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Business Leaders of 
Nation to Meet At 
Capital This Month 





Chamber of Commerce of U. S. to 
Discuss Most Vital Problems 
Now Facing Industry 


AFTERNOON ON INSURANCE 


Esmond Ewing, Travelers Fire, Pre- 
sides at April 30 Session; W. J. 
Graham, Equitable, to Speak 





The annual meeting of the Chamber of 

Commerce of the United States, always a 
sathering of interest and attracting many 
insurance men as well as leaders in all 
walks of American business life, will this 
year be of unusual importance because 
of the international situation, our own 
National Defenst development, the labor 
controversies, the need for more ships, 
and the uncertainty as to what Congress 
will do with recommendations made after 
hearings before the Temporary National 
Economic Committee which was fed data 
by Securities and Exchange Commission. 
President of the Chamber of Commerce 
of the United States is James S. Kemper, 
of Chicago, prominent in the insurance 
world, Topic of his introductory re- 
marks will be “American Business Looks 
Ahead.” 
The meeting is the twenty-ninth an- 
nual one and will be held in Washington 
April 28-May 1. Among subjects to be 
reviewed at this convention are Defense 
Work of Business Organizations, Natural 
Resources and Defense, Labor Relations, 
Transportation and Defense, Maintaining 
Our Foreign Trade, Consumer Goods, 
Supplies and Prices, Agricultural Adjust- 
, As é J 
ment Problems and Insurance in Its Re- 
lationship to National Security. 


Insurance Section 

The insurance session will be held on 
the afternoon of April 30. Presiding at 
this conference will be Esmond Ewing, 
vice-president of the Travelers Fire. 
Program speakers for the afternoon are 
William J, Graham, vice-president, Equi- 
table Life Assurance Society; John L. 
Train, president of Utica Mutual Insur- 
ance Co., and Charles C. Hannah, senior 
vice-president Fireman’s Fund. 

The annual dinner of the Chamber 
will be held on the night of April 29. 
James W. Spangler, vice-president, Se- 
attle - First National Bank of Seattle, 
Wash., will preside. Principal speaker 
is Justin R. Weddell, N. W. Ayer & 
on, Inc., New York, and vice-president 

(Continued on Page 26) 
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AN AUTO OWNER 


WAS PLEASED.... 
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‘empacass damage to my car.” 


fo was more than pleased with the prompt loss 
adjustment I received under my London & Lan- 
cashire Comprehensive Automobile policy. I had 
been carrying only fire and theft, when your 
agent recommended the Comprehensive form. 
You can bet I am grateful—for his advice spared 
me a big loss when the New England flood did 





Changing conditions call for up-to- 
date insurance forms. By close con- 
tact with the Home Office, London 
& Lancashire agents and brokers 


London & Lancashire 


THE LONDON & LANCASHIRE INSURANCE COMPANY, LTD. « ORIENT 
* LAW UNION & ROCK INSURANCE COM- 
PANY, LTD. « SAFEGUARD INSURANCE COMPANY OF NEW YORK 
STANDARD MARINE INSURANCE COMPANY, LTD. (FIRE DEPARTMENT) 
LONDON & LANCASHIRE INDEMNITY COMPANY OF AMERICA 


INSURANCE COMPANY 


are constantly informed of all latest 
developments—modern policies to 
meet the ever-changing needs of 
their clients and prospects. 


= LONDON & 
LANCASHIRE 
GROUP 
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Insured 71 Years 


It was back in 1870, at the time of the Franco-Prussian War, 
that a Pennsylvanian aged 20 bought two $1,000 policies “for the 


term of his natural life.” 


Seventy-one years later, in 1941, he died, at the age of 91. 
During the 71 years the gross premiums on each policy had totaled 
$1.333.44—his premiums were paid quarterly during the first 
On these gross premium payments 


59 years, annually thereafter. 


he had been returned a total of $616.99 in dividends. 
net cost on each $1,000 policy had been $716.45. 


The original beneficiaries named had been his father and his 
He outlived both, the fiancee having long since become 
Both claims were paid to his daughter. 


fiancee. 
his wife. 


His family had been protected with this life insurance for 
71 years, and on each $1,000 policy the company paid back 
$283.55 more than it had been paid. 


During four of the 71 years the dividends had actually been 
larger than the premiums due. so that the company was able to 
send the policyholder a small check instead of asking for a 
One year, for example, on each policy the 
premium due was $17.90, but the dividend was $19.94. 


premium payment. 


THE PENN MUTUAL LIFE INSURANCE CO. 


WILLIAM H. KINGSLEY 
Chairman of the Board 





Thus the 








JOHN A. STEVENSON 
President 


INDEPENDENCE SQUARE, PHILADELPHIA 
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Will Be $12,000,000 
Insurance In New 
Chrysler Corp. Plan 


Approximately 1,400 Retirement 
Annuities for Employes; Leave 
Company at 65 


TO BE MEDICALLY EXAMINED 


Plan Also for Those Who Do Not 
Pass; A Number of Agents 
Working on Case 





At a meeting of the stockholders of 
the Chrysler Corporation held in High- 
land Park, Mich. on April 15, stock- 
holders approved “a retirement income 
plan embodied in a form of salaried em- 
ployes retirement income indenture for 
the benefit of eligible officers and em- 
ployes of the corporation and its domes- 
tic subsidiaries who receive salaries in 
excess of $250 a month.” 

This is a Salaried Employes Retire- 
ment Income Indenture which is de- 
signed for the purpose of providing an 
income upon -their retirement to the sal- 
aried employes eligible for the plan 
who desire to participate therein. The 
plan is not compulsory and uses the 
annuity principle employed in “Retire- 
ment Income” and “Retirement Annuity” 
contracts. The Retirement Income con- 
tracts will include life insurance death 
benefits for those of the participating 
employes who can give evidence of in- 
surability satisfactory to the insurance 
company writing the contracts, and Re- 
tirement Annuity contracts for those em- 
ployes who do not furnish such evi- 
dence of insurability. The Chrysler Cor- 
poration will appoint a committee, known 
as the advisory committee, which shall 
consist of three members each of whom 
is either a director or an employe of the 
corporation. The committee is given 
wide powers in order properly to deal 
from time to time with developments 
in the plan. Those eligible to partici- 
pate must be receiving a salary in excess 
of $250 a month. The monthly income 
to participating employes commences at 
Age 65. It cannot exceed a maximum 
of $1,800 a month. 

A Number of Agents on Case 

There will be approximately 1,400 ap- 
plicants under the plan and the amount 
of insurance wili probably be $12,000,000. 

A number of agents have been working 
on this case. They include Dr. Charles 
E. Albright of Milwaukee and A. J. 
Ostheimer, III, of Philadelphia. For 
thirty years Dr. Albright was the lead- 
ing agent of the Northwestern Mutual 
Life. Several years ago he retired from 
championship honors, but despite that 
has written an unusually large amount 
of insurance since then. Mr. Ostheimer, 
a well known Philadelphia broker, is a 
life member of the Million Dollar Round 
Table. 

Trustee of this private pension trust 
(which is irrevocable to the Chrysler 

(Continued on Page 11) 
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Mrs. F. H. Ecker Head of American- 
French War Relief, Inc. 


One of the most active and popular 
of the relief organizations operating in 
this country in behalf of war sufferers 
the American- French War Relief, 
Inc, of 1 West Fifty-seventh Street, 
New York, which has branches in a 
number of American cities. 
President of the organization is Mrs. 
Frederick H. Ecker, whose husband is 
chairman of the Metropolitan Life. Born 
in France, member of a French family 
dating back many generations, Mrs. 
Ecker was educated in Paris, Rome and 
England, in the latter country attending 
Lady Margaret College, Oxford. While 
in college in England she won the wom- 
an’s tennis championship of Oxford. 
Vivacious, brilliant and energetic, Mrs. 
Ecker has gathered about her in this 
work a strong board of directors and 
also an active committee of well known 
New York women. Vice-president of 
the relief corporation is Madame Jacques 
Manoha; secretary is Sylvia Holt; treas- 
urer is Sewell T. Tyng, and assistant 
treasurer is L. Effingham de Forest. 
Among those on the board of directors 
are Lily Pons, star of the Metropolitan 
Opera and Andre Maurois, famous 
French litterateur and biographer. 
Objectives of Organization 
American-French War Relief, Inc., has 
three main activities. First is to raise 
money for packages which are sent to 
French prisoners of war in Germany of 
which there are 1,800,000. It also raises 
money for the French children who are 


iS 


being cared for in unoccupied France by 
the Quakers. Then, too, it collects old 
and used clothing which is shipped either 
to France on Red Cross mercy ships, or 
to the French refugees in England who 
number 40,000 men, women and children. 

The American-French War Relief, Inc., 
was started in September, 1939, in order to 
relieve people in the Republic of France 
suffering as a result of the war. A con- 
siderable amount of relief work had been 
done for those war sufferers in the Re- 
public of France before the German in- 
vasion and occupation of France. When 
the armistice was signed and part of 
France became occupied, the responsibili- 
ties of the organization became greater 
as the situation of the French people 
grew tragically worse and complicated 
politically. The attitude of President 
Ecker and of the board and the active 
committee is that the American-French 
War Relief, Inc., is a humanitarian or- 
ganization whose duty is to serve the 
French people who are in need of help, 
no matter where thev are. Permission 
for this sole purpose was granted by the 
United States State Department. 

“As an organization, the American- 
French War Relief, Inc., has no politi- 
cal opinions,” said Mrs. Ecker to The 
Eastern Underwriter. “We are not Pe- 
tain or anti-Petain, de Gaulle or anti- 
de Gaulle. We do not favor any regime 
or movement either inside of France or 
beyond her borders. Because millions 
of French people are suffering unjustly 
we do all we can to aid them. And 





Survey Shows Incentives Offered 


Agents to Study for CL U Degree 


The American College of Life Under- 
writers has completed a survey of what 
incentives company home offices are 
offering to their field forces to en- 
courage study for the CLU degree. This 
is the second survey of the kind since 
the establishment of the Cooperative 
Fund for Underwriter Training in 1937. 

A summary of the various forms of 
assistance offered by companies follows: 

Financial Inducements 


The most significant way in which 
various life insurance companies have 
assisted those representatives who wish 
to take the CLU examinations is by 
the creation of the Cooperative Fund. 
Approximately one hundred companies 
have contributed to this fund on the 
basis of the volume or Ordinary insur- 
ance in force. To each company which 
thus contributes, the Fund provides 
outs certificates which may be used 
y the company’s representatives in 
payment of one-half of the American 
ollege’s examination fees. 

gguthough the provision of credit cer- 
F Papatee ior use in meeting one-half of 
“tamination fees constitutes a very 
_ stantial financial aid to the candidate, 
vided number of companies have pro- 
fo ed even further financial assistance 
T their Tepresentatives. Such aid may 
nap ined into three parts: (1) re- 
Pi American College examination 
€s; (2) purchase or loan of textbooks; 


and (3) payment of tuition fees for 


courses of instruction. 
Refunds to Candidates 
Forty-eight companies make cash re- 


funds to candidates in one way or 
another. Thirty-seven refund to the 
candidate all of the examination fees 


which he pays to the American College. 
In many cases the registration fee is 
also refunded but it is difficult to ascer- 
tain just how many companies refund 
this fee since so many of them merely 
indicated that they “refund all fees.” In 
some cases these refunds are made to 
the candidate as soon as the American 
College certifies to the home office that 
he has received credit for an examina- 
tion part. In others, such refunds are 
not made until all the examinations have 
been completed and the CLU designa- 
tion has been conferred. It was not 
possible to determine in every case just 
when such refunds are made. Three 
additional companies refund one-half of 
the registration and examination fees. 
One company, not a contributor to the 
Cooperative Fund for Underwriter 
Training, refunds one-half of the ex- 
amination fees. Another refunds only 
the registration fee which is $10 and 
still another refunds the registration and 
examination fees to the five completing 
candidates having the highest averages 
in any one year. 

Two companies, both contributors to 
the Cooperative Fund, give $100 to each 
successful candidate when the CLU de- 
signation has been awarded, thereby 
more than refunding to the candidate all 
of the fees which he has paid. Another 


with respect to sending food supplies to 
France, our duty is simply to support 
the position and accept the decisions of 
the American government and of the 
British government. We must be direct- 
ed exclusively by them.” 


All Work Done by Volunteers 


Every afternoon at No. 1 West Fiifty- 
seventh Street, members of the Amer- 
ican-French War Relief, Inc., and their 
friends gather around tables and work 
on special surgical dressings, knit, sew 
garments and engage in other activities. 
All the work is done by volunteers. The 
shipping is done from these quarters and 
many of the packages are to be sent 
on Red Cross mercy ships. 

The committee has a shop across the 
street, at No. 2 West Fifty - seventh 
Street, where many articles are sold for 
profit. Most of the things in the shop 
are donations or bought at low prices 
so the margin of profit may be kept as 
large as possible. 

President Ecker has received many 
letters from Europe thanking the organi- 
zation for its help. One is from the 
Countess of Abingdon, chairman Refu- 
gees of England, Inc. thanking the 
American-French War Relief, Inc., for 
gifts of clothing and of cash. 

Finds Americans Sympathetic 

French prisoners of war in Germany 
cannot write long letters, but many send 
appreciative (form) postal cards when 
they receive packages. The camps of 
prisoners in Germany are located over 





MRS. FREDERICK H. ECKER 


a wide area. The International Red 
Cross serves as distributors for the 
packages. 


“The people of the United States are 
sympathetic with the French,” said Mrs. 
Ecker. “They admire their character, 
feel deeply about their sufferings and 
want to show sympathy by aiding the 
French people as much as they can. 
This interest is not confined to any one 
city, but we find it in all places where 
the American-French War Relief, Inc., 
has branches. The assistance being 
given comes from their hearts and ex- 
plains why so many Americans are do- 
ing so graciously whatever they can 
for the organization. Most of them 
help with cash donations and many 
spend hours at work with us. The need 
for volunteers, just the same, is not 
diminishing and we welcome all the 
contributions in cash, in service and in 
clothes that is offered us.” 





company gives $25 after the diploma has 
been received. Another gives $20 after 
the completion of the first examination 
and $15 after completion of each of the 
other four, making a total contribution 
of $80 to the candidate who success- 
fully completes all five examinations. 
One company gives $25 for each exam- 
ination passed or a total of $125 to the 
candidate who completes the entire pro- 
gram. Both of the latter two companies 
mentioned are contributors to the Coop- 
erative Fund for Underwriter Training. 

One company indicates that it gives 
an increase in salary and preference in 
promotion to the candidate who com- 
pletes the CLU program. Three others 
pay the candidate’s expenses to the Con- 
ferment Exercise of the College which 
are held in conjunction with the annual 
convention of the National Association 
of Life Underwriters. One other com- 
pany states that it has made and will 
make an attractive offer to interested 
persons but does not indicate what this 
offer is. 

Making Textbooks Available 

The practices of various companies with 
respect to aiding candidates through sup- 
plying textbooks differ just as widely as 
the methods of meeting fees. Forty-one 
companies provide circulating libraries 
of the textbooks on the suggested read- 
ing list of the American College and 
forty-eight arrange for the purchase of 
textbooks for candidates at a discount. 
Only one company, however, indicated 
what this discount is, namely 25% to 
30%. One company, in addition to re- 
funding the examination, registration, 
and diploma fees, also refunds to the 
candidate $60 to cover cost of textbooks. 
Seven other companies, in addition to 
paying all fees, also furnish the candi- 
date with textbooks. One other com- 
pany which pays one-half the registration 
and examination fees also pays one-half 
the cost of textbooks. One company 
pays for textbooks if the candidate com- 


pletes the examinations and two others 
pay one-half of the cost of books but 
do not indicate whether the candidate 
must pass the examinations to receive 
this amount. One company pays one- 
half the cost of supplying its agencies 
with textbooks on the suggested read- 
ing list with the provision that the gen- 
eral agent pay the remaining half. 
One company which has agents en- 
rolled in a university course in prepara- 
tion for the CLU examinations pays 
one-half of the tuition fee and other 
charges with the understanding that if 
they pass a satisfactory examination at 
the end of the term the other half will 
be refunded. Another refunds all ex- 
penses, including registration, tuition, 
and books, to all agents who are regular 
in attendance at classes if their man- 
agers certify that they have benefited 
from their study. This same company 
also refunds the fees paid by the can- 
didate to the American College if he 
passes the examinations which he takes 
Recognition of Successful Candidates 
Eighty companies give publicity to 
successful candidates in their various 
company publications. In some cases 
this publicity is given for each examina- 
tion part which the candidate passes 
while in others no publicity is given 
until the candidate has completed the 
entire series of examinations. In seven- 
ty-five companies, congratulatory letters 
are sent from an official of the home 
office to indicate that the candidate’s 
success is definitely known and appre- 
ciated there. Several companies have 
special CLU activities at their annual 
conventions, such as special luncheons 
or other meetings. One company pre- 
sents the CLU key to every represen- 
tative who is awarded the CLU designa- 
tion. Many companies recognize the 
representatives who have earned the 
designation by having the words “Chart- 
ered Life Underwriter” or the abbrevia- 
(Continued on Page 12) 
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Harold M. Stewart Made 
2d V.-P. of the Prudential 


HAS BEEN ASSISTANT SECRETARY 


Arthur M. Budd Made Manager of 
Canadian Division; Three Other 
Men Are Advanced 





The Prudential this week announced 
the advancement of five men of the 
home office staff. Harold M. Stewart, 
CLU, an assistant secretary of the com- 
pany, has been elected a second vice- 
president of the organization. Other 
advancements are these: 

Supervisor Alfred Wiedman, elected 
assistant secretary of the Central group. 





HAROLD M. STEWART 


Manager John Ferris of Division H, 
promoted to supervisor of the Northern 
group. 

Assistant Manager Arthur M. Budd 
of the Canadian Division promoted to 
manager of that division. 

Mr. Ferris will be succeeded in the 
management of Division H by Leslie S. 
Crater, who is to be transferred from 
the Canadian division. 


Career of Mr. Stewart 


Vice-President Stewart has been a 
Prudential man since November, 1920, 
when he became a district clerk in New 
York. Subsequently, he was made a 
district cashier and a special district 
cashier, and on April 23, 1928, was named 
as a home office inspector. On April 
15, of the following year, he became 
supervisor of the Northern group and 
on December 1, 1934, was elected assis- 
tant secretary of the Eastern group. In 
November, 1935, he became assistant 
secretary of the Central group, which 
post he held until his election as a 
second vice-president. His home is at 
Mt. Vernon, N. Y. 


Other Careers 


Mr. Wiedman, whose residence is in 
Montclair, started his Prudential career 
on March 9, 1903, as a clerk in Division 
A. He served in various capacities in 
Divisions M and B until he became 
manager of Division H on December 15, 
1935, and was appointed a supervisor of 
the Northern Group on April 11, 1938. 

Mr. Ferris joined the Prudential as 
a clerk in Division R on June 13, 1927. 
He was promoted to a special clerk in 
1929 and was transferred to the Super- 
visors’ department in March, 193%. He 
was assistant manager of Division M 
from January 1, 1936, until April 11, 1938, 
when he was named manager of Divi- 
sion H. His home is in West Orange. 

Mr. Budd was enrolled on July 22, 
1912. After serving as a clerk in sev- 
eral divisions he became assistant man- 
ager of the Canadian division in Septem- 
ber, 1929. He lives in Belleville, N. J. 


Governor Edison of N. J. a 
Prudential Banquet Speaker 


Governor Charles Edison of New Jer- 
sey will address the dinner gathering 
next Wednesday night at the Commo- 
dore Hotel, New York, in connection 
with the annual business conference of 
the Prudential field force. Another 
speaker will be Roy E. Tomlinson a 
director of the company. 

The dinner will be attended by nearly 
nine hundred Prudential men, five hun- 
dred of them members of the field staff 
representing virtually every section of 
the United States and Canada. 


Franklin D’Olier, president of the 
company, will be the toastmaster. Ac- 
ceptances have also been received from 


New York State Insurance Commissioner 
Louis H. Pink and Louis A. Reilly, New 
Jersey’s Commissioner of Banking and 
Insurance, 





J. A. STEVENSON’S MOTHER DIES 


Mrs. Elizabeth C. Stevenson died on 
Sunday in Jonesboro, IIL, at age of 94. 
She was the mother of John A. Steven- 
son, president of the Penn Mutual Life, 
and widow of John M. Stevenson. She 
lived with her other son, Samuel D. 
Stevenson, in Jonesboro. The funeral 
was held Tuesday at the First Baptist 
Church in Jonesboro. 


HARTFORD COLLEGE COURSES 
Three new insurance courses an- 
nounced by the Hartford College of 
Insurance to be given for the first time 


next Fall and each calling for three 
years of study in specialized subjects, 
are casualty insurance, life insurance 
and property insurance. The college 


already gives a general insurance course 
covering all forms of insurance as well 
as a combination insurance-law course, 
the latter requiring four years to com- 
plete. 
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Pay R. H. Keffer Tribute, 
30 Years with the Aetna 


LUNCHEON HELD IN OFFICE 





Hosts Are Full Time Organization and 
Staff; President Morgan B. Brainard 
and Other Officers Attend 

Roscoe H. Keffer, general agent Aetna 
Life, 151 William Street, New York, has 
been with that organization thirty years. 
The agency’s full-time organization and 
staff marked the anniversary with a paid 
business campaign lasting thirty days 


Blackstone Studios 
ROSCOE H. KEFFER 


and a buffet luncheon given in the 
Aetna Building on Tuesday of this week. 
3oth were surprise affairs. The full- 
time paid production for the thirty days 














One of a series— 
Giving facts about 
the Fidelity 





YOU TOO CAN OWN A RANCH 


One of our agents took down $11,000 in accumulated 
renewals the other day to buy a fruit ranch. 
unusual investment opportunity and he 
was in position to embrace it. 


On his first year commissions he 
lives comfortably in an attractive home, 
drives a Lincoln, and has time for an 
occasional game of golf. All this since 
he joined the Fidelity. 


Maybe you too can own a ranch 
or the home of your heart’s desire. We 
are not magicians, but we have helped 
a lot of worth-while men to find the higher level. 


Fidelity is a purely mutual company. 
36 states and has a solid success record of 62 years. 


THE FIDELITY MUTUAL LIFE 


INSURANCE COMPANY 


PHILADELPHIA 
Walter LeMar Talbot, President 
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was $522,000, W. H. Waddington bei 
the leader. He was also toastmaste x 
the luncheon. Down from Harti 
were President Morgan B. Brsinags 
Vice-Presidents E. E. Cammack st 
Whatley, W. H. Dallas, and actuan 
Ralph Keffer. Also at the head tall 
were J. E. Lewis, vice-president of Aet ; 
Affiliated Companies, in charge of the 
companies’ business of Greater New 
York other than life insurance; Mrs. R 
H. Keffer, Mr. Keffer’s sister, Mrs Se j 
der of Dayton, O., and Mrs, Donali 
Baird, daughter of Mr. and Mrs, Keffe 

Mr. Brainard said that the guest 7 
honor had brought constant credit 
the Aetna Life and had surrounded 
himself with a_ splendid working op. 
ganization. Whatley, Cammack, Dalhs 
and Lewis made brief talks paying trib. 
ute to the guest of honor. A parch- 
ment scroll was signed by all the mem. 
bers of the agency with a_ testimonial 
expressing appreciation of Mr. Keffer’s 
loyalty, friendship and fellowship, 

Mr. Keffer’s Career 

Roscoe H. Keffer started his ingur- 
ance career in Pennsylvania where he 
became one of the outstanding general 
agents of the state. In 1911 he was 
selling insurance in Scranton as an agent 
and two years later was made general 
agent for Aetna Casualty & Surety Co, 


lines. In 1916 he became general agent 
there of both Aetna Life and Aetna 
C. & S. He was one of the leaders 


of the city in civic affairs and his insur- 
ance record was so good that he was 
transferred to New York City by the 
company in 1927 where for a time he 
established an office for Aetna Life at 
225 Broadway. Before the year ended 
he was given charge of the 100 William 
Street agency. He solely operated that 
agency until 1933 when Kendrick A. 
Luther, who was agency vice-president 
for some years, joined him in the forma- 
tion of Luther-Keffer agency. That ar- 
rangement continued until May, 1938 
when Mr. Luther opened a_ general 
agency at 60 East Forty-second Street 
and Mr. Keffer remained general agent 
at 100 William Street. 

The agency headed by Mr. Keffer is 
one of the oldest in the city, records 
showing that the first policy written 
by the company in New York being in 
July, 1850. For years the agency was 
at 46 Cedar Street. From there it moved 
to 100 William Street where it remained 
until the new building of the company 
was erected at 151 William Street. 

In 1925 when general agent at Scran- 
ton Mr. Keffer won the President's Dia- 
mond Jubilee highest honors; and in 
1929 and 1930 he won the President's 
Trophy. 





GLINES WITH PACIFIC MUTUAL 





Well-known Group Expert to Do Special 
Work in That Field on 
Pacific Coast 

William H. Glines has been appointed 
a representative of the Salary Savings 
department of the Pacific Mutual Life, 
according to an announcement by Vice 
President W. M. Rothaermel, and has 
been assigned to do special work in the 
Ted Dryer general agency in Oakland 
Calif. 

Mr. Glines formerly was an agency 
manager for the Equitable Life Assur 
ance Society, and later was attached to 
the group and the salary savings de- 
partments in the home office of that 
company. Previous to associating with 
the Equitable he had spent some yeals 
with the Travelers. He is one of the 
outstanding salary savings experts of 
the country. 





Hartford-Springfield Quiz 


In a “Quiz of Two Cities” program 
over WTIC in which participants wert 
a team from Connecticut Mutual Life 
and one from the Massachusetts Mutua 
Life; the former team won. On it wert 
Lelia Thompson, Helen E. Smith, Thom- 
as K. Dodd and Clifford R. Walker. 
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Lawrence Howard Made 

Boston General Agent 
BY COLUMBIAN NATIONAL LIFE 
Well-known Sales Promotion Man to 


Start New Agency in 
Hub City 





L. Howard, well-known 


Lawrence rel 
advertising and 


life insurance 


among : : 
sales promotion managers and active in 
the Life Insurance Advertisers Associa- 
tion, has been appointed general agent 
of the Columbian National Life to head 





LAWRENCE L. HOWARD 


a new agency in Boston. The agency 
will be located in the Chamber of Com- 
merce Building. 
Mr. Howard has been connected with 
the Columbian National since January, 
1934, when he joined that company to 
assist Vice-President A. A. McFall, in 
charge of agencies. He has not only 
handled advertising and sales promotion, 
but has put in considerable time in 
supervisory work in the field among the 
company’s agencies. ; 
A native of Boston and graduate of 
Harvard, he entered business as a sales- 
man for the Dictaphone Corp. Later he 
became associated with an advertising 
and sales promotion firm and, after wide 
experience in field work, joined the 
Columbian National. He received the 
CLU designation in 1937 and was presi- 
dent of the Boston chapter of the 
Chartered Life Underwriters in 1939-40. 


No Action on Mass. Bill 


On Industrial Insurance 
House of Repre- 


two 


The Massachusetts 
sentatives has put off for more 
years’ consideration of the bill regulat- 
ing commission payments to agents writ- 
insurance. 

The issue went to a roll-call vote of 
14 to 66 to suspend the rules to admit 
the measure for consideration at this 
time, but since a four-fifths vote was 
necessary to suspend the rules the bat- 
tle failed. Speaking for the bill, Rep. 
C. J. Artisani of Boston said that 850 
agents of one company alone favored 
the measure. The gallery was crowded 
with agents yesterday and the day be- 
lore when the bill was under discussion. 

Rep. Artisani said that the bill would 
permit Industrial companies to pay extra 
compensation to agents who maintain a 
low lapse ratio on their business but 
it also permits the company to withhold 
a hrst-year commission if a policy lapses 
iN a particular home and another policy 
'8 written to replace it within three 
months. It was said that this feature 
o% the bill would end the practice of 
some agents getting their clients to ac- 
cept cash values for their old policies 
and then writing them up again in order 
to collect the commission. 


ing Industrial 
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In spite of a period of decreasing interest 


% 


§ 


rates, The Connecticut Mutual has made 
highly favorable progress during the past 
five years in increasing its net yield, 
which in 1940 reached 3.95‘,. 


increase of 1/10 of 1% in investment 


Every 


yield means approximately $350,000 in 
extra earnings for The Connecticut Mutual. 
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Propose C. O. Fischer for 
Director of U. S. Chamber 





CHESTER O. FISCHER 


Chester O. Fischer, vice-president 
Massachusetts Mutual Life, has been 
proposed for nomination as a director 
of the Chamber of Commerce of the 
United States for the first election dis- 
trict, which is New England. National 
Councillors representing organizations ir 
the membership of the Chamber will 
meet in Washington April 29 to mak« 
the nominations for directors to fill 
vacancies in the board to which electior 
is to be made at the annual meeting 
April 29, 30 and May 1. 

Mr. Fischer is one of the outstanding 


men in the production division of life 
insurance. Before becoming a vice-presi- 
dent of the Massachusetts Mutual Life 


he was general agent of the company i 
St. Louis. 


VOTES AGAINST SENATE BILL 





Connecticut House Committee on Banks 
Turns Down Savings Bank Measure 
Passed By Upper House 
The House banks committee of the 
Connecticut Legislature has unani 
ly voted down the savings k hi 
insurance plan bill which was passed 
by the Senate. The committee 
approved the proposition 
small life insurance polici 
banks which was offered at 

by the savings banks. 

A “no state subsidy” savings bank 
life insurance bill has been submitted 
to the house for considerati 
ternative to the Senate bill. This meas- 
ure was introduced by Representative 
George P. Van Riper. It would put 
savings bank life insurance under the 
state bank commissioner and require the 
savings banks undertaking to sell life 
insurance policies to put at least $5,000 
each into a surplus fund to be used for 
payment of operating expenses. 
Van Riper bill raises the limit of indin 
ual policies from $1,000, as provided 
the Senate bill, to $3,000 
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Managers’ Golf June 19 


The Life Managers’ Association of 
Greater New York will hold its golf 
outing Thursday, June 19, at the Glen 
Oaks Country Club, Great Neck, L. IL, 
according to announcement of chairmar 
of the outing c Timotl 


Foley. 





mmittee, 


W. H. KEE TO TALK IN NEWARK 


William H. Kee, manager Mutual I 
in Brooklyn, will be the 
Tuesday, April 22 at the Downtown Cl 
in Newark before the Newark Su 
visors Association 


spea r 
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Edw. Gray, Former V.-P. 
Of Prudential, Is Dead 


RETIRED FROM COMPANY IN 1929 





Father of A. E. N. Gray; Was Born in 
England; Spent Nearly Six 
Decades with Company 





retired as vice- 


Insurance 


who 
president of the Prudential 
1929 after a service of nearly 


Edward Gray, 
Co. in 
sixty years, died suddenly of a_ heart 
attack while riding with his son, Theo- 
dore F. N. Gray, in East Orange, N. J., 
last Sunday. He was 80. Another son, 





EDWARD GRAY 


A. E. N. Gray, of the agency depart- 
ment of the Prudential, is one of the 
best known speakers before life under- 
writers’ associations in the country. 
Edward Gray was born in Chester, 
England, came to this country in 1883 
at the age of 22, and settled in Newark. 
He joined the Prudential, spending the 
first several years in field service. He 
was an ass’t superintendent in Baltimore 
when he was called to the home office, 
and in January, 1900, was made assist- 
ant secretary, three years later becoming 
secretary and in January, 1912, fourth 
vice-president and a director. At the 
time he retired, April 1, 1929, he was 
a third vice-president and a director. 
He had seen fifty-eight years of service 
with the company. However, he contin- 
ued to attend the annual field conven- 
tions of the company and its annual 
banquet at the Commodore Hotel. 


Interested in Antiques 


After giving up his business activi- 
ties, Mr. Gray centered his interest in 
the collection of antiques, especially old 
silver. He was regarded as an expert. 
He was the author of numerous articles 
on life insurance and frequently was a 
speaker on that subject. 

Mr. Gray formerly belonged to Essex 
County Country Club and was a former 
member of St. Luke’s Methodist Church, 
Newark. He moved from Newark to 
East Orange twenty-five years ago, hav- 
ing also lived in Irvington for some 
time. He was active throughout his 
career in church, charitable and civic 
affairs. He is survived by a widow, his 
two sons and three grandchildren. 

Funeral services were held on Wed- 
nesday at Calvary Methodist Episcopal 
Church. 


FINE HOEY & ELLISON QUARTER 

Edwin J. Phelps, manager of the Hoey 
& Ellison Life Agency, Inc., Equitable 
of Iowa, New York City, says that the 
agency has paid for, in the first three 
months of 1941, an amount equal to the 
total production during the first six 
months of 1940. 


JOSEPH BECK GEN’L AGENT 





Named by Eastern Life of New York at 
50 E. 42nd Street; Uses Radio to 
Help Sell Insurance 
The Eastern Life of New York has 
appointed as general agent Joseph Beck 
who will maintain offices at 50 East 42nd 

Street, New York City. 

Mr. Beck, a graduate of Columbia 
University, has been in the insurance 
business for many years. He has en- 
gaged as a life underwriter in addition 
to the sale of fire, casualty, and acci- 
dent and health insurance. 

Mr. Beck was formerly president of 
the Independent Insurance Men’s Asso- 
ciation and has been director of various 
brokers’ and agents’ organizations. He 
has had considerable experience in sell- 
ing insurance through the medium of 
radio advertising. 


HARTFORD SALES MANAGERS 








Vincent B. Coffin Presides at Meeting 
of Organizations in That City for 
Establishing Club 
Vincent B. Coffin, second vice-presi- 
dent and head of the agency division of 
Connecticut Mutual, presided at a meet- 
ing of sales managers of Hartford busi- 
ness and industrial concerns this week. 
Meeting was to consider establishment 
of a sales managers’ club in Hartford 
to be affiliated with the National Fed- 
eration of Sales Executives. Talks were 
made by officers of the Boston Sales 

Managers Club and others. 


ISSUING MORTGAGE POLICY 

A new form of mortgage insurance 
contract is being issued by the Con- 
necticut General Life according to an 
announcement to the field force by C. 
M. Eddy, secretary of the company’s 
group department. 








The Equitable Life of Iowa has ap- 
pointed A. M. Caines as district agent 
for three counties, with headquarters in 
Waterloo. 


Chicago Wants Hobbs 


For National Trustee 
The board of directors of Chicago As- 
sociation of Life Underwriters has en- 


dorsed Philip B. Hobbs as Chicago’s’ can- 
didate for trustee of the National Asso- 
ciation. He is one of leading managers 
of Equitable Society. In fifteen years 
of his management his agency has paid 
for more than $100,000,000. He is na- 
tional committeeman of the Chicago as- 
sociation. In the Chicago association he 
has filled many posts as chairman of 
such committees as sales congress, Life 
Insurance Week, legislation and coopera- 
tion with attorneys. He was president 
of the Illinois Association of Life Under- 
writers. Me 6 

In the National Association Mr, Hobbs 
has been active in national council com- 
mittee work since 1933; chairman of the 
credentials committee, 1937; chairman of 
the nominating committee at Denver in 
1937. In 1938 in September Mr. Hobbs, 
as chairman of the General Agents and 
Managers Section of National Associa- 
tion, conducted all day Tuesday meet- 
ing at Houston, and was asked to con- 
tinue as chairman of that Section 
through the following year 1939-1940. 
Consequently, together with Kenny Wil- 
liamson of the Massachusetts Mutual, 
Peoria, he was responsible for the man- 
agers’ day at the St. Louis convention 


in 1939. 





BENJAMIN H. WADE DEAD 

Benjamin H. Wade, 78, district man- 
ager at Danville, Va., for the Metropoli- 
tan Life, died unexpectedly this week of 
cerebral hemorrhage in his home in that 
city. He had been connected with the 
company since 1899 and had been in 
charge of the Danville office for many 
years. Besides his wife, he is survived 
by three children. He was considered 
the dean of Danville’s insurance men. 
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HOME OF MANY LIFE UNDERWRITERS 
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CLIFFORD L. A\CAAILLEN 


GENERAL 


THE NORTHWESTERN A\UTUAL 
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Huge N. E. Mutual Vault S, 


The first all-welded safe-deposit vault 
in the world will be completed when 
its two massive doors, weighing 24 tons 
each, are put in place this week jn the 
new home office building of the Ney 
England Mutual Life on Boylston Street 
at Copley Square, Boston. 

Above the vault’s arched steel ceilin 
reinforced by “I” beams and 350 welde 
Struts, is a seven-foot additional shielj 
similar to that used in Europe as pro- 
tection against 2,000-pound bombs, Forty. 
six feet long, eighteen feet wide and 
25 feet high, the two-story vault will he 
shared by the Merchants National Bank 
and the New England Mutual. 


Linton On Pacific Coast 

M. Albert Linton, president of the 
Provident Mutual Life, accompanied by 
Mrs. Linton, and Agency Assistant E, 
Milnor Bechtel, Marshall Parsons oj 
the auditing department and Wallace 
Rehm, manager of the company’s claims 
department, all of the home office, con- 
ducted an agency meeting with the 
James H. Cowles general agency Mon- 
day, which was attended by all the 
members of the agency both from Los 
Angeles and outlying cities, 

Mr. Linton delivered an address be. 
fore the service clubs at Whittier 
Calif., Thursday, on “Inflation.” The 
meeting was sponsored by the Lions 
Club, but the Rotary, Kiwanis, and all 
other service clubs participated. 

That same evening he was guest of 
honor at an agency dinner at the Beverly 
Hills Hotel. ; 


Conn. Mutual “Dependables” 


Connecticut Mutual representatives 
who had qualified for five consecutive 
years for that company’s unique organi- 
zation known as the “Dependables” were 
guests of honor at its home office in 
Hartford for three days last week. The 
“Dependables” idea was conceived and 
organized five years ago by Vincent B. 
Coffin, vice-president and superintendent 
of agencies, as a means of dramatizing 
the prosaic business of earning a living. 
Today this organization occupies a posi 
tion of prestige in the Connecticut Mu- 
tual and there is a great effort on the 
part of all its representatives to qualify 
for membership. 





ONLY 119 WAR DEATH CLAIMS 





President Wood of Sun Life Gives Com- 
pany’s 1940 Mortality; Total of Such 
Claims Were $495,859 
In his annual report Arthur B. Wood, 
president of Sun Life, discusses the com- 
pany’s death claims arising directly of 
indirectly from the war. During |! 
total of such claims was $495,859 on Il) 


lives. Of these, eighty, amounting (0 
$280,072, occurred among the armed 
forces; fifteen amounting to $146,053, 


among civilians who lost their lives 
through the sinking of ships by enemy 
action; and twenty-two, amounting 0 
$58,346, resulted from deaths of civilians 
in air raids over Great Britain. The 
total amounts to only 2% of all death 
claims during the year. 

Mr. Wood said: “By comparison, abot! 
9% of total claims incurred each yeat 
in the normal course of business are 
due to accidental causes. Automobile 
accidents alone account for about 4% 
of all claims. As a further indication 
of the slight effect of war thus far, t 
may be mentioned that in both Canada 
and Great Britain our mortality exper 
ence including all claims resulting from 
the war was actually more favorable 
than the experience in the U. 5. wher¢ 
there were no war claims. All death 
claims on the entire business of the 
company were only 56.8% of the amount 
provided for that purpose.” 
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wm. H. Barber, Newark, 
Adds to Organization 


APPOINTS YOUNG AND _ FAST 





ATH A. Young Becomes Assistant 
oe and Frederick R. Fast 
Brokerage Manager 





William H. Barber, manager for the 
Connecticut General Life at Newark, 
announces the appointment of William 
A, Young, as assistant manager, and 
Frederick R. Fast, as brokerage man- 
ager, of that agency. 

Mr. Young attended the Aiken Boys 
School and the Southwest High School, 
Kansas City, and the University of Kan- 
sas in Lawrence, Kansas. Previous to 
coming with the Connecticut General as 
a personal producer in April, 1939, he 
was engaged in sales promotion work 
and in selling. 

Mr. Fast is a graduate of Hackensack 
High School and of Colgate University. 
He has been in the life insurance busi- 
ness since 1930, in personal production 
and management work. He is a mem- 
ber of the Life Underwriters’ Associa- 
tion of New York and of the New York 
Supervisors’ Association. 





New Jersey Ass’n Hears 


Sales Technique Expert | 


In his talk on “Selling Your Goods 
and Yourself” before the members of 
the Life Underwriters Association of 
Northern New Jersey, at their luncheon- 
meeting in the Newark Athletic Club, 
Newark, N. J., on Monday, April 14, 
Briant Sando, vice-president of “Tested 
Selling Institute” gave five principles re- 
garding the selling of life insurance, 
which are as follows: (1) Do not sell the 
steak, sell the sizzle; (2) Write, do not 
telegraph; (3) say it with flowers—good 
showmanship; (4) Give the prospect his 
choice; (5) Watch your bark; do not 
shout at your prospect, speak in a 
friendly voice. The speaker pointed out 
that the biggest thing in salesmanship 
is making friends. Know how people 
live and you can sell them anything you 
have got to sell. 

President Fred A. Ditmars, presided at 
the luncheon, which was attended by 
more than 100 members and guests. 





TO ADDRESS N. Y. SUPERVISORS 


Franklin R. Amthor Speaker at April 22 
Luncheon; E. J. Gartland, Alvin 
Wolff, W. J. Stevens Join Ass’n 
The April luncheon meeting of the 
Life Supervisors Association of New 
York will be held April 22 at the Hotel 
Martinique. Speakers will be Franklin 
R. Amthor, supervisor of agents train- 
ing, Equitable Society. Subject will be 

Modern Programing. 

New members of the association are 
Edward J. Gartland, Connecticut Gen- 
eral, 80 John Street; Alvin Wolff, Home 
Life, 1440 Broadway; and Willard J. 
Stevens, Union Mutual, 511 Fifth Avenue, 


REPRESENT GREAT-WEST LIFE 
The Eliel & Loeb Co. at 175 W. Jack- 
son Boulevard, Chicago, have been ap- 
pointed representatives of the Great- 
West Life. The firm, established in 1900, 
has a life department headed by James 
K. LaVallee, who has a wide life insur- 
ance background, The company’s Great- 
West Life business will be handled 
through the Chicago branch office of 
that company, managed by Earl M. 
Schwemm, CLU. 











TRACY GRAND RAPIDS MANAGER 

George H. Tracy has been named man- 
ager of a new Grand Rapids, Mich. life 
and accident agency office which has 
een opened by the Union Mutual Life 
of Portland, Me. 

Mr. Tracy, prior to his Union Mutual 
connection was for a number of years 
a substantial producer for the Massa- 
chusetts Accident. The new agency 
headquarters are located in the Asso- 
Cation of Commerce Building. 


THE UNION CENTRAL WILL BE HOLDING 
ITS REGULAR $250,000 CLUB MEETING 


April 21 to 23 
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Architects, contractors, builders, 
designers, painters, furniture mak- 


ers, tinsmiths, technicians, engi- 
neers—artisans in one hundred and 
one lines have read about our new 
Home Office Building in publica- 
tions devoted to their own field of 
activity. 

Witness, below, just a partial list 
of “trade” magazines in which vari- 
ous phases of the Bankers Life 
Building have been covered in fea- 
ture articles: 


“Practical Builder”—January, 1941, 


issue. 
—BLC— 
“Ceramic Age” — November, 1940, 
issue. 


—BLC— 

“Building and Building Manage- 
ment”—August, 1940, issue. 
—BLC— 

“Skyscraper Management” — Au- 

gust, 1940, issue. 
—=BLC—— 
“Domestic Engineering”—July and 
August, 1940, issues. 
—BLC - 
“Plumbing and Heating Journal”— 
July and August, 1940, issues. 
—BLC —v. ’ 
“Heat—Pipe and Air Conditioning” 
—July, 1940, issue. 








—BLC— 
“Air Conditioning and Refrigera- 
tion News”—June 26, 1940, is- 
sue. 


—BLC— 
“Steel”—July 22, 1940, issue. 


—BLC— : 
“The Rubber Age”—July, 1940, is- 


sue. 
—BLC— 
“Lighting and Lamps”—July, 1940, 
issue. 
—BLC— 
“Ceramic Industry”— June, 1940, 
issue. 
—BLC— 
“Interior Decorator” — July, 1940, 
issue, 


—BLC— 
“Furniture Age”—August, 1940, is- 
sue. 
—BLC— 
“Heating and Ventilating”—August, 
1940, issue. 
—BLC— 
“Furniture Warehouseman”—June, 
1940, issue. 


—BLC— 
“Radio and Television Weekly”— 
June 19, 1940, issue. 


—BLO— 
“Institutions”—August, 1940, issue. 


—BLC— 
“Sheet Metal Worker” — August, 
1940, issue. 


—BLC— 
“Pittsburgh Plate Products”—July- 
August, 1940, issue. 


—sBLC— 
“Dentogram” — July-August, 1940, 
issue. 
—BLC— 
“Armstrong Insulator”—July, 1940, 
issue. 


—BLC— 
“Electric Light and Power”’—July, 
1940, issue. 
— oC 
“Refrigeration Engineering”—July, 
1940, issue. 


—BLC— 
“The Snips”—August, 1940, issue. 


—BLC— 
“The Magazine of Light”—Septem- 
ber 9, 1940, issue. 


—BLC— 
“Copper and Brass”—October, 1940, 


issue. 
— BLO 
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OES MOINES COMPANY 





Foundation Training 
Physicians for Britain 


ROCKEFELLER SPONSORSHIP 





25 Leading Medical Schools in Canada 
and U. S. To Accept Students 


From England 





The Rockefeller Foundation, president 
of which is Raymond B. Fosdick, is 
sponsoring training of physicians for 
Great Britain. Just before he died Lord 
Lothian, British Ambassador to the 
United States, asked the Foundation 
whether it would consider the possibility 
of giving a number of British medical 
students the opportunity to complete 
their training in the medical schools of 
the United States and Canada. While 
medical students in England are not sub- 
ject to draft, the air raids in London and 
elsewhere throughout Great Britain have 
imposed excessive demands upon. all 
medical schools and teaching hospitals. 
In London, at this writing, only one 
teaching hospital has escaped bombing. 
The conditions for thorough and ade- 
quate teaching in medicine are therefore 
severely deranged. A considerable num- 
ber of the teachers, moreover, have been 
called to military or special civilian 
duties, and, together with the profession 
as a whole, are exposed to injury and 
death in a measure that heightens the 
importance of adequate training for those 
who will be their successors. 

Lord Lothian’s suggestion was warmly 
supported by leading British medical 
authorities, and as a result the Founda- 
tion appropriated $100,000 to initiate the 
plan. This proposed cooperation between 
British and American medical schools is 
the fruit of earlier and very satisfactory 
relationships. For seventeen years the 
Foundation has provided fellowship funds 
to the British Medical Research Council 
for the training of British postdoctoral 
medical students in America. These fel- 
lows have been of exceptional quality. 
Upon their return to the British Isles 
they have carried with them a favorable 
impression of their American experience. 
As a result, American medical education 
is held in esteem by many of the younger 
leaders in British medicine. This new 
project is launched, therefore, in an at- 
mosphere of mutual respect and con- 
fidence. 

25 Schools Co-operating 

Twenty-five leading medical schools in 
Canada and the United States have in- 
dicated their cordial willingness to accept 
these new students, and some have of- 
fered to remit tuition. An officer of the 
Foundation is now in England working 
with a British committee on the details 
of selection and transportation, Candi- 
dates will be considered not only from 
the London area but from the provincial 
universities in England, Scotland and 
Wales, where extensive damage has also 
been done to clinical teaching services. 
Arrangements are being made for the 
local supervision of the students in 
America and for the acceptance by Brit- 
ish medical authorities of their American 
training, when successfully completed, as 
the equivalent of the British licensure. 
Appointments will be for not more than 
three years and will provide modest liv- 
ing expenses and tuition. The three-year 
period is likely to include two years of 
clinical training and one year of intern- 
ship. The student will be expected to 
provide his own cost of travel. He will 
be required to return to Great Britain 
upon the termination of his scholarship. 
The scholarship will be administered by 
the authorities of the school to which he 
is assigned, and it is not expected that 
he will be enrolled as a candidate for an 
American degree. 





SPONSOR CLINIC IN DETROIT 

Hampton H. Irwin, CLU, author and 
lecturer on life insurance, is conducting 
the three April production clinics be- 
ing held in Detroit, April 12, 19 and 26. 
The clinics are sponsored by the Detroit 
CLU chapter, the local life underwriters’ 
association, and the general agents and 
managers group. 


that the : 
business because this will place it in a 


Nollen Sees Interest 
Rates at Bottom Now 


REPORTS ON BANKERS LIFE CO. 





Des Moines Co. Shows Substantial Gains 
In Assets, Surplus and Insurance 
In Force 





At the annual meeting of the Bankers 
Life Co. of Des Moines, held last week, 
President Gerard S. Nollen reported an 
increase of nearly $12,000,000 in assets, 
an increase in surplus of three-quarters 
of a million, and the total insurance in 





GERARD S. NOLLEN 


last 


force at the close of 
$762,000,000, 

The mortality experience of the com- 
pany in 1940 was 54.3% of the expected, 
which was even better than the experi- 
ence of 1939. The net average interest 
earnings of the company assets was 
3.74%, which was only one-tenth of 1% 
less than in 1939. President Nollen 
stated that in his opinion the decline in 
interest rates is now undoubtedly at its 
minimum, and that there will be a.tend- 
ency toward a stiffening of rates, but 
that no material change is anticipated. 

Security Even at Low Rates 

“A significant element in the interest 
situation for a company like the Bankers 
Life,” said Mr. Nollen, “is that pre- 
miums are on such a conservative basis 
that there is absolute security over and 


year as 


above all contractual requirements. The 


net earnings of the Bankers Life are 


about $4,000,000 a year above these re- 


quirements so that the company could 
experience a greater decline in interest 


without the impairment of its ability to 
carry out its contracts indefinitely.” 


President Nollen reported a 15% in- 


crease in new business of the company 


for the first quarter of 1941, and pre- 


dicted that this year would show an ex- 
cellent record in new business produc- 
tion, 


A Group department under the direc- 


tion of Walter Bjorn, Group secretary, 


President Nollen stated 
entering Group 


has been added. 
company is 


position to give to the public all of the 


most valuable elements of service in the 


life insurance field. 
Referring to the investigation report 


of the Temporary National Economic 


Committee, he said that there has been 


a great deal of publicity with emphasis 
on unfavorable features, but that the 


fact remains that nothing in the report 


or investigation disclosed any breach of 


trust on the part of any official or di- 
rector of any principal life insurance 
company in the United States. 





Thomas FE. Sly, president, St. Louis 
Mutual Life, the oldest life insurance 
company west of the Mississippi River, 
has announced the entry of the com- 
pany into the Group Hospital insurance 
field. The company started in 1857, 


What Is Right Amount of 

Housewives’ Insurance) 
DISCUSSED BY CHESTER BARNEY 
In Case of $10,000 Husband Should Be 


Insured For Three or Four 
Times As Much 








In a talk before the Fraternal Acty. 
arial Association Chester F. Barney 
manager of underwriting, Americar 
United Life, made some interesting com. 
ments as to amount of insurance which 
should be written on wives. In nearly 
all mortality studies he has seen on 
women the highest rate of mortality wa: 
on housewives. 

“This is not. alarming,” said My 
Barney, “but sufficient to signal a greate; 
degree of adverse selection in the group 
The great majority of American hy. 
bands, I believe, are too decent to spect: 
late on the lives of wives. However, at. 
tempts are made. : 

“It is rather the general practice 
among old line companies, that they 
refuse coverage on dependent house. 
wives unless the husband is insured jp 
proper proportion.” 

Position of American United 


The American United has an inviolable 
rule that housewives will not be granted 
insurance unless the husband is insured 
for at least an equal amount, if he js 
insurable. Up to about $2,500 the com- 
pany usually permits equal amounts on 
both lives, but when the figure departs 
from this and goes higher, the company 
likes to see the husband insured for a 
proportionately larger amount, increas- 
ing progressively as the amount on the 
wife increases. 

Continuing Mr. Barney said: 

“We are inclined to be most severe 
if there are no minor children. Occa- 
sionally some agent will offer as ‘ex- 
planation’ for there being no insurance 
on the husband’s life, that he does not 
believe in insurance. Needless to say, 
we are not impressed. Generally speak- 
ing, when coverage for as much as 
$10,000 is sought on the wife, we like to 
see three or more times as much on the 
husband. If the wife has an independent 
income, either earned or unearned, the 
case is underwritten according to the in- 
dividual circumstances and, I might say, 
liberally and without prejudice. The ex- 
perience, as a whole, warrants such an 
attitude.” 





ANNUITY CONCERN FAILS 





West Virginia Auditor Suggests Invest: 
ment Outfit Be Reorganized 
As Insurance Co. 

The Circuit Court at Charleston, W. 
Va., has named receivers for the Fidel- 
ity Assurance Co. of Wheeling, an an- 
nuity investment concern. State Auditor 
Edgar B. Sims, who also heads the In- 
surance Department, states that the 
company cannot meet requirements of 
the Federal Investment Company Act 
and the only solution, he added, would 
be to reorganize it as an insurance 
company. Otherwise, the assets would 
have to be distributed to contract hold- 
ers. Excessive expenses and demands 
for cash surrender values were given as 
chief reasons for impairment of the 
company. 





ADDRESSES KEE AGENCY 


The importance of payroll deduction 
for workers in average circumstances 
was stressed in a talk on “Pension Plans 
and Premium Budget Insurance” before 
the William H. Kee agency, Mutual 
Life of New York, Brooklyn, by Roget 
Bourlanf, Mutual Life home office st 
pervisor of the premium budget depart 
ment. 


DIRECT LAND MORTGAGE GROUP 

M. A. Bradshaw, North American 
Life; E. J. White, Manufacturers Life; 
G. F. England, London Life; H. 5 
Awrey, Sun Life, and C. R. B. Lloyd 
of the Confederation Life have _ beet 
elected to the board of the Land Mort- 
gage Companies Association of Ontarid. 
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Page 9 
had drafted Section 55a and seen it 
passed by the legislature at Albany. 


Career of Albert Hirst 


Counsel of New York State Association of Life Underwriters 
Came Here From Vienna Where His Father Owned 
Paper Mills; Studied Law at Night 


Few people in the life insurance busi- 


ness aside from 
ally close to Albert Hirst, counsel for 
the New York State Association of Life 
Underwriters, have ever heard the story 
of how old Section 55a in the New Y ork 
Insurance Law, now known as Section 
166 in the new code, came into being. 
Mr. Hirst had been in the life insur- 
ance business for seven years prior to 
the time he was admitted to the bar. 
This experience had made him not en- 
tirely satisfied with existing legislation 
covering creditor’s claims against life 
insurance proceeds. On the night in 
which he received notice from Albany 
that he was a fully accredited lawyer 
in the State of New York, he was too 
excited to sleep. The notice from 
Albany, while it was only a simple pos- 
tal card, climaxed a long period of work- 
ing daytimes and studying law at night. 
It marked the achievement of a goal. 
Being wide awake, Mr. Hirst got up 
from his bed went to his desk and took 
pencil and paper. “Now that I am a 
lawyer, what do I intend to do about 
it” he asked himself, and he wrote 
down in a list the answers to that ques- 
tion, At or near the top of that list 
he wrote his intention to put into the 
Insurance Law of New York a section 
which would protect named beneficiaries 


those who are unusu- 


of a life insurance policy from the 
claims of the insured’s creditors. He 
achieved that second goal within the 


year. 
” Met Julian S. Myrick 

Through friends, Mr. Hirst arranged 
to meet Julian S. Myrick, manager Mu- 
tual Life, 46 Cedar Street, and then 
president of the newly organized New 
York State Association of Life Under- 
writers. While frankly skeptical at first 
of the motives of the young lawyer, Mr. 
Myrick and Hirst became and still are 
frends. A bill was drafted and intro- 
duced at Albany. Myrick and others of 
the state association got behind it and 
it beeame law as Section 55a, which was 
later followed by 55b and 55c, also 
drafted by Mr. Hirst. 

Mr. Hirst became the first counsel for 
the New York State Association of Life 
Underwriters. When the new code was 
written, Albert Hirst cooperated with 
Professor Edwin A. Patterson of Colum- 
bia, in drafting the new Section 166, 
which incorporates old Section 55a, b 
and c. On behalf of the New York 
State Association of Life Underwriters 
he has appeared before the bar often as 
amicus curiae, or friend of the court, in 
order to secure proper interpretation of 
the law which he drafted on behalf of 
the life underwriters of New York. 

hile his work in cooperation with 
brow Life Underwriters — Association 

ght him close to the insurance busi- 
ness and made him known within that 
usiness as a life insurance lawyer, Mr. 
ist practiced for seven years before 
¢ got his first life insurance case. Here 
are some highlights of his career: 
A Native of Vienna 


watt Hirst was born in Vienna 
tre his family for several generations 


had been owners of paper mills in that 
country and as the only son he was 
trained for a career in that business. 
At the University of Prague in Vienna 
he studied the unusual combination of 
law and chemistry. While studying the 
paper mill business he spent a year in 
his father’s London office. ; 

Mr. Hirst came to America in 1911 as 
a representative of his father’s mills. 
When the first World War broke out 
in 1914 and business was disrupted he 
sought a new position. The help wanted 
ads in the newspapers led him into the 
life insurance business. He became an 
agent for the Mutual Benefit in the 
old L. A. Cerf agency. He approached 
the Mutual Benefit because he was a 
policyholder in that company. In his 
first month he paid for $40,000 of new 
business. 

Through his association with Mr. Cerf, 
Mr. Hirst met the late Tyler Hewett 
3ennett, a brilliant life insurance man. 
Mr. Bennett wanted Hirst as his office 
manager and Hirst made the change. 
That was in 1922. The new job in the 
Bennett office was to work on elaborate 
insurance proposals which made use of 
income options and to prepare cases 
where life insurance was used for the 
payment of taxes. To keep up with his 
work, Mr. Hirst began studying tax law 
and found it was necessary for him to 
read decisions. He began to become in- 
terested in this new field. 


Influence of One Sentence 


Just as so often little things change 
the course of human events, it was just 
at this time that a casual remark dropped 
at a friendly dinner party led Albert 
Hirst to make the decision to become a 
lawyer. 

Mr. Hirst was having dinner at the 
home of a friend who was a lawyer. 
There had been discussion back and 
forth, and suddenly the wife of the 
lawyer said to her husband: “Don’t you 
think Albert would have made a good 
lawyer?” And he answered: “I think 
Albert would have made an excellent 





ALBERT HIRST 


lawyer.” The immediate reaction on the 
part of Mr. Hirst was—“Would have 
made—I'll show you.” He decided to 
become a lawyer. Mr. Hirst continued 
to manage a life insurance office during 
the day and he began to study at night 
at the New York Law School. It was 
a severe program. 

Through a coincidence in 1924 he en- 
countered a friend at luncheon who 
asked him what he was doing. The 
friend suggested that managing a law 
office daytimes instead of an insurance 
office would be more consistent, and he 
arranged for Mr. Hirst to meet his law- 
yer, A. Joseph Geist. Geist hired Hirst 
as his managing clerk. 

Mr. Hirst was admitted to the bar in 
1926 and became a member of the firm 
on January 1, 1927. At that time the 
name of the firm was Burnstine & 
Geist. It later became Burnstine, Geist, 
Netter & Hirst. Mr. Hirst stayed there 
till 1935 and then began to practice by 
himself. 

The First Decision 


Since that eventful night when 
Hirst received the postal card from 
Albany telling him that he was now 
really a lawyer, he has interested him- 
self in many activities. Six months 
after he was admitted to the bar, he 


Mr. 





Added to National L. & A. Medical Staff 





Dr. Lloyd C. Miller of St. Louis and Dr, Garth E. 
appointments to the medical staff of the National Life and Accident of Nashville 


was announced in The Eastern Underwriter recently. 


Fort of Nashville. whose 


Dr. Miller became associate 


medical director under Dr. B. F. Byrd, medical director; and Dr. Fort is assistant 
medical director and son of one of the founders of the company, the late Dr. Rufus 


E. Fort. 


Governor Smith signed it. 

The first decision was in the case of 
Crosney vs. Chatham and Phoenix Na- 
tional Bank & Trust Co. The decision 
was in the Appellate Division that 55a 
did not apply to a beneficiary who is 
the wife of the insured, which made the 
law ineffective for 90% of all policy- 
holders. The New York State Associa- 
tion retained Mr. Hirst to write a brief 
for the Court of Appeals as amicus 
curiae. This was the first time that the 
State Association had appeared as a 
friend of the court. The Court of Ap- 
peals reversed the Appellate Division 
and the law was upheld. 

It is important to keep in mind that 
in all of the legislation drafted by Mr. 
Hirst and sponsored by the State Asso- 
ciation the attitude of life insurance men 
has been that they do not want anything 
that isn’t fair to creditors. As Mr. Hirst 
has said: “We are not out to protect 
crooks against their creditors. We don’t 
want to keep anyone from getting what 
is due to him. What we want is some- 
thing that is fair and just to all parties.” 

For many years Mr. Hirst has been 
a member of the Committee on Legis- 
lation of the Citizen’s Union. He has 
done similar work for the New York 
County Lawyer’s Association and the 
Civil Service Reform and the American 
League to abolish Capital Punishment. 
In all of these functions he has had a 
good deal of practical experience in 
legislative draftsmanship. By the time 
that the recodification of the Insurance 
Law was started, Mr. Hirst had read 
over 1,000 bills pending in Albany. He 
had drafted about a dozen statutes that 
had become law and had been in litiga- 
tion involving statutory construction so 
that when he worked on the new in- 
surance code, he had a broad background 
to work against, which was tremend- 
ously helpful in preserving much of the 
good that existed in the old law. 


Cooperation with Attorneys 


When serving as a member of the 
New York County Lawyer's Committee 
on Unlawful Practice Mr. Hirst also 
had himself appointed by Ralph Engels- 
man to Leon Gilbert Simon’s committee 
on Cooperation with Attorneys. In that 
dual capacity, Mr. Hirst was most in- 
fluential in bringing about the statement 
of principles which was adopted in re- 
cent years by both the New York 
County Lawyer’s Association and the 
Life Underwriters Association of New 
York City. A short time later he was 
also influential in having adopted a 
similar agreement between the National 
Association of Life Underwriters and 
the American Bar Association. 

Other committees on which Mr. Hirst 
has worked are the Civil Service Re- 
form Association which is the watch dog 
of the Civil Service Law set up to pre- 
serve the merit system in government. 
Also, he has worked for years on the 
abolition of the death penalty, serving 
with a group of which he became chair- 
man succeeding Warden Lewis Lawes. 
He is also a member of the New York 
County Lawyers, a member of the Bar 
Association of the City of New York, 
and the Lawyers’ Club. 

While he has been close to the life 
insurance business, most of his law work 
has been in corporation practice, the 
drawing of wills and trusts and trust 
agreements. He has drafted and han- 
dled legislation on the Decedent's Estate 
Law. 

At the present time Mr. Hirst is act- 
ing as special counsel for the National 
Association of Life Underwriters in cer- 
tain matters; as counsel for the State 
Association; New York attorney for the 
Mutual Benefit Health & Accident Asso- 
ciation of Omaha, and he is vice-chair- 
man of the Committee on Cooperation 
with Attorneys for the Life Under- 
writers Association of New York City. 
The committee last named has spon- 
sored a series of five lectures for law- 
yers this year. The concluding speaker 
may will be Albert Hirst. His subject 
will appropriately be “Creditors’ Rights.” 
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| HEARD on the WAY 








Edward L. Goodwin is associate man- 
ager in New York City of the Union 
Mutual Life of Portland, Me., which is 
managed in this territory by Perrin- 
Durbrow Life Associates, Inc., a unit in 
W. L. Perrin & Son organization, 75 
Maiden Lane. 

Mr. Goodwin started with W. L. Per- 
rin & Son in 1926 as an office boy. After 
acquitting himself creditably in various 


EDWARD L. GOODWIN 


positions in the office the life depart- 
ment was put under his active super- 
vision about five years ago. Not con- 
tent with this distinct progress, in his 
spare time he studied and earned the 
degree of Bachelor of Business Admin- 
istration from the College of the City of 
New York, and later the degree of 
Bachelor of Law from Fordham Uni- 
versity School of Law. In 1937 he was 
admitted to the bar of the State of New 
York. 

The Union Mutual commenced busi- 
ness in 1849. About forty years ago it 
appointed William Durbrow its manager 
here. Before that time he had been 
with the Prudential. About sixteen 
years ago he became associated with 
W. L. Perrin & Son, who up to that 
time had no life insurance affiliation, and 
Perrin-Durbrow Life Associates, Inc., 
was formed as a department of the 
agency. At the age of 8&4 Mr. Durbrow 
still comes regularly to the office. 

In the last five years the production 
of new business by the Perrin-Durbrow 
Agency of the Union Mutual has ad- 
vanced substantially. For the past few 
years the Perrin-Durbrow agency has 
led in production all other agencies of 
the Union Mutual, and in 1940 collected 
17.8% of the total new paid-for business 
of the entire country. 





One of the best of the life under- 
writers’ associations is that of Cleve- 
land, which was formed in 1900. The 
association has issued a booklet present- 
ing a summary of association activities 
and it merits wide distribution because 
it illustrates how such an association 
can be a factor in educational life of 
the city and what it can do in spreading 
knowledge of the objects of life insur- 
ance. 

The association’s office has a library 
which has been valuable to the member- 
ship and the public. Of telephone calls 
answered in three months nearly 300 
were from persons outside the life in- 
surance business seeking information as 
to life insurance problems. 

Every year a sales congress is held 
and they have been addressed by numer- 





ous outstanding insurance men. The as- 
sociation has a Chamber of Commerce 
committee which establishes close rela- 
tions between the association and the 
leading business people of Cleveland. Its 
educational committee has under way a 
program of cooperation with the mathe- 
matics and social science departments of 
the Cleveland public schools and supplies 
data and visual material to those schools 
and conducts a series of teachers’ train- 
ing sessions. The women’s group of the 
association has been enlisted for a pro- 
gram of classroom talks. There have 
been distributed 15,000 copies of a book- 
let on life insurance among school chil- 
dren. The association’s public speaking 
division has obtained speaking engage- 
ments by canvass of many social, busi- 
ness and neighboring clubs. 

In September of last year there was 
a meeting devoted to National Defense. 
It was attended by nearly 500 business 
and professional men. 

Another important committee is that 
of cooperation with attorneys which 
works in conjunction with a committee 
from the Cleveland Bar Association. The 
committee on legislation has also been 
active. Its advice was sought in the 
recodification of the Ohio insurance laws 
in 1933, the Spendthrift Clause and in 
other activities. 

Another committee which has done 
fine work is that of public relations, 
and it has been particularly alive in 
combating attacks on life insurance. 
Newspapers and radio stations have been 
willing to cooperate with the committee 
by guarding against erroneous articles or 
broadcasting which may be misleading 
about insurance. It has also cooperated 
with the Cleveland Better Business Bu- 
reau and others in preventing the sale 
in Cleveland of mail order policies issued 
by companies not authorized to do busi- 
ness in the state. There are more than 
150 unlicensed companies in the United 
States. One statement made by the 
association in its booklet is this: 

“Cleveland is peculiarly free from in- 
dividuals or so-called companies whose 
existence depends upon a fee for se- 
curing cash values on existing life com- 
panies. There is no measure of the value 
of this service to our policyholders, nor 
is there any way of estimating the 
amount of actual monetary loss to our 
members were schemes such as these 
rampant in Cleveland.” 

The publicity committee of the asso- 
ciation in one year was instrumental in 
having published forty newspaper ar- 
ticles on life insurance and association 
activities. Incidentally, through sponsor- 
ship of the Cleveland Life Agency Cash- 
iers & Office Managers Association, 
British war relief refugee children were 
helped. 

Uncle Francis. 





L. J. ELDRIDGE DIES 


Lovell Jackson Eldridge, former state 
manager for the Security Mutual Life, 
died at his home in Concord, N. H., 
April 8. Mr. Eldridge was educated at 
the University of Vermont and taught 
for a number of years in schools of 
that state. He entered the insurance 
field as general agent in Northern Ver- 
mont for the Connecticut General Life 
and, in 1902, became representative of 
the Security Mutual Life in Manchester. 
Later he entered the real estate and 
insurance business for himself, retiring 
in 1923. He is survived by his widow. 
Mary Derby Eldridge, two brothers and 
several nieces and nephews. 


WILLIAM J. REGAN DEAD 

William J. Regan, former district 
manager for the Mutual Life of New 
York, died at his home in Troy, N. Y., 
last week. He was born in Hoosick 
Falls but spent most of his life in Troy 
where he was prominent in affairs of 
the Knights of Columbus. 
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Paul W. Hammack President 
Of Washington Life Club 


Paul W. Hammack, long connected 
with the Prudential Insurance Co. of 
America, was elected president of the 
Life Insurance Club of Washington at 
the annual meeting held last week. He 
has been in the insurance business more 
than twenty years, active in the club 
and also in the District of Columbia 
Life Underwriters’ Association. He suc- 
ceeds Charles B. Sinclair of the Equi- 
table. 

George T. Black, Sun Life of Canada, 
was named vice-president and William 
D. Macy, III, Phoenix Mutual, was made 
secretary and treasurer. The board of 
governors includes Joseph L. Baldwin, 
Northwestern Mutual; Frank C. Jude, 
New York Life, and R. K. Miller, Equi- 
table of New York. 





EQUITABLE OF IOWA GAINS 





New Business Increase of $1,975,263 for 
First Quarter of 1941; W. B. 
Strief Led in March 
A new business gain of $1,975,263 was 
recorded by the Equitable Life of Iowa 
for the first quarter of 1941 as compared 
with the same period of 1940, Ray E. 
Fuller, superintendent of agencies, an- 
nounced. Total sales for the first three 
months of the year were $14,168,623, 
representing an increase in new business 
of 16.2% over the total paid business 
for the comparable period of last year. 
Mr. Fuller also said that the Equit- 
able of Iowa’s total insurance in force 
passed the $600,000,000 mark in March 

and now stands at $601,135,019. 

W. B. Strief, CLU, the Des Moines 
agency, led all Equitable Life of Iowa 
agents in the United States in total 
March production with a paid business 
volume in excess of $100,000. The Des 
Moines agency, G. V. Fort, general 
agent, led all agencies of the company 
for the month of March with a total 
paid production of approximately $300,- 
000. Rice agency, Harrisburg, Pa., P. B. 
Rice, general agent, and the Cleveland, 
O., agency, O. G. Welsh, general agent, 
each paid for more than $200,000 in 
March. 





ACTUARIES MEET MAY 15-16 

Annual meeting of Actuarial Society 
of America will be held at Waldorf- 
Astoria May 15-16. Old officers will 
probably be re-elected and four new 
members of Council will be elected to 
replace those whose terms of office 
expire. 





C. M. McKEE’S NEW POSITION 


Charles M. McKee, former accident 
and health manager for Occidental Life 
in San Francisco, and later Los Angeles 
general agent, has been made A. & H. 
division manager of this company for 
California, He is a native of Hartford. 
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NOW IN OUR //th YRAR 


A milestone at 
which we are grateful for 
the steadfast confidence and 
good will that mark day-by- 
day relations between policy- 
holders, field force and home 
office staff. 


An anniversary 
in which we are striving to 
be worthy of continued lead- 
ership as one of America’s 
oldest and strongest life 
insurance companies. 
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St. Louis Court Rules on 


Continental Life Affairs 


Circuit Judge Joseph Ward of St. 
Louis has awarded a fee of $7,500 to 
Frank P. Aschemeyer, an attorney, for 
special legal services in connection with 
the final liquidation of the defunct Con- 
tinental Life of St. Louis which was te- 
insured by the Kansas City Life of Kar- 
sas City, in July, 1936, on a basis that 
protected the policyholders 100%. Asche- 
meyer had sought a fee of $17,000. | 

Judge Ward also sustained a motion 
by the Kansas City Life for an order 
directing Superintendent of Insurance 
Ray B. Lucas to deliver a $100,000 bal- 
ance of a special fund of $250,000 set up 
in 1936 to meet special expenses in con- 
nection with the reinsurance and liqu- 
dation of the company to the Kansas 
City Life for the benefit of the Cont 
nental Life policyholders. ; 

Former stockholders of the Continen- 
tal Life led by Ed Mays, who had been 
president of that concern, sought to ob- 
tain the $100,000 balance. Counsel for 
the Continental Life stockholders indi- 
cated that an appeal would be taken 
from Judge Ward’s ruling. 





CHICAGO STARS TO SPEAK 

Ben McGiveran, Eau Claire, Wis 
chairman of program committee, al 
nounces that speakers at Wisconsin Lite 
Underwriters Association state convel- 
tion on June 5-6 will be Louis Behr, 5. 
Kennedy Nickell and John Todd, out 
standing Chicago agents, and Stanley 
Martin, State Mutual, Dallas. 





45 YEARS WITH MANUFACTURERS 

T. E. Levy of the Manufacturers Life 
in the island of Jamaica has been will 
that company forty-five years. He 
74 years old. 
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Hold Conference on 
Agency Management 


GROUP SESSIONS AT CHICAGO 
aint Heads Confer on 

ce tios More for Your 
Agency Dollar” 





Fifty agency heads from about the 
same number of companies with $125 
million of Ordinary insurance in force 
were in meeting at the Edgewater Beach 
Hotel at Chicago this week for the 
Spring Conference of the Life Insur- 
ance Sales Research Bureau on agency 
management. Starting on Monday morn- 
ing and continuing through Thursday, 
the company home office men considered 
problems having to do with their de- 
partments by round table form of dis- 
cussion. 

On Friday and Saturday a dozen or 
fifteen agency heads of companies with 
from $125 to $400 million of Ordinary 
insurance in force were scheduled to 
hold their own Round Table 
during which the agenda called for dis- 
cussion of the same problems. 

Theme of the two Conference group 
meetings was “Getting More for Your 
Agency Dollar.” 

Members of the Life Insurance Sales 
Research Bureau staff attended the 
meetings and gave much benefit of their 
observations during the surveys and 
studies that have been carried on along 
the lines discussed, 

The agenda for the opening day’s ses- 
sions included the following topic head- 
ings: “Company and Agency Policy,” 
“Developing Local Business” and “Mer- 
chandising the Company.” On Tuesday 
attention was focused on manager prob- 
lems. Discussion topics included “Train- 
ing and Motivating Managers,” which 
was discussed throughout the morning, 
with the entire afternoon session taken 
up with comments on “Compensating 
Agents.” On Wednesday, the same at- 
tention was given to agents that was 
given the day before to managers. The 
closing day’s business on Thursday was 
taken up with “Meeting Today’s Con- 
ditions,” “Trends of the Times” and 
“ 2 
Aids to Agency Management.” 

R. E. Irish, president of the Union 
Mutual Life, and one of the originators 
of the idea of a special conference for 
the smaller companies, served as chair- 
man of the meeting. 


session, 





Chrysler Policy 
(Continued from Page 1) 


Corporation) will be Central Hanover 
Bank & Trust Co. of New York City. 
It will hold the policies in escrow, pay 
the premiums, take care of details, such 
as change of beneficiaries. 


The Premiums 


In a statement to the stockholders be- 
fore the annual meeting Chrysler Cor- 
poration said in part: 

“It is the intention of the corporation 
to apply for the purchase of single pre- 
mium contracts (or annual premium con- 
tracts upon which premiums have been 
Prepaid) covering past services of all 
eligible employes and covering in addi- 
tion future services of all eligible em- 
Ployes over 55 years and 6 months of 
age. If all eligible employes become par- 
ucipating employes as of April 30, 1941, 
it is estimated that $2,125,000 will be re- 
quired to cover the single premiums of 
all contracts covering prior services of 
employes now between the ages of 39 
years and 6 months and 55 years and 
6 months, and that $2,800,000 will be re- 
quired to cover the single premiums on 
all contracts for the benefit of employes 
who are over 55 years and 6 months of 
age, of which amount approximately $1,- 
350,000 would be in respect of past serv- 
Kees and approximately $1,450,000 in re- 


spect of future services. In addition, the 
aggregate of the initial premiums of con- 
tracts calling for annual payments cover- 
ing future services of presently eligible 
employes now between the ages of 39 
years and 6 months and 55 years and 
6 months is estimated to be $650,000. 
The contributions to be made by em- 
ployes for the year 1941 will be approxi- 
mately $102,000, or at the approximate 
annual rate of $153,000.” 





Fairbanks Agency Has First 
Anniversary with U. S. Life 


The Fairbanks Agency of the United 
States Life in New York, which is 
headed by Richard W. Fairbanks, com- 
pleted its first full year as ‘general 
agents of that company on April 1. By 
way of celebrating this milestone the 
agency produced the first week of April 
its largest volume this year to date. 
Last year Fairbanks Agency led the 
U. S. Life in A. & H. volume, and 
ranked well up on the list in life writ- 


ings. 


MISSOURI CONVENTION DATES 
The 1941 state convention of the Mis- 
souri Association of Life Underwriters 
will be held in St. Louis on June 12 
and 13. 





vice-president and associate actuary of 
the Bankers Life of Des Moines. Mr. 
Warters had been associate actuary of 
that company since 1934. He joined 
the Bankers Life in 1920 as supervisor 
in the actuarial department, coming to 
the United States from the Great-West 
Life. This year Mr. Warters is serving 
as president of the Life Office Man- 
agement Association. 





Home Life Makes a Record 
Gain During First Quarter 


The largest first quarter gain of any 
year since 1929 has just been recorded 
by the Home Life of New York for the 
first quarter of 1941. The gain of insur- 
ance in force during the quarter was 
$1,600,000 more than in the first quar- 
ter of 1940. Insurance in force is now 
at the highest peak of any time during 
the company’s 8l-year history. 

New life insurance sold during the 
first quarter of 1941 is the largest vol- 
ume for any first quarter in the Home 
Life since 1931. The total is 5.9% ahead 
of the volume for the first quarter of 
1940 and 14.1% ahead of the five year 
average of first quarter business from 
1936 to 1940. Since 1938, first quarter 
business has shown an_ increase 
each year. 





D. N. WARTERS 


As stated in The Eastern Underwriter new 


last week, D.N. Warters has been made 
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BILL QUALIFIED 


Happy and proud indeed is the wife of 
an LNL man whose production equals 
Emancipator qualification. Membership in 
this Club (and the President Club, too) 
wins attendance for the agent’s wife as well 
as himself at the Company’s agency con- 


THE LINCOLN NATIONAL LIFE 


INSURANCE 


Fort Wayne 





In 1941, LNL educational and recrea- 
tional meetings for its club members will 
be held at the Homestead at Hot Springs, 
Virginia; the Broadmoor, Colorado Springs, 
Colorado; and the Hotel Del Monte, Del 


Monte. California. 


COMPANY 


Indiana 





Geared To Help Its Fieldmen 
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enannenads Pamphlet of 
Young Men’s Trade Bd. 


GIVES FACTS FOR MEN UNDER 36 
Civil 





Discusses Soldiers’ and Sailors’ 
Relief Act of 1940; Committee 
on Insurance 





The Young Men’s Board of Trade of 
New York City, vice-president of which 
is Robert L. Barbour of the New York 
Life, has distributed for its members a 
pamphlet, “Military Service and Your 
Life Insurance.” It is prepared by the 
insurance committee of the organization, 
chairman of which is John P. Madigan. 
All members of the Young Men’s Board 
of Trade are under 36 years of age and 
therefore, been required to regis- 
or naval service under 


have, 
ter for military 
the Selective Service Bill. 

The pamphlet gives an explanation of 
the operation of the Soldiers’ and 
Civil Relief Act of 1940 on the 
payment of life insurance premiums to- 
gether with a statement of how a man’s 
life insurance coverage is affected by 
entry into the service. 

The committee felt it is not appro- 
priate at the present time not to attempt 
forth the underwriting practice 
of the companies with regard to new 
insurance because of the variation be- 
tween the different companies and the 
fact that the underwriting rules are apt 
to be changed from day to day. 


Act Reviewed 


Discussing the S. & S. Civil 
\ct the pamphlet says in part: 

The Act limits the benefits to life in- 
surance in any amount not in excess of 
$5,000 in one or more policies. If the 
applicant seeks the benefits of the Act 
for insurance in excess of $5,000, the 
Government will divide policies to attain 
that end, if necessary. If a service man 
seeks to apply the Act to several policies 
totalling over $5,000 and indicates no 
order of preference for relief, the Gov- 
ernment will apply it to the $5,000 hav- 
ing the highest cash surrender value. It 
must be borne in mind that the Act 
grants no relief to the excess of insur- 
ance over $5,000 of face amount. 

The insurance must have been in 
force for at least thirty days immedi- 
ately prior to the insured’s entry into 
the Military Service. If it is desired to 
bring a lapsed policy under the Act, the 
policy must have been in force within 
one year of the date of application for 
the benefits of the Act. 

Any form of level premium insurance 
issued by a legal reserve life insurance 
company, society, or fraternal benefit so- 
ciety is eligible for benefits of the Act. 
The Family Income policy and similar 
policies payable in instalments or where 
the amount of death benefits varies ac- 
cording to the date of death, may have 
the benefit of the Act, and the method 
of determining the face of the policy is, 
according to Regulations, the commuted 
value of the future benefits of the pol- 
icy as though the insured had died on 
ihe day he made application for the 
benefits under the Act, and if such com- 
muted value is $5,000 or less, the policy 
is otherwise eligible. 

No policy is eligible for relief if there 
is a loan against it of 50% or more of 
the cash surrender value. If the policy 
is assigned as collateral for a loan, the 
amount of that loan determines whether 
the insured has the required 50% equity. 
However, a policy having no loan or 
cash value, such as Term insurance or 
a policy recently issued, is eligible. 

No policy is eligible if it contains a 
war clause, war exclusion clause, or any 
other rider or clause providing for the 
payment of any sum less than the face 
amount, or for the payment of an addi- 
tional amount as premium because of 
the insured’s being in military service 
either in this country or abroad. An 


Sailors’ 


to set 


Relief 


aviation clause in and of itself is not a 





Union Central Life Names 


Two Mid-West Agcy. Heads 


The Union Central Life has announced 
the appointments of Joe W. Cooper and 
Ellis D. Verink as managers of the 
Little Rock and Lincoln agencies, re- 
spectively, of that company effective 
May 1. 


Mr. Cooper, a graduate of the Univer- 
sity of Arkansas, takes over his new 
post with a fifteen-year background in 
the life insurance business, eleven years 
of which have been with Union Central. 
Since April, 1935, he has been manager 
of the Lincoln agency, during which 
time that office has recorded a total of 
$4,662,272 in new business. He will suc- 
ceed J. J. Harrison, who has resigned 
in order to devote his full time to his 
duties as state director of the Office of 
Government Reports. 

Mr. Verink began his life insurance 
career with the Union Central’s Daven- 
port agency in 1933 and became a mem- 
ber of the $500,000 Club at the end of 
his first full year with the company. In 
1935 he became manager of the South 
Bend agency but was transferred to 
Chicago in 1937 to found the company’s 
second agency there. A graduate of 
Coe College, Iowa, Mr. Verink earned 
his B.A. magna cum laude and, in addi- 
tion, holds an M.A. degree. Prior to 
entering the insurance field, he had 
broad experience in Y.M.C.A. work, in- 
cluding a post in Peking, China, and one 
in Kiran, Manchuria. 





war exclusion clause. The law is not 
clear as to the following: If a policy 
has the double indemnity clause provid- 
ing for accidental death benefits, it cus- 
tomarily excludes from the coverage of 
such extra benefits a death resulting 
from or suffered during military service. 
That exclusion in those accidental death 
benefits may deprive the whole policy of 
the coverage of the act. 
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North American Reassuraure Co, 
Lawrence MM. Cathles, Pres. 
99 John Street, New York 








National Life Officials 
Conduct Agency Meetings 


Vice-President Edward D. Field, As- 
Vice-President D, Bobb 
Slattery, Assistant Superintendent of 
Agencies Karl G. Gumm, and Super- 
visor Fred S. Brynn, of the National 
Life of Vermont have concluded a series 
of general agents’ meetings at Mont- 
pelier, Vt., Hershey, Pa., Louisville, Ky. 
and Cedar Rapids, Iowa. Ward Phelps 
of the Life Insurance Sales Research 
Bureau assisted at the meetings. 

The company reports a gain of 36.18% 
in paid for production during ‘the first 


quarter of 1941 as compared with the 
first three months of 1940. The gain in 
insurance in force for the first quarter 
of 1941 is over seven and a quarter mil- 
lion dollars. 
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our Field Force: 


- 


. 


WONIAN wh 








To MAKE More....... 
SELL More 


Logical, isn’t it? To sell more, have more to offer, and reach more 
at the very source of their income. In over 500 firms, The Minne- 
sota Mutual’s attractive Pay-Roll Deduction Plan is providing all 
types of insurance, including complete family protection, for all 
employees. It is a convenient workable program involving practi- 
cally no expense to the employer. 


Check these additional selling advantages now being enjoyed by 


1. A liberal agency contract. 

A plan for financing your agency. 
Accounting methods to guide you. 
Proven plans for finding-training agents. 
A liberal financing plan for your agents. 
A unique supervisory system. 

Organized Selling Plan. 

Unusually effective selling equipment. 
Policies for every purpose: Regular—Family—Juvenile— 
Women—Group—Payroll—Savings, etc. 
10. Low monthly premiums. 


$240,000,000 Mutual Company, 61 years old with an under- 
standing, cooperative Home Office. 


THE MINNESOTA MUTUAL LIFE INSURANCE COMPANY 


St. Paul, Minnesota 











CLU Incentives 


(Continued from Page 3) 


tion “CLU” printed on business cards, 
stationery, and other supplies which are 
furnished to them. 

Cooperative Educational Programs 

Thirty-four companies indicate that 
they have arranged their educational 
programs so that they eventually lead 
to the CLU designation as a goal for the 
ambitious underwriter. Several others 
indicate that their educational programs 
are indirectly related to the CLU pro- 
gram while a few others answered “not 
yet.” This may mean that these com- 
panies are contemplating changes in their 
own programs which may make it more 
nearly related to the CLU program. One 
company, which also refunds the regis- 
tration and examination fees to success- 
ful candidates, furnishes paid instructors 
to give CLU courses in various districts, 

General Stimulation of Interest 

Sixty companies present material in 
their home office publications regarding 
CLU activities, and twenty companies 
arrange for special addresses at conven- 
tions or regional conferences. Eleven 
companies have organized CLU associa- 
tions among those who have passed all 
the examinations, meetings of which are 
held in conjunction with the company’s 
annual convention. Several others are 
now considering plans for such an 
organization. Two companies issue 
special bulletins for their CLU associa- 
tions. In one of these companies, this 
special bulletin goes to all general agents 
and to all its representatives who are 
approved candidates for the CLU exam- 
inations. In addition, this same company 
also issues a special mailing piece of 
advanced underwriting information for 
use of CLU’s 


LARGE POLICY BUYERS 








With Lincoln National, Managers Rank 
First and Professional Men Second; 
Others in Leading Classifications 

Managers led all other occupational 
classifications during the first quarter 
of 1941 in number of big policies bought 
and in total volume thus purchased, ac- 
cording to the Lincoln National Life 
quarterly survey of buyers of life poli- 
cies for $10, 000 or more. Ranking sec- 
ond, both in number of policies and in 
total volume bought, were professional 
men. 

The leading classifications listed ac- 
cording to volume purchased were: man- 
agers, professional men, individual pro- 
prietors, salesmen, skilled workers, farm- 
ers, clerks, students, housewives, un- 
skilled workers and teachers. These 
leaders ranked in same order in regard 
to number of big policies bought. 





CUNNINGHAM MADE CHAIRMAN 

F. J. Cunningham, F.A.S., secretary ° 
the Sun Life of Canada, has been electe 
chairman of the P rovincial Legislation 


Committee of the Montreal Board of 


Trade. 
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John M. Fraser, general agent, Con- 
necticut Mutual, 149 Broadway, New 
york City, has been appointed chair- 
man of the National Defense Blood Bank 
Committee for the New York Chapter 
of the American Red Cross. 

The first World War piled up huge 
mortality lists, largely because at critical 
moments there was not sufficient blood 
for life saving transfusions. Surgeons 
also were limited in their knowledge of 
how to use it. Confused conditions in 
the wake of battle and disaster are such 
that it is virtually impossible to obtain 
adequate quantities of whole fresh blood, 
properly typed and ready for instant 
use. 

Out of current hostilities has come 
the life saving method of transferring 
blood plasma from healthy donors to 
victims hundreds of thousands of miles 
away. Through the progress of modern 
medicine, the American Red Cross was 
able to provide blood plasma for 
Britain’s war-wounded from the veins of 
15000 Americans. Today, Britain has 
completed organization of its own plas- 
ma transfusion service and the Ameri- 
can Red Cross has inaugurated a pro- 
gram to provide processed blood plasma 
for our own National Defense and for 
the victims of disaster. 

Plasma 

Plasma, the liquid content of blood 
remaining after the red and white cor- 
puscles are removed, is medicine’s an- 
swer to the cruel needs of war and dis- 
aster transfusions. Traumatic shock and 
hemorrhage not only are the most com- 
mon causes of death on the battlefield, 
but also the cause of death in peace- 
time explosions, storms and wrecks. 

Last July, while the Red Cross was 
preparing to embark on its blood for 
Britain project, the Army and Navy 
asked the American Red Cross and the 
National Research Council to proceed 
ona study of plasma transfusions. AI- 
though transfusions had been success- 
fully made with plasma, the mysteries 
of its processing, storage and transpor- 
tation remained a problem. Its use on 
amass scale never had been attempted. 
Early in February, upon completion 
of the study, the Red Cross was ready 
to begin collections. Out of the study 
had come the realization that dry plas- 
ma, sealed in a vacuum, would take an 
important place in meeting the needs of 
war and catastrophe-caused emergencies. 
The biological department of Sharp and 
ohme, of Philadelphia, were ready to 
receive whole biood in quantity, pre- 
pared to process it, and store it until 
needed. 

New York is the first city to partici- 
pate in the program because of the ex- 
perience gained by the New York Chap- 
ter in recruiting 15,000 donors to pro- 
vide liquid plasma to Great Britain. As 
the project gains momentum, Red Cross 
chapters in a number of other metro- 
politan cities will appeal for donors. 

Success of the blood for Britain pro- 
gram and the study for the Army and 
Navy has enabled the Red Cross and 
ite, National Research Council to em- 
ark on what will be the largest-scale 
Project ever attempted. 

For years the Red Cross has seen the 
necessity for a ready supply of blood 
nibstitutes for disaster relief work. Many 
ves lost in past disasters might have 
been saved had there been available ade- 
quate supplies of blood substitutes for 
‘mergency transfusions, 

Making Airplane Deliveries 
Airplane delivery of blood plasma in 
Wantities sufficient to treat victims of a 
major disaster now can be made from 
the plasma reservoir. In the event dis- 
aster victims suffer shock and hemor- 





Blood Plasma Transfers Save Lives 


John M. Fraser Made Chairman of National Defense Blood 
Bank Committee, Donors Being Enrolled at 
Presbyterian Hospital 


rhage, the Red Cross will rush blood 
plasma by plane from Philadelphia. 
Since dried plasma is more stable 
than liquid plasma and can be kept a 
much longer period, medical officers of 
the Army and Navy have asked the Red 
Cross for a quantity of dried plasma. 
As dry plasma may be kept in storage 
for an indefinite period before it is actu- 
ally needed, currently it meets Army 
and Navy requirements better than 
liquid plasma. The latter can be stored 
in vacules at any temperature and may 
be transported without fear of deteri- 
oration. ; 
Drying plasma is not as simple as it 
may appear. In order to prevent re- 
moving anything except the moisture in 
this drying process, it must be done by 
vacuum pumping while the plasma is in 
frozen state. Low freezing tempera- 
tures are used instead of warm tem- 
peratures as ordinarily would be ex- 
pected. Continuous pumping for 72 
hours removes the moisture leaving a 
dry, flaky powder in the container, which 
retains all of the elements in the orig- 


inal plasma except the moisture. The 
bottle is vacuum sealed and can be 
stored until used. By adding distilled 


water the powder dissolves immediately 
and restores the plasma in its original 
form, ready for use. While the cost of 
producing dried plasma is greater, it has 
the advantage that it can be kept for 
an indefinite period. As a safeguard, 
however, a time limit of five years is 
placed on each vacule. Liquid plasma 
may be used up to six months. 

The New York Red Cross is now en- 
rolling donors and arranging for them 





New Business Gains 5.1% 
In March; Off for Quarter 


New life insurance for March showed 
an increase of 5.1% over March of last 
year, according to the Association of 
Life Insurance Presidents. The total for 
the first quarter of this year was 1.1% 
less than for the corresponding period 
of 1940. 

The report aggregates the new paid- 
for business—not including revivals, in- 
creases and dividend additions—of 
thirty-nine United States companies 
having 82% of the total life insurance 
outstanding in all United States legal 
reserve companies. 

All classes contributed to the March 
increase, the report shows. New Ordi- 
nary insurance amounted to $455,226,000 
against $439,506,000—an increase of 3.6%. 
Industrial insurance was $148,978,000 
against $138,545,000--an increase of 7.5%. 
Group insurance was. $42,721,000 against 
$37,556,000—an increase of 13.8%. For the 
month, the new business of all classes 
of the thirty-nine companies was $646,- 
925,000 against $615,607,000 for March of 
1940—an increase of 5.1%. 

For the first quarter, the new busi- 
ness of all classes of the thirty-nine 
companies was $1,809,419,000 against $1,- 
829,185,000—a decrease of 1.1%. New 
Ordinary insurance amounted to $1,275,- 
101,000 against $1,242,120,000—an increase 
of 2.7%. Industrial insurance was $411,- 
602,000 against $376,882,000—an increase 
of 9.2%. Group insurance was $122,716,- 
000 against $210,183,000—a decrease of 
41.6%. 


VICTORIA ASS’N OFFICERS 

H. B. Witter of the Dominion Life, 
has been elected president of the Vic- 
toria, B. C., Life Underwriters Associa- 
tion. Vice-president is C. B. Mooney, 
North American Life, and G. M. Terry, 
North American Life, and E. C. Rycroft, 
Manufacturers Life, are secretary-treas- 
urers. 





Bachrach 


JOHN M. FRASER 


to report to the blood collection centre 
at Presbyterian Hospital. Physicians 
and other technical personnel are in 
charge of collection. At the close of 
each day, donations of whole blood are 
shipped in sterile containers to Phila- 
delphia. A truck from Sharp and Dohme 
picks up the shipment, rushing it to 
their biological laboratories. There, it is 
processed, tested for sterility and stored 
until needed. 





State Supervision Praised 


By Minnesota Mutual Head 


Praise for state supervision of insur- 
ance companies and a doubt whether 
Federal supervision would be any im- 
provement is expressed by President T. 
A. Phillips of the Minnesota Mutual 
Life in his annual report to policyhold- 
ers issued this week in the form of a 
sixteen page brochure. 

“The companies overwhelmingly sup- 
port state supervision, believing that 
many ‘watch dogs’ give better protec- 
tion to the policyholder than one,” said 
President Phillips. “For example, our 
company operates in 27 states and the 
District of Columbia, and it should be 
obvious that good supervision is more 
likely to be continuous under those cir- 
cumstances than if conducted by some 
one regulating body. The cost of Fed- 
eral supervision would have to be added 
to that for state supervision and would 
bring increased cost to the policyholder. 
The record of Federal regulation does 
not appear to justify the notion that 
tsere is a higher degree of political 
morality or of invulnerability to error 
in Washington than in the state govern- 
ments. The splendid record of growth 
and of high performance achieved by 
life insurance under state supervision 
attest its efficacy beyond all argument.” 

President Phillips said that delinquen- 
cies in the mortgage account of his com- 
pany are at the lowest point in a period 
of over 15 years. He expects the de- 
clining interest rate to continue for some 
time to come though the decline, he says, 
may be at a slower pace in the future. 
The Minnesota Mutual average earned 
rate of interest last year was 3.65. 





CONN. MUT. AGENTS HONORED 

Robert H. Tuley and Arthur R. Massa, 
both agents for the Connecticut Mutual 
Life in Cincinnati, were guests of honor 
at the annual Leaders’ luncheon given 
April 10 at the Hotel Gibson by the 
Associated Life Insurance General 
Agents and Managers and the Cincin- 
nati Life Underwriters Association. Mr. 
Tuley, who is affiliated with the William 
T. Earls Agency, represented the com- 
pany in the classification of number of 
lives insured. Mr. Massa, special rep- 
resentative of the Connecticut Mutual 
in Cincinnati, was honored as the com- 
pany’s leader in sales volume. 





Problem of Competence 
For Professional Men 


AS VIEWED BY FRANK M. SEE 





First Insurance Man to Address Wash- 
ington University Symposium on 
Competence for Professions 





Frank M. See, general agent for the 
New England Mutual Life, is the first 
insurance man invited to address the 
annual gathering of the Washington 
University Dental School at St. Louis. 
The symposium “Building a Competency” 
usually has had a banker as guest 
speaker until this year. Mr. See spoke 
on “Organizing Dollars to Work for 
You.” 

Recalling that the government Social 
Security program does not include the 
professions, Mr. See said: “They have 
overlooked the fact, however, that this 
is the age of specialists. None of you 
would attempt to practice law and reach 
the top in your chosen profession, but it 
is the great American fallacy that we 
can all be our own bankers. We over- 
look the fact that to safely invest money 
at a fair rate over a long period of 
years is a particular science requiring a 
wide knowledge of economic conditions 
and requiring constant study which can- 
not be given to it by a man who would 
attain outstanding achievements in his 
own life work.” 

He added, “Of course, we could in- 
vest our savings wisely if we knew just 
what the future held in the way of 
economic changes, loss, taxation, wars, 
inventions and so forth, but we have 
had it grilled into us by economists and 
statesmen that depressions are inevit- 
able. As the late lamented one is be- 
ginning to lift just enough to herald 
the dawn of hope, what better time to 
prepare for the next one? Now while 
financially childish fingers still sting 
from the burning, let’s do what we have 
been saying we were going to do when 
we got money. Let’s plan so that when 
the next depression comes, we won't 
have to give up our careers and our 
homes, our sons and our daughters won’t 
have to leave the classroom for factory, 
love’s young dream won’t go unfulfilled 
because we will have stayed on the 
proven highway to financial security.” 

He then outlined how life insurance 
programs can be utilized to protect the 
future of professional men and others 
to much better advantage than any other 
form of investment they can safely make 
with their savings. For instance he 
pointed out that while it takes $30,000 
to yield $100 a month at interest, a little 
over $13,000 will give an annuitant $100 
a month for life. “Buying life insurance 
is not spending money. It is saving 
money. What you buy is more income,” 


he added. 





Max Hancel Leads Company 
For First Quarter of Year 


Max J. Hancel, general agent for the 
Continental American Life at 45 John 
Street, New York City, has received 
from President A. A. Rydgren of that 
company a letter in which he says: 

“Tt is a pleasure to acknowledge both 
your leadership in your own personal 
production and the leadership of the 
Hancel Agency during the calendar year 
to date both in amount of new business 
and in first year premiums. The excep- 
tional results of the Hancel agency this 
year to which you so largely contributed 
in your own personal production have 
tremendously stimulated the production 
of the company as a whole and this is 
chiefly responsible for the excellent pro- 
duction situation of the Continental 
American at the end of the first quarter. 

“T assure you that we deeply appre- 
ciate the contribution of the Hancel 
agency to these excellent results and I 
wish that you would express my appre- 
ciation to all the members of the 
agency.” 
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Denteion of Canada Co. 
To Stop British Writing 


MANUFACTURERS TO TAKE RISKS 





Sanction For Transfer Now Being Ar- 
ranged; Details of Arrangement 
Between Two Companies 
The Dominion of Canada General In- 
surance Co. is seeking court sanction for 
the transfer to Manufacturers Life of 
Canada of its business so far as it re- 
lates to the non-participating life insur- 
ance, Endowment and Annuity contracts 
issued by it on lives of persons resident 

in the United Kingdom. 

Business of the Dominion of Canada 
in the United Kingdom relating to fire, 
accident, employers’ liability, automobile 
and general insurance was taken over 
last year by the newly-formed United 
Kingdom Fire & Accident Insurance Co., 
capital of which was subscribed by the 
United Kingdom Provident Institution. 

According to terms of transfer to Man- 
ufacturers Life of Dominion of Canada 
Company’s United Kingdom life business, 
all color liabilities will be assumed by 
Manufacturers as at December 31, 1939. 
The Manufacturers will be directly liable 
to each policyholder to carry out all 
terms of the policies transferred and re- 
insured. Agreement is subject to sanc- 
tion by the court and by the Canadian 
Treasury Board. 

Both Companies Formed in 1887 

The Dominion of Canada has agreed 
to pay to the Manufacturers £7,487 to- 
gether with all premiums, policy loan re- 
payments or other sums secured by the 
policies transfererd received on or after 
December 31, 1939. 

Total amount of insurance subject to 
the transfer consists of 319 policies on 
life and endowment plans for £96,391, 
six policies on the deferred annuity plan 
for £2,198, and forty-eight policies on the 
child’s deferred insurance plan for 30 
units of premium, a unit of premium 
being an annual amount of £10. All such 
policies are on the without-profit basis. 
OF the above policies an amount of £3,605 
and one unit of child’s deferred insurance 
were reinsured with the Manufacturers. 

Both the Manufacturers and the 
Dominion of Canada were formed in 
1887, the latter with the title of the 
Manufacturers’ Accident Insurance Co. 
The present name was adopted in 1929. 
Issued capital is $1,005,300, while that of 
the Manufacturers Life is $1,500,000. 

Excluding capital redemption policies 
and annuities, the net new business ef- 
fected by the Manufacturers Life in the 
United Kingdom last year consisted of 
839 policies, the sum insured amounting 
to £773,637. 





Report New Business Gains 


In Britain Despite War 


Canadian life companies, with branches 
in Great Britain, seem to be experienc- 
ing a much more favorable business 
trend in the British Isles this year as 
compared with last. While only one com- 
pany, the Manufacturers Life, so far has 
issued any figures on business in Great 
Britain, the general consensus of opin- 
ion is that in the first quarter of 1941 
life insurance experience there was much 
more favorable than anticipated. 

Reporting on its March operations in 
Great Britain, the Manufacturers Life 
states that Great Britain issued business 
in that month was approximately 40% 
higher than in the same 1940 month. Two 
branches, the City Branch and Birming- 
ham, have a larger total of paid busi- 
ness than at the corresponding date last 
year. “In view of the circumstances 
under which business is written in Great 
Britain, this is indeed a remarkable 
achievement,” says the company paper. 

The Manufacturers Life paid-for busi- 
ness for March was 5% higher than in 
March, 1940. For the first quarter of 
the year, there was a paid-for increase 
of 2.5% over the first quarter of last 
year. This improvement has not been 
ig weg in any one particular area, but 

s fairly well spread out. 


United States C. of C. Health Awards 


This week the U. S. Chamber of Com- 
merce announced the awards in connec- 
tion with the health contests conducted 
under its auspices. 


City Health Conservation 

Winners in the 1940 City Health Con- 
servation Contest conducted annually by 
the Chamber and the American Public 
Health Association were the following 
cities: 
Baltimore, Md. 
Evanston, Il. 
Greenwich, Conn. 
Hackensack, N. J. 
Hartford, Conn. 


This National Health Honor Roll—an 
award desired by all participating cities 
and appreciated by those attaining it— 
does not mean that these cities are nec- 
essarily the healthiest cities. It does 
mean that they have been judged by a 
group of nationally known health ex- 
perts under the Chairmanship of Dr. W. 
S. Rankin, of Charlotte, N. C., to have 
provided the most effective community- 
wide health protection services for their 
people. In short, these are the cities 
which have organized on 2 community- 
wide basis to solve most effectively their 
own public health problems, such as 
water supply, sewage disposal, tubercu- 
losis, syphilis, industrial hazards, mater- 
nal and child health problems, the pro- 
vision of an adequate safe milk supply 
and many other public health problems. 

Altogether one hundred and _thirty- 
three cities were enrolled representing 
thirty-five states and the Territory of 
Hawaii. The contest for cities is 
financed by the Metropolitan Life In- 
surance Co. 

Tuberculosis and Syphilis Control 

In connection with the annual Inter- 
Chamber City Health Conservation Con- 
test there are two special contests, one 
for the most noteworthy achievements 
in Tuberculosis Control, the other for 
the most effective Syphilis Control pro- 
grams, in view of the importance of 
these diseases in relation to National 


Honolulu, Hawaii 
Madison, Wis. 
Memphis, Tenn. 
Newton, Mass. 
Pasadena, Calif. 


Defense. These contests are conducted 
by the U. S. Chamber of Commerce in 
cooperation with the American Public 
Health Association. The Grading Com- 
mittee, a group of nationally known 
health experts under the Chairmanship 
of Dr. W. S. Rankin of the Duke En- 
dowment Fund of Charlotte, N. C., an- 
nounced the following winners: 


For the most effective Tuberculosis 
Control programs: Hartford, Conn., 
Newton, Mass. 


For the most effective Syphilis Control 
programs: Chicago, IIl., Louisville, Ky., 
Memphis, Tenn., Pasadena, Calif. 

These awards have nothing to do with 
the prevalence of tuberculosis or syphilis 
in these cities. The awards do mean 
that these cities have, among those par- 
ticipating, developed and organized their 
community resources and facilities so as 
to reduce and control most effectively 
whatever tuberculosis and syphilis prob- 
lems they may have. 

In 1940, these contests were financed 
by the Metropolitan Life Insurance Co. 
Rural Health Contest 
The winners in the 1940 Rural Health 
Conservation Contest conducted annu- 
ally by the Chamber and the American 

Public Health Association, were: 

Northeastern Division — Alcona-Iosco- 


Ogemaw-Oscoda Counties, Mich.; Alger- 
Schoolcraft Counties, Mich. 

Eastern Division—Arlington County, 
Va.; Davidson County, Tenn.; Fayette 


County, Ky.; Forsyth County, N, C. 

Southe: astern Division —  Coahoma 
County, Lauderdale County, Miss.; Pic- 
kens County, Ala.; Pike County, Miss. 

South Central Division — El Paso 
County, Tyler-Smith County, Texas. 

Western Division—Thurston County, 
Wash.; Wasco County, Ore. 

This National Hez th Honor Roll does 
not mean that these counties are neces- 
sarily the healthiest counties. It does 
mean that they have been judged by a 
group of nationally known health ex- 
perts under the chairmanship of Dr. W. 
S. Rankin, to have provided the most 
effective community-wide health protec- 
tion services for their people. 








DISTRIBUTE O’CONNOR FOLDER 


Wide Circulation for Talk at Tuskegee 
Institute of National Foundation for 
Infantile Paralysis President 
The address delivered by Basil O’Con- 
nor, president of the National Founda- 
tion for Infantile Paralysis, at dedica- 
tion of the new infantile paralysis unit 
at Tuskegee Institute in Alabama, which 
was broadcast by N.B.C., is being sent 
out in pamphlet form. Its caption was 

“Education in Infantile Paralysis.” 

The infantile paralysis unit at Tus- 
kegee Institute will bring orthopedic 
care to many hundreds of children who 
might otherwise be doomed to a life- 
time of crippling because of the rav- 
ages of this disease. 

BRITISH PRU | RETIRES THREE 

E. F. Spurgeon, H. H. Redman and 
G. Goodman have been retired by the 
Prudential Assurance of London after 
long service. Mr. Spurgeon was a dep- 
uty general manager; Mr. Redman an 
assistant manager, and Mr. Goodman an 
assistant secretary. 

Mr. Redman helped develop the Pru- 





dential’s overseas fire and general 
branch. Mr. Spurgeon was outstanding 
as an administrative executive. Mr. 


Goodman was for five years the com- 
pany’s chief controller. 





DR. WM. B. BAILEY SPEAKER 

Dr. William B. Bailey, economist of 
the Travelers was guest speaker before 
the Life Underwriters Association of 
St. Louis at Hotel Jefferson Thursday. 
‘Life Insurance Faces the Future” sub- 
ject of his talk. 


SOUTHERN ROUND TABLE PLANS 





Group of the Life Insurance Advertisers 
Association to Meet in Dallas 
May 15-16 
fret It.” is the 
sent out by 


title of an 
announcement the Dallas 
committee on arrangements for the an- 
nual convention of the Southern Round 
Table of the Life Insurance Advertisers 
Association at Dallas May 15-16 which 
is designed to show that the committee 
is planning entertainment to make the 
long trip to Texas well worthwhile. 
Lorry A. Jacobs, director of public re- 
lations of the Southland Life of Dallas, 
is in charge of arrangements. Hugh 
Sawyer, director of public relations for 
the Republic National Life of Dallas, 
and R, William Archer, director of pub- 
lic relations for the Southwestern Life 
of Dallas, are the other members of the 
committee. The first announcement de- 
scribes an old-fashioned Texas barbeque 


“Come ’n’ 


which will be given on the opening 
night of the convention at “Duke's 
Merry Acres,” the ranch home of Presi- 


dent A. Morgan Duke of the Southland 
Life. John L. Briggs, vice-president and 
assistant agency director of the South- 
land Life, will have charge of the bar- 
beque, which will be followed by games 
and dancing. 


BRISTOL LED FIRST QUARTER 
The Midland Mutual Life will hold a 
regional meeting at Atlantic City April 
26, when recognition will be given the 
William J. Bristol Agency, Newark, for 
having won the first quarter production 
campaign staged between the New Jer- 
sey and Pennsylvania agencies of the 
company. 





NALU Trustee Candidate 


W. RANKIN FUREY 
W. Rankin 


Furey, who represents thy 
third generation of the family whic 
established the Furey agency of the 
Berkshire Life at Pittsburgh in 1870, js 
proposed for trustee of the National 
Association of Life Underwriters by th 
Pittsburgh and Pennsylvania State Asso. 
ciations of Life Underwriters. 

John E, Davis, Massachusetts Mutual 
president of the Pittsburgh Association 
has appointed the following committe 
to conduct the campaign in behalf oj 
his candidacy: R. Maxwell Stevenson, 
National Life of Vermont, chairman: 
Roger A. Clark, Northwestern Mutual; 
Dudley Dowell, New he Life; Eric ( 
Johnson, Penn Mutual; F. W. Reis, Jr, 
Canada Life; Steacy E. Wetter Pro 
dent Mutual. 

Mr. Furey’s association activities dati 
back to the early twenties. He su: 
ceeded his father, the late William \ 
Furey, as national committeeman. 





OREGON MUTUAL’S RECORD 
Insurance in Force $67,040,000 at End 
of Last Year; Assets Exceed 

$20,000,000 

The Oregon Mutual Life had $67,0)- 
104 insurance in force at end of last year 
and assets exceeding $20,000,000. It 
increase in insurance in force since 19 
is 22%. It has made a_ total paymet! 
to policyholders and beneficiaries of $20; 
510,700. The company is now using the 
American Men’s Ultimate 3% basis table 


TWO CAL. AGENCIES SHINE 
Two United States branches of the 
Manufacturers Life capped recent bt: 
liant sales performances with outstant- 
ing achievements in March, according t 
B. Berwick, supervisor of field ser\- 
ice for the company. The San Frat- 
cisco agency in March headed the agent) 
standing for the month and moved from 
forty-fourth to seventh place in the year 
ly standing. Los Angeles was second it 
March business and moved from twenty: 
fifth to sixth place in the yearly standing 





PROVIDENT L. & A. GROWTH 

Progressing from the $100,000,000 mark 
of life insurance in force to a total e& 
ceeding $150,000,000 in just four years 18 
the record of the Provident Life & 
Accident, Chattanooga. During March, 
1937, the Provident’s golden jubilee yea 
the company celebrated the reaching af 
$100,000,000 of life insurance in force 
3y the close of March, 1941, the com 
pany had $152,881, 500 of life insurance 
in force, a gain within that period 0! 


$52,881,590. 


J. C. BUFFINGTON DEAD 
J. C. Buffington, 73, founder Coe 
Mutu; al Life of Omaha, died in Califor 
nia a few days ago. 
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The Equitable Introduces a 
New Compensation and Retirement Plan 
for the Career Agent 


Effective April 1 The Equitable has made available to its field force a new com- 
pensation and retirement plan so designed as to give new elements of stability 
and permanence to the profession of selling and servicing life insurance. Through 
this plan, the life underwriter is established on a career basis comparable to that 
open in other professions and with the opportunity to participate in a retirement 
plan to which the Society will contribute. 


Renewal commissions are provided to continuing agents throughout the pre- 
mium-paying life of all contracts, thus compensating the field force more ade- 





quately for its service to policyholders. 


Second and third year commissions are increased substantially, more than 


offsetting a moderate reduction in the first year’s payment. The plan thus provides appreciably greater 
income to the agent during the early policy years which are most critical for the new policyholder and the 


new agent. 


The retirement feature of the plan, which provides deferred annuities, calls for contributions by 
participating agents of 4% of their total commissions, (including current renewals) to be matched by 
the Society. The privilege is accorded to agents to contribute up to 4% additional of their commissions, 
but these extra contributions will not be matched by the Society. 


Special provision is made in the plan for older agents long under contract. 


Over a term of years the new plan will give greater rewards than are available at present to continuing 
agents, and in increasing measure for business of superior persistency. Beyond this, it solves the problem of 
providing retirement income for our agents—a problem which in only a few instances in the business 
world has been met for men who derive their compensation from commissions. 


In a word, The Equitable’s new Compensation-Retirement plan emphasizes continuing insurance for 


continuing policyholders served by continuing agents. 


PRESIDENT 


THE EQUITABLE LIFE ASSURANCE SOCIETY 
OF THE UNITED STATES 


A Mutual Company Incorporated Under the Laws of the State of New York 


393 Seventh Avenue New York, N. Y. 
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COMPULSORY AUTO INSURANCE 
ON WANE 


With the current legislative season on 
the wane it is significant to note that in 
no state has compulsory automobile lia- 
bility insurance gained a foothold this 
This despite the fact that propo- 
nents of compulsory insurance insisted 


year. 


early in the year that it was the only 
solution to the automobile accident and 
fatality problem. But it has been since 
demonstrated that a financial responsi- 
bility law such as that in New Hamp- 
shire (under which 77% of the state’s 
car drivers are insured) can do a satis- 
factory job if properly administered and 
regulated. The New Hampshire act has 
become nationally recognized as a model 
and is being still further revised in the 
present session in that state by means 
of a number of amendments. 

Quick to sense the popular appeal of 
the New Hampshire act, insurance men 
in a number of states where the danger 
of compulsory insurance threatened—and 
this was particularly the case in New 
York State—lost no time in bringing the 
New Hampshire act to the attention of 
the legislators. The cooperative action 
in this connection in New York State 
constitutes a bright spot in the Winter’s 
activities as it demonstrates what can be 
done when insurance, legal and civic or- 
ganizations band together to do a con- 
structive job. The fact that the Page- 
Anderson bill was passed by both houses 
of the New York legislature and is now 
before Governor Lehman for signature is 
proof that the bill is sound in giving re- 
lief to the automobile accident situation. 

Maine is another state in which the 
New Hampshire model act has been in- 
troduced as a substitute for the present 
financial responsibility law, and in many 
other states around the country refine- 
ments in existing responsibility laws 
have been entered by amendment. 

Contrary to expectations the compul- 
sory automobile liability situation shows 
little change from that of recent years. 
If anything, it can be said that the leg- 
islative agitation for this type of law is 
on the wane. 


About fourteen state legislatures in the 
1940-1941 session considered measures of 
this character and at this writing all but 
a few of them have either been killed, 
or are in committee. 





OUTSTANDING MEETING OF 
CHAMBER OF COMMERCE 
OF UNITED STATES 
In announcing that its annual meeting 
in Washington at the end of this month 
will be the most important which has 
been held, the Chamber of Commerce of 
the United States is not indulging in ex- 
aggeration. Business men from every 
part of the country will be present in 
large numbers to get first hand informa- 
tion about the most important topic en- 
grossing them which is the National De- 
fense program and their part in it. They 
are seeking ways to minimize disloca- 
tions, to speed up production. They will 
consider what the future holds for our 
youth, our standards of living, and our 
treasured freedoms, and will do so calm- 
ly, objectively and with all present con- 
troversies and obstacles in mind, They 
believe that all those controversies can 
be settled; that all obstacles can be over- 
come; that the nation can move ahead 
as a unit. Furthermore, they will con- 
sider how they as individuals and mem- 
bers of business organizations can best 
keep our government true to its prin- 
ciples and serve our national destiny in 

the great job ahead. 

Probably there has never been a more 
impressive list of speakers at this annual 
convention of the business world, with 
Army and Navy and OPM prominently 
featured alongside of the speakers who 
represent private business and insurance. 





Major J. W. Howland, retired engineer 
of the National Board of Fire Under- 
writers, and Mrs. Howland have re- 
turned to their home in New Hampshire 
after spending the Winter in Florida 
and Havana. He stopped off in New 
York last week to visit old associates 
at National Board headquarters. During 
the last World War Major Howland did 
fine work along fire prevention lines at 
Army cantonments. He also has done 
much to standardize fire-hose couplings. 

* * * 


George E. Jamison, of Bloomfield, 
N. J., president of the Essex County 
Association of Insurance Agents and 
county vice-president of the New Jer- 
sey Association, will attend the Oakland, 
Calif., convention of the National Asso- 
ciation as the representative of the 
Essex County board. He is going to 
California on a combined business and 
pleasure trip and will be accompanied 
by Mrs. Jamison. He is a partner in 
the Bloomfield agency of G. E. Jamison 
& E. H. Mitchell, Inc. 

: * @ 


John White has been appointed sec- 
retary-treasurer of the General Security 
of Canada, Montreal. 











Blank & Stoller. 
S. LOTT 


EDSON 


Edson S. Lott, chairman of the board 
United States Casualty, has written his 
autobiography which bears the title, “A 
Penn Yan Boy.” It is published by 
Montross & Clarke Co., Inc., New York 
City. Mr. Lott tells of his life, begin- 
ning in 1856, is replete with vivid de- 
scription of people, places, political 
parties, incidents of the War Between 
the States, the death of Lincoln, ways 
of life through the years, and numerous 
anecdotes. Combined with the auto- 
biography are life sketches of nineteen 
other pioneers of liability insurance. One 
of the outstanding litterateurs of the 
insurance business, few can make a 
better job of writing a career of an 
insurance notable than can Mr. Lott. 
In writing his biographies of insurance 
men he did considerable research work. 

se © 


Frank C. McVicar, secretary of the 
Hartford Accident & Indemnity Co., is 
visiting the Los Angeles branch office 
of the company. 

x * x 

J. D. McPherson, safety engineer, Los 
Angeles office, Aetna Affiliated Com- 
panies, has been called to the colors. 
He is a captain at Fort Ord, Calif. 

* * * 


William W. Walter will be a manager 
of the new branch office opened in 
Dallas, Tex., by the Associated Aviation 
Underwriters. He is a native of Okla- 
homa and was an active pilot for many 
years. His territory will include Texas, 
Oklahoma, Arkansas and Louisiana, 

* * * 

Alexander F. Gillis, Northern New 
Jersey general agent of Provident Mu- 
tual, has been elected president of the 
Symphony Society of West Hudson, and 
has also been appointed to the advisory 
committee of the draft board in his com- 
munity. Not long ago he was made 
vice-chairman of the Maple Leaf Fund, 
which has as its purpose the aiding of 
refugees who are now located in Canada, 
as well as providing clothing and other 
equipment for British overseas relief. 

+ *£ *& 

Helen R. O’Brien, secretary to Gen- 
eral Manager William Leslie of the Na- 
tional Bureau of Casualty & Surety Un- 
derwriters, recently celebrated her fif- 
teenth anniversary with the organiza- 
tion, having given loyal and efficient 
service during these years to a number 
of key men in the organization. Miss 
O’Brien also did some good work for 
the Acquisition Cost Conferences during 
the years that James A. Beha was their 
general chairman. 


Donald F. Roberts, treasurer of thy 
Acacia Mutual Life, has been elected 
director of the Bank of Commerce & 
Savings, Washington, D. C. Also in 
addition to his insurance activities, My 
Roberts is president of the Consol. 
dated Title Corp., a director of the 
Federal Storage Co. and the Lawyers 
Title Insurance Co. A native of Cleye. 
land, he is a graduate of the Wharton 
School of Finance, University of Penp. 
sylvania. 

* x x 

Ray C. Dreher, production manager of 
the Boston and Old Colony companies 
of Boston, is now on_a month’s trip to 
the Pacific Coast. He will attend the 
convention of the National Association 
of Insurance Agents at Oakland, Calif, 
next week. 

x x Ok 

Harry R. Jackson of the New York 
metropolitan ocean and inland marine 
department of the Hartford Fire is the 
father of a baby daughter, Elizabeth 
Joy, who was born on April 8 at the 
Brooklyn Hospital. Mrs. Jackson is the 
former Miss Harriet Elizabeth Ridlon 
of Greenwood, Mass. This is their first 
child. 

* * * 

Hal E. Crum has been appointed head 
of the new inland marine department of 
the Republic of Dallas. For the past 
twelve years he has_ been associated 
with the Frank Rimmer general agency 
in Dallas in writing of inland marine 
insurance. The company will extend its 
operations to the Eastern department in 
New York and to the Pacific Coast. 

eae | ak 

Irving J. Weyant, connected with 
National Surety Corp. in New York, is 
engaged to marry Harriet Audrey Click- 
enger, daughter of Mr. and Mrs. Le Roy 
K. Clickenger of Irvington, N. J. Mr. 
Weyant is a Rutgers graduate, and is 
now treasurer of the Mt. Tabor (N. J) 
Country Club’s board of directors. 

x ® o* 

O. D. Louden has been appointed 
manager of the Calgary, Alberta, office 
of the Home, succeeding the late A. C 
Hagen. Mr. Louden has been a special 
agent for the Home in Calgary for 
some twelve years. 





W. L. NOLEN 


W. L. Nolen has been appointed mam 
ager of the Detroit metropolitan depart 
ment of the North British & Mercantile 
Group, succeeding P. J. Moriarty, who 
will retire April 30. Mr, Nolen was for- 
merly assistant manager of the depart 
ment and has been in insurance. since 
1924. He joined the North British ™ 
1928. 
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Nation-Wide Inland Marine Educa- 
tion of Surety Men 


One of the most interesting educa- 
tional achievements that the insurance 
business has seen—probably as inter- 


esting as any—is the manner in which 
the general agents of the National Surety 
Corporation and their 
are being taught Inland Marine insur- 
ance. It is an en masse educational tour 


representatives 


de force. 

Reason for this is that the National 
Surety Corporation recently launched a 
running mate—the National Surety 
Marine Insurance Co., the producers 
of which are the representatives of the 
National Surety in the field. The marine 
company was licensed in June, 1940, 
and is now entered in forty-five states 
and the District of Columbia. Most of 
the managers and special agents of the 
company had never written any Inland 
Marine insurance until the National 
Surety Marine Insurance Co. started to 
operate. At the present time more than 
400 National Surety field people are writ- 
ing the Inland Marine coverage. 

It will thus be seen that the problem 
of the National Surety organization was 
to acquaint its managers and _ special 
agents with knowledge of Inland Marine 
insurance as speedily as possible and also 
to drive that knowledge home so it would 
stick, 

Officers of the National Surety Marine 
Insurance Co. are also officers of the 
National Surety. Vincent Cullen is 
president of both companies. E. ; 
Allen, executive vice-president of the 
surety company, is also executive vice- 
president of the marine company. Don 
L, Tullis is head of the marine depart- 
ment, working under the supervision of 
Sherman G. Drake, vice-president and 
agency director of both companies, and 
R. A. Algire, vice-president of both 
companies. Mr. Tullis has been in 
charge of the education work relative to 
Inland Marine. Mr. Tullis, who at- 
tended Princeton, was with the Buffalo 
Rating Board in its sprinklered risk 
department. He then went with the 
Royal- Liverpool Groups where he 
handled Inland Marine production ex- 
cept for the Pacific Coast. Associated 
with Mr. Tullis is Charles R. Hikes, 
formerly with the Thames & Mersey. 

he first thing which the new marine 
company did in the way of education of 
National Surety general agents and field 
representatives was to issue one of the 
most complete manuals in the Inland 
on pesiness. It is a thick book of 
Ob; €al pages printed on heavy paper. 
a of the manual is to have every- 
thas” explained in simple language so 
it . in can quickly comprehend 
with illustrate, on the page dealing 
inf zarment Contractors Floater the 
Wanation begins as follows: 
wipes Property Is Covered: Man- 
pee ers, jobbers, dealers; or con- 

ors, who are the owners of the 
ey to be insured: 

Vhat Property Is Covered: Woolens, 
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silks, textiles, and other garment mate- 
rials to be used in the manufacture of 


children’s 
unfinished 


and 
and 


wear, 
gar- 


women’s, 
finished 


men’s, 
including 
ments, ; 

Where Property Is Covered: Any- 
where within the limits of the United 
States, while temporarily on the premises 
of contractors or subcontractors, during 
processing, and in transit between the 
premises of the assured and the prem- 


ises of the contractors or sub-con- 
tractors, 
This policy does not cover on the 


premises of the assured or in transit to 
or from customers of the assured. 
What Perils Insured Against: 

As per form: 

(a) Fire and lightning; 

(b) Water damage; 

(c) Burglary and hold-up; 

(d) Sprinkler leakage. 

The following perils 
cluded by endorsement: 

(a) Consequential loss arising from 
perils insured against; 

(b) Strikes and riots; 

(c) Theft. 

Perils Excluded: 

(a) Leakage, breaking, marring or 
scratching unless caused by peril in- 
sured against; 

(b) Delay, howsoever caused; 


(c) Wet or dampness or by being 
spotted, discolored, moulded, rusted, 
frosted, rotted, soured, steamed or 
changed in flavor unless directly 
caused by a peril insured against; 
_(d) Strikes, riots and civil commo- 
tion; 

(e) War risks as defined in the War 
Clause. 

After this manual had been sent 
throughout the country the National 
Surety Marine Insurance Co., held a 
series of meetings attended by branch 
managers of which there are more than 
thirty, and of specials of which there 
are more than twenty-five. These meet- 
ings, held in New York City, Chicago, 
Memphis and San Francisco, were at- 
tended by representatives of the city and 
towns in the territory. They were 
pretty serious affairs as they lasted four 
days, beginning at 8 o’clock in the 
morning and continuing with intervals 
for lunch and dinner until 10 o’clock at 
night. 

They were split into three general 
classifications: first, consideration of so- 
called All Risks class rated policies, 
such as Jewelry and Personal Effects; 
then there were review and discussion 
of Transportation insurance, and third, 
Transportation Location. Principal 
speakers were Sherman G. Drake on 
production angles and Don Tullis on 
technical end. 

The company for some time has been 
running a monthly True and False quiz 
on Inland Marine, based on the queries 
most often encountered in the field. The 
Quiz is sent out and later it is returned 
marked with the average made by the 
man answering the Quiz, and accom- 


may be in- 





panied by a mimeographed set of 
answers. It is thought that in a two 
year period the company will be able 
to’ have answered 400 of the questions 
most often asked by agents. This quiz 
is confined to special agents and branch 
managers. 

The company is about to start a week- 
ly bulletin which will contain produc- 
tion and underwriting material relative 
to those classes of business which are 
seasonable. 


* * * 
Charles F. Howell 
Charles F. ‘Howell, editor of The 


Weekly Underwriter, has been made 
a member of the committee of the 

Princeton class of ’91 which is to handle 
the details of the fifty year reunion of 
the class in Princeton next June. Presi- 
dent of the class fifty years ago was 

Edgar Allen Poe, captain of the varsity 
football team and great nephew of the 
immortal Poe. For three years while 
in college Mr. Howell was historian of 
his class. 

After leaving Mr. Howell went to 
Seattle and then to San Francisco where 
for three years he was on San Francisco 
newspapers, including the old Morning 
Call, then the oldest daily paper on the 
Coast. He wrote short stories on the 
side, contributing to the Overland 
Monthly, edited by Bret Harte, and 
other publications. Howell’s principal 
assignment was covering the waterfront 
and no daily reporting could be more 
interesting when it came to rubbing 
shoulders with queer characters. It was 
impossible to interview a sailor from 
the South Seas, the Orient, or a Cape 
Horn rounder, without hearing tales 
which made the hair stand on end. They 
made good copy. 

It was about the time that young 
William Randolph Hearst from two 
years at Harvard took possession of the 
San Francisco Examiner, a gift from 
his father, Senator George Hearst, and 
the young publisher turned journalism 
upside down. Another great San Fran- 
cisco newspaper personality was Fre- 
mont Older. 

And it was in San Francisco that Mr. 
Howell did his first work for insurance 
newspapers as he became the Coast cor- 
respondent for The Argus of Chicago 
which was published by Charles E. 
Rollins. 

Despite the excitement of life in the 
coast city Mr. Howell decided that the 
East offered more opportunities and he 
started for New York, stopping in Chi- 
cago. It was a long stop as he remained 
in that city six years. After a time 
he became editor of The Argus, also 
continuing his short story writing. While 
in Chicago he met Charles M. Cart- 
wright, who had been in a class lower 
than his in Princeton, and the two be- 
came friends from then on. 

Howell came to New York, purchased 
the Insurance and Commercial Maga- 
zine, which attracted considerable 
favorable attention under his editorship, 
and for a time also ran the Intercollegiate 
News. He left the Intercollegiate News 
and sold the Insurance and Commercial 
Magazine to E. Weston Roberts. 

For a time Mr. Howell was New York 
manager of The National Underwriter, 
succeeding the late C. S. S. Miller, who 
left to go with the North British & 
Mercantile. Mr. Howell joined the staff 
of The Weekly Underwriter, became its 
managing editor in February, 1918, and 
its editor in August, 1926. Some years 
ago he took over the writing of the 
marine insurance news columns as well, 
and in that capacity found a connecting 
link with his earliest news jaunts—the 
days when he was scouring the San 
Francisco waterfront. 

Mr. Howell is author of “Around the 
Clock in Europe,” which was published 
by Houghton Mifflin Co. in 1912, follow- 
ing a tour he made across the ocean; and 
in 1929 he wrote “An Irish Ramble.” 
That was an unusually interesting book 
in which he captured and presented to 
his readers many Irish folk stories and 
sagas. 

He is a member of the Sons of the 
Revolution and of the Society of Colo- 
nial Wars. Mrs. Howell was Miss Joyce 
Margaret Scott. 





Moving Picture of 40 Wall Street, 
New York 


Owners of downtown realty in New 
York, real estate editors of New York 
daily newspapers and some lawyers, in- 
cluding James A. Beha, were guests of 
the Charles F. Noyes Co., Inc., at the 
Wall Street Club one afternoon last 
week. The Charles F. Noyes Co., lead- 
ing real estate firm of New York, and 
manager of office buildings, is now man- 
aging the 70-story building at 40 Wall 
Street of the Bank of Manhattan. 

This gathering was a novelty as it 
struck a new note in the technique of 
renting office space. The guests saw a 
motion picture of the building so that 
a prospective tenant can make an in- 
spection of the building without the 
physical effort of going through the 
floors. 

The film, made by Willard Pictures, 
is in colors and runs for fifteen minutes. 
Prospective tenants are taken on a mo- 
tion picture tour showing many interest- 
ing scenes in the building. They include 
the Wall Street Club and the Rookery, 
another lunch club; some of the offices, 
including those of Phelps, Dodge Corp. ; 
the massive vaults, the women’s rest 
room, first aid station, electric eye doors, 
and board which tells who are tenants 
in the building. Only insurance com- 
pany there is Prudential, manager of 
which is Gerald A. Eubank. Also, in the 
building is the insurance agency of 
Findlay-Noyes Co. 

Views of downtown New York, New 
Jersey and the harbor are shown from 
the roof of 40 Wall Street. One of the 
highlights of the picture is a sunset 
scene in full color as seen from 40 Wall. 
It has the characteristics of a magnifi- 
cent painting. The film ends with a 
night view of the city brilliantly lighted 
against a blue-black sky. 

at ae 
W. K. Boger’s Daughter in New 
Saroyan Play 

When the William Saroyan play, “The 
3eautiful People” opens next week one 
of the members of the cast will be Betsy 
Blair, which is the stage name of the 
daughter of Willett K. Boger of Ex- 
change Place Brokerage Service, Inc., 27 
William Street, New York City. Several 
years ago her picture appeared in one of 
the advertisements of the Metropolitan 
Life. At that time she was one of the 
famous John Robert Powers models. 
Until a few weeks ago she was one of 
the dancers in “Panama Hattie” which 
stars Ethel Merman and which is the 
biggest musical comedy hit since “Of 
Thee I Sing.” aa 


Bugli to Publish Paper 

Ralph W. Bugli, advertising manager 
of the London Assurance and the Man- 
hattan Fire & Marine, will publish the 
“Convention Reporter” at the mid-year 
meeting of the National Association of 
Insurance Agents at Oakland, Cal., April 
21-24, as he has done at the last three 
conventions. 

The Reporter made its first appear- 
ance at the 1939 annual meeting in Bos- 
ton as “a friendly service to give dele- 
gates a bird’s-eye picture of both the 
serious and ligher sides of National 
Association meetings.” 

The Reporter is a chatty, four-page 
sheet, which is delivered at the door of 
each convention delegate early in the 
morning. It is so unique that it has 
been written up in Printer’s Ink and 
trade association officials in several 
fields are said to be planning to adapt 
the idea to their own needs. 

Mr. Bugli describes the purposes of 
the publication as follows: 

“Practically every company represent- 
ed at a National Association meeting 
tries to get its name before the public 
by distributing some sort of gadget or 
novelty. In that sense our Convention 
Reporter is advertising pure and simple, 
but there is, of course, the added fact 
that we are trying to render a helpful 
service which we know from experience 
is appreciated by a majority of the dele- 
gates at each meeting.” 

As an illustration of the value of the 


(Continued on Page 25) 
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Asks More Eye Appeal 
In Financial Reports 


ACCOUNTANTS HEAR DAUWALTER 





National Board Assistant General Man- 
ager Says Statements Should Be 
More Interesting and Human 





Fire insurance companies would do well 
to follow the lead of bathing suit manu- 
facturers and use more “eye appeal” in 
the presentation of annual statements 
to the general public, F. S. Dauwalter, 
assistant general manager of the Na- 
tional Board of Fire Underwriters, said 
Tuesday in an address to members of 
the Insurance Accountants Association 
at Block Hall, New York City. 

Mr. Dauwalter, whose organization 
this year is celebrating the seventy-fifth 
anniversary of its founding, appropri- 
ately titled his address “Figures vs. 
‘Figures.’” Those who compile state- 
ment figures and others who attempt to 
interpret them to the public, “have failed 
in a matter of public relations that is 
of vital importance to the business,” Mr. 
Dauwalter said. “We have failed to tell 
our story in a manner that is either 
interesting or appealing to people gen- 
erally.” 

Lot of Room for Improvement in Way 
Figures Are Presented 


“Have you ever laid the financial 
statement of a fire insurance company 
along side of an advertisement for Miami 
3each or Jansen’s bathing suits?” Mr. 
Dauwalter asked. “Accountants though 
you are, which of the two types of ‘fig- 
ures’ that appear in these ads would 
first attract your eye? It may never 
be possible to clothe financial statements 
with sufficient ‘sex appeal’ to enable 
them to compete successfully with the 
bathing beauties of our famous Winter 
resorts. But when I look at pictures 
of bathing beauties taken forty years 
ago, I’m bound to admit that the de- 
signers of bathing suits have made a 
lot of progress in appealing to the eye 
during those forty years. Even if our 
financial statements never succeed in 
achieving the same degree of appeal, we 
must recognize at least that there is a 
lot of room for improvement in the way 
we present the story.” 

“While some fire insurance companies 

(Continued on Page 25) 





HOHWIESNER RENOMINATED 





Again Slated to Head National Associa- 
tion of Insurance Brokers; Other 
Nominations Announced 

The nominating committee of the Na- 
tional Association of Insurance Brokers, 
with Alexander Field of Johnson & Hig- 
gins of California as chairman, together 
with H. W. Schaefer of New York and 
M. L. Nathanson of Brooklyn, have sent 
the following slate of proposed officers to 
the members of the executive committee 
for vote: 

President, F. M. Hohwiesner, Society 
of Insurance Brokers of San Francisco; 
chairman executive committee, Harry A. 
Moore, Insurance Brokers Association of 
Massachusetts; vice-president, Frank P. 
Lavin, Illinois Association; treasurer, E. 
S. Litchfield, Massachusetts Association ; 
secretary, H. G. Sawtelle, St. Louis Asso- 
ciation. 

F. M. Hohwiesner has served one year 
as president; Mr. Moore is president of 
the Insurance Brokers Association of 
Massachusetts. The other nominees have 
been officers of the National Association 
for one or more years. E. S. Litchfield 
of Boston has been treasurer of the Na- 
tional Association since its formation in 
1934. 











San Francisco Destroyed 
By Fire 35 Years Ago 


Today, April 18, marks the thirty- 
fifth anniversary of the San Francisco 
earthquake of 1906 and the outbreak 
of the disastrous fire which swept 
over and destroyed that California 
city. One of the outstanding memo- 
ries of the catastrophe is the splendid 
manner in which the fire insurance 
companies met the test of protection 
in this crisis. Although many of them 
were badly hit financially nearly all 
met their obligations, paying a total 
of $175,490,661. The stock companies, 
through the National Board of Fire 
Underwriters, sent a special corps 
of highly trained engineers to the 
stricken city for the purpose of as- 
sisting in the planning of fire defenses 
which would eliminate recurrence of 
such a disaster. 











Transfers to Sydney 


London, March 25.— Following the 
transfer of the head and registered oi- 
fices of the Union Insurance Co. of 
Canton from Hong Kong to Sydney, 
Australia, stock and share registers have 
now been established at Sydney. 


PHILA. FUNDAY JUNE 18 


The annual Funday of Insurance So- 
ciety of Philadelphia will be held on 
Wednesday, June 18, at LuLu Temple 
Country Club, North Hills, Pa. General 
chairman of the committee is E. E. 
Lindner, Insurance Co. of N. A. 








SUBURBAN AG’TS MEET APRIL 24 





Annual Meeting of New York Associa- 
tion to Hear Bucksar and Sawyer; 
Thompson Renominated 

Members of the Suburban New York 
Association of Local Agents will hold 
their annual meeting next Thursday at 
the Forest Hills Inn, Forest Hills, Long 
Island. There will be a business me€t- 
ing in the morning, starting promptly at 
11 o'clock, with luncheon at 12:30 and 
an afternoon session at which the speak- 
ers will be Andrew J. Bucksar, deputy 
manager, suburban division, New York 
Fire Insurance Rating Organization, and 
Leonard A. Sawyer, head of the bur- 
glary department, National Bureau of 
Casualty & Surety Underwriters. 

Mr. Bucksar will speak on the new 
contingent commission agreement made 
with the suburban agents. The rate was 
raised this year from the old level of 
5% to 10%. Mr. Sawyer will talk on 
burglary insurance. 

Richmond E. Thompson of Valley 
Stream, L. I, has been renominated for 
president of the association, The nomi- 
nating committee has chosen Charles J. 
Schoen, Mount Vernon, for first vice- 
president, and James J. Freeman of 
Rockland County as second vice-presi- 
dent. William Behrendt, West Belrose, 
L. I, is named to succeed himself as 
secretary-treasurer. The executive com- 
mittee will consist of the officers and 
C. S. Wagner, Richmond County; Robert 
E. O’Donohue, Suffolk County, and Clar- 
ence R. Knickman, Queens County. 

The question of home office company 
employes soliciting business in competi- 
tion with local agents will be discussed 
thoroughly at this meeting. 





PROTECTIVE ASS’N MEETING 


The Underwriters’ Protective Associa- 
tion of Newark—the salvage corps—will 
hold its annual meeting in the American 
of Newark Building on Friday, May 16. 
Officers and governors will be elected. 
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WHEN HE LEAVES 





LOSS OF BUSINESS EARNINGS HAS BEGUN 





USE AND OCCUPANCY INSURANCE REPLACES INCOME 
LOST THROUGH DAMAGE TO PROPERTY BY FIRE— 


FIRE ASSOCIATION OF PHILADELPHIA 
LUMBERMEN'S INSURANCE COMPANY 
THE RELIANCE INSURANCE COMPANY 
PHILADELPHIA NATIONAL INSURANCE COMPANY 


401 WALNUT STREET, PHILADELPHIA 
FIRE, MARINE and AUTOMOBILE INSURANCE 





Canadian Inland Marine 
Writers Probe Floaters 


NEW ORGANIZATION MEETS 





Want Uniform Acquisition Cost Pro. 
gram; May Designate Agents fo, 
Higher Commissions 





The first meeting of the newly or. 
ganized Canadian Inland Underwriters 
Association at Toronto dealt primarily 
with the formation of committees to 
study personal property ‘floaters and a 
uniform acquisition cost program, ae. 
cording to Wilson McLean, secretary. 
treasurer and manager of the organiza. 
tion, 

The following were elected members 
of the executive committee: 

A. Tucker, Dale & Co., chairman: — 
W. Schauffler of the British Americ, 
Western Group, vice-chairman; S, \f 
Elliott, Phoenix of Hartford; R, 
Leckey, Aetna Fire; C. S. Malcolm 
Royal Exchange; E. B. Reed, Chubb & 
Son; H. F. Roden, Commercial Union: 
H. C. Mills, Insurance Co. of North 
America; P. A. Codere, St. Paul, and 
Mr. McLean. 

Eighty-three companies, out of a total 
membership of ninety-eight were repre- 
sented at the meeting, Mr. McLean said, 
and opinion seemed to be general that 
personal property floater forms must be 
revised across Canada with uniformity 
in all provinces the ultimate objective, 
He said that particularly the pick-up 
endorsement is causing no end of dif- 
ficulty. 

Study Forms Standardization 

“Standardization of forms is an im- 
mediate necessity,” said Mr. McLean, 
“Some existing forms are silly. As the 
situation now stands, there are too many 
forms, for example the British Colum- 
bia form, Western Conference form, the 
so-called standard form, the I. M. U. A, 
modified form and some companies even 
have their own forms. A committee will 
be named to study this situation and 
the association will hold a special meet- 
ing when this committee is ready to 
present its recommendations. 

“As to the acquisition cost program, 
opinion among member companies are 
divergent. A resolution was adopted re- 
ferring this to a special committee for 
further study and this committee will 
report back immediately to the Associa- 
tion. The chairman will name the com- 
mittee.” 

In the matter of the acquisition cost 
program to be studied by a committee, 
it is understood this will be tackled from 
the angle that will eliminate weaknesses 
of the “excepted agency’ system by pro- 
viding for the designation of certain 
agencies which, because of additional 
services offered, would receive higher 
rates of commission. 


BROOKLYN BROKERS TO MEET 








Monthly Meeting to Be Dedicated to 

Brooklyn Fire Agents; Annual Dinner 

May 6; R. C. O’Connor Is Chairman 

The next regular monthly luncheon 
meeting of the Brooklyn Insurance Brok- 
ers Association to be held next Wednes- 
day at the Hotel Bossert, Brooklyn, will 
be dedicated to the Brooklyn Fire Agents 
Association. William F. Ittner, presi 
dent of that association, will address 
the meeting. His subject will be “Equal- 
ity.” Mr. Ittner is a member of the 
agency of Valentine, Ittner & Poggen- 
burg, Inc. 

Plans for the annual dinner of the 
brokers’ association to be held at the 
Hotel Bossert May 6 are well under way. 
Acceptances have been received from 
Col. Arthur V. McDermott, director, of 
Selective Service for New York City, 
who will be the principal speaker ; Lou's 
H. Pink, Superintendent of Insurance, 
and other prominent insurance officials. 

The chairman of the dinner committee 
is R. C. O’Connor, 190 Montague Street, 
Brooklyn. Others on the committee are 
H. Lester Heistad, J. L. Schneider and 
Jerome Siegel. 
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N. E. AGENTS’ PROGRAM 
ll, Midyette, Janisen Among the 
ag Ha for Annual Gathering at 
Eastern Point June 25-27 


Plans are well under way for the an- 


mid- Summer convention of the 


nual ie : 
New England Associations of Insurance 
\vents to be held on June 25, 26 and 
77 at the Hotel Griswold, Eastern Point, 


Conn., with the Connecticut and Rhode 


Island Associations acting as hosts. The 
affair is being held under the auspices of 
the New England Advisory Board. Har- 
old W. Hatch of New Britain, Conn., 
is chairman of this year’s advisory board 
and will preside at the various meetings. 

The convention will open Wednesday 
evening, June 25, with the annual get- 
together, with Chairman Hatch in charge. 
Remarks will be made by Governor R. 
A. Hurley of Connecticut and President 
Pavne H. Midyette of the National As- 
sociation. 

Thursday, June 26, will witness the 
formal opening of the convention when 
President Edwin S. Cowles will extend 
oreetings of the Connecticut Association. 
Paul H. Taylor of New Haven, secretary- 
treasurer of the New England Advisory 
Board, will submit his report, to be 
followed by the annual report of Chair- 
man Hatch, 

The morning session will conclude with 
addresses by Insurance Commissioner 
John Blackall of Connecticut; President 
Midyette of the National Association 
and Vice-President Wilson C. Janisen 
of the Hartford Accident & Indemnity. 
Thursday afternoon will be given over 
toa sports program. Speakers for the 
Friday session will be announced shortly. 

Following are the committees in charge 
of the various features of the conven- 
tion: 

Fisher, Providence, R. I., 

Cole, Fall River; Robert 
Portland; registrations, hotel and 
3ailey, Jr., Groton, Conn.; L. 
W. Helson, Portland; Waldo Minon, New Lon- 


tions | Harold W. Hatch, New 
Britain; Mr. Taylor; reception—D, A. North, 
New Haven; F. F. Bartlett, Waterville, Me.: 
H, A, Allen, Burlington, Vt.; F. A. R. Mc- 
Glynn, Worcester; Henry E. Davis, Provi- 
dence; A. B. White, Keene; sports and prizes 
—Robert S. Perkins, Manchester, N. H.; 

R, S, Perkins, Manchester; Mrs. H. L. 
Groton; Miss Janet Sheehan, Manchester, N. H. 


Program—C, I, 
chairman; Edwin J. 


M, Pennell, 








Richard J. Crocker of Newark 


Receives Award for Painting 
Richard J. Crocker, secretary of the 
Schlesinger-Heller Insurance Agency of 
Newark, N. J., this week received the 
Newark Star-Ledger award as exhibitor 
of the most popular painting at the six- 
teenth annual exhibition of the Art Cen- 
tre of the Oranges. He was awarded a 
handsome wrist watch. The winning 
Painting, a water-color titled “January 
Thaw,” was part of an exhibit visited by 
thousands between March 22 and April 6. 
Mr. Crocker, who said he has been 
studying art “ever since I can remem- 
ber,” claimed he was better known for 
his two Irish setters, one a blue ribbon 
winner, than for his work as an artist. 
Never a professional artist, he has been 
in the insurance business twenty-seven 
years, 1s married and has no children. 


March Fire Losses Higher 


Fire losses in the United States in 
March were $31,471,000, according to the 
estimate of the National Board of Fire 
Under titers. This compares with $29,- 
788,800 in the same month last year and 
rcPresents an increase of 6%. In March, 
1939, losses were $30,682,168. The in- 
crease in last month reverses a 
trend toward lower losses which had 
been in evidence for nearly a year. In 
view of the record rate of activity in 
American business higher losses are ex- 
pected. For the first three months of 
this year losses are $84,043,000 compared 
with $100,459,700 for the same period last 
year and with $87,601,004 in the first 
quarter of 1939, 


I sses 


loss department o 
divisions. 


Indemnity in charge of the automobile department. 


Mr. Payne was born and educated in 
Baltimore, Md. He left college to enter 
the army and after eighteen months of 
active service in France was discharged 
in 1919 with rank of captain. 

Previous to his employment with the 
Home, Mr. Payne was associated with 
the Consolidation Coal Co. of Baltimore. 
He was employed by the Home in July 
1921, as an adjuster for New York City. 
On July 1, 1928, he was appointed ad- 
juster and special agent for Indianapolis. 
He was recalled to the home office, 
November 1, 1934, and promoted to the 
position of assistant general adjuster. 
On January 2, 1939, he was made super- 
visor of the Eastern department, and 
was appointed an assistant secretary of 
the Home in April, 1939. 

30rn in Wisconsin, Mr. Ramsett is a 
graduate of the University of Wiscon- 
sin. He entered insurance in 1921 in 
Chicago with the London Guarantee & 
Accident Co. 

Mr. Ramsett became affiliated with 
the Home Indemnity’ in 1930 as an un- 
derwriter, later being advanced to super- 
visor of the automobile department. He 
is an active member of the Casualty 
Underwriters Association of New York 
and the Casualty & Surety Club. He 
is one of the foremost automobile under- 
writers in the country. 

Mr. Doyen was born in Perth Amboy, 
N. J., and was educated in New York 
City schools. His first insurance posi- 
tion was with the Queen of New York. 
He later became associated with the 
Royal Indemnity, then joining the Stand- 
ard Accident. 

Mr. Doyen became associated with the 





Harris & Ewing. 
Henry Doyen—at left—has been appointed assistant general adjuster of the 
f the Home with supervision of the Pacific Coast and foreign 


Clarence A. Ramsett—center—is now assistant secretary of the Home 
Herbert A. Payne—right— 


has been appointed secretary of the Eastern department. 


National Liberty as an adjuster in the 
loss department in April, 1928. Upon 
its affiliation with the Home, he con- 
tinued in the same capacity. 





National Ass’n Convention 


In Oakland Next Week 


Hundreds of local agents and fire and 
casualty company representatives are ar- 
riving this week-end in Oakland, Calif., 
for the midyear convention of the Na- 
tional Association of Insurance Agents 
which opens next Monday and closes on 
Thursday. In addition to the Hotel Oak- 
land, convention headquarters, reserva- 
tions are being cared for by the Lake- 
hurst Hotel, the Carillon, the Almeda, 
the Touraine, the St. Mark and the Cali- 
fornia. The executive committee will 
hold its first meeting today with Sidney 
O. Smith, Gainesville, Ga., presiding as 
chairman and meetings will continue 
through tomorrow and Sunday. 





TO HEAR W. F. O’BRIEN TODAY 
William F. O’Brien, secretary-treasurer 
of the New Jersev Association of In- 
surance Agents, will speak on insurance 
at a meeting to be held today by the 
New Jersey Association of Real Estate 
Boards at the Hotel Hildebrecht in Tren- 
ton. 





OCCIDENTAL DIVIDEND 
Directors of the Occidental of the 
Fireman’s Fund Group have declared a 
quarterly dividend of 30 cents a share, 
payable May 15 to stockholders of 
record May 5. 








Marsu & MCLENNAN 


Incorporated 


INSURANCE 


164 West Jackson Boulevard, Chicago 
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B. L. HEWETT DIES AT 66 


Western Manager of Boston and Old 
Colony Had Been Engaged in 
Insurance Since 1898 
Funeral services were held last Sat- 
urday in Lansing, Mich., for Bertrand 
L. Hewett, Sr., veteran manager of the 
Western department of the Boston and 
Old Colony and a vice-president of those 
companies, who died of a heart attack 
at his home in East Lansing on April 
10. He was 66 years of age and ap- 
parently in good health before the at- 
tack occurred. Surviving are his widow, 
a son, who is a fieldman for the Boston 
and Old Colony, a sister, a brother and 

six granchildren. 
Born in Lansing, Mr. Hewett entered 


insurance in 1898 with the Michigan 
Millers Mutual Fire. In 1905 he became 
assistant secretary of the Michigan 


Commercial Insurance Co. That com- 
pany reinsured its business in the Bos- 
ton in 1918 and liquidated, and Mr. 
Hewett and the late Ralph Rawlings 
were appointed co-managers of the 
Western department, which the Boston 
and Old Colony opened. 

Mr. Hewett became sole manager 
when Mr. Rawlings went with the 
Monarch Fire of Cleveland a few years 
ago. He was elected to a vice-presi- 
dency in the company in 1936. He was 
also a director of the Underwriters Ad- 
justing Co., Chicago, and had been a 
member since inception in 1918 of the 
Michigan Advisory Board. 





Harrington Reappointed As 


Massachusetts Commissioner 


Insurance Commissioner Charles F. J. 
Harrington of Massachusetts has been 
reappointed for a three-year term by 
Governor Leverett Saltonstall. He has 
served as Commissioner since April, 
1938, being named then by Governor 
Charles F. Hurley to succeed Francis 
J. DeCelles. Mr. Harrington is a Demo- 
crat and is being retained in office under 
a Republican administration in Massa- 
chusetts because of his record and his 
knowledge of the insurance business. He 
spent twenty-six years in insurance in 
Boston before being appointed to his 
present post. 





Century and Pacific Coast 


Present Good Statements 


The United States branch of the Cen- 
tury reports that assets on December 
31, 1940, amounted to $3,817,522, and 
surplus to policyholders was $1,717,736. 
The reserve for unearned premiums is 
$1,455,082 which is more than covered by 
cash and holdings of U. S. Government 
bonds. Assets were somewhat higher 
than the year before and the unearned 
premium reserve shows a gain of about 
$70,000 due to an increase in premiums. 
If actual December 31, 1940, market quo- 
tations of bonds and stocks owned had 
been used the assets would have been 
$3,897,898 and the surplus to policyhold- 
ers $1,798,111. 

The United States branch of the 
Pacific Coast Fire of Vancouver, affili- 
ated with the Century, reports assets at 
the close of 1940 of $1,542,409, an in- 
crease of about $56,000. The surplus to 
policyholders is $965,735, a gain of $21,- 
000. The unearned premium reserve is 
$436,769, a gain of $7,000. Lawrence J. 
Tillman, 111 John Street, New York 
City, is United States manager for both 
companies. 





BYRNE HEADS NEWARK TICKET 

Joseph M. Byrne of the Newark agen- 
cy of Joseph M. Byrne Co. has an- 
nounced his candidacy for re-election as 
a city commissioner of Newark. He 
heads a ticket opposed to the Ellenstein- 
Franklin organization. Mr. Byrne is 
director of parks and public property 
on the commission and is also a member 
of the Port of New York Authority. 
Another candidate on Mr. Byrne’s ticket 
is John B. Keenan, acting fire com- 
missioner. 









































Growth of Binding Offices 


Were Started About Thirty-five Years Ago to Give Service 
to Brokers in Big Cities Handling Country- 
wide Accounts 


With the turn of the twentieth cen- 
tury, big business came into being with 
consolidations and large scale financing 
of industrial plants, railroads, etc., well 
underway. 

Financing was done from large cities 
and the subject of proper insurance pro- 
tection was an important factor. The 
various financial groups had their favor- 
ite brokers to protect their interests 
and this brought about the placing of 


much country-wide business in New 
York, Chicago and other centers. Also, 
many large industrial plants country- 
wide had fiscal headquarters in these 


cities and they, too, had their brokers 
to handle the insurance. 
Brokers Had Restricted Markets 

These brokers had a restricted mar- 
ket, confined to home offices of local 
companies or department offices. Local 
agents did not take kindly to writing 
for outside brokers business they con- 
sidered rightfully theirs and sharing the 
commission. This resulted in much fric- 
tion and often forced the business to 
be placed in non-admitted foreign mar- 
kets. ; ‘ 

About 1906 a representative of an out- 
of-town company, familiar with the situ- 
ation, decided he could get some good 
business by visiting several brokers and 
giving binders on acceptable lines. He 
discussed the subject with his home of- 
fice executives and was rebuffed by all 
except the president who, too, saw the 
possibilities of additional income and 
service to the insuring public as well. 

Objections From Agents 

Starting in a small way, only a few 
lines were accepted. These were sent 
to the home office and thence to the 
nearest local agent to be issued. Some 
agents flatly refused to issue the poli- 
cies, claiming the business was rightfully 
theirs and they would not recognize any 
broker or divide commissions. They 
wanted it all or none. Also, the home 
office underwriters were not overly co- 
operative as their departments received 
no credit for the premiums and dis- 
couraged the undertaking. Likewise the 
fieldmen generally were not favorable. 

Gradually, the larger brokers realized 
they had a new market and business 
came fast. It became necessary to or- 
ganize a separate department at the 
home office to handle details. The oppo- 
sition of the fieldmen in whose terri- 
tories the lines were located was over- 
come and they assisted in educating the 
local agents. But it was a difficult task 
requiring much tact and diplomacy. 

One case still stands out. A “com- 
mon carrier” line covering in many 
states was written with proper underly- 
ing policies for each state. Each local 
agent where values were located was 
notified of the coverage, and the pro- 
portion of the commission allotted to 
him. 

It happened that there were large val- 
ues in a very small town in one of the 
Southern states and the local agent’s 
share of commission was sizeable. When 
notified, he declined to accept it unless 


he could issue his own policy. Checking 
up, it was found that the commission 
was double the agent’s total writings 
for two years. 

There were similar instances, and it 
required long and patient effort to over- 
come the objection to brokerage busi- 
ness except in the larger cities. There 
were other reasons, however, for object- 
ing to the out-of-town broker as there 
had been rate cutting, objectionable 
forms and a tendency to disregard local 
board rules and rates. 

First New York Service Office 

The volume of business increased so 
rapidly that an office was established in 
New York to care for and give binders, 
and this was the first brokerage service 
office of any out-of-state company. 

Other companies quickly recognized 
the possibilities of increased income and 
offered similar service. Today every 
company has binding and service facili- 
ties not only in New York but Chicago, 
San Francisco and many other cities. 

Agents, once antagonistic, now seek 
such offerings and it has added much 
to their income. Brokers recognized that, 
to secure proper coverage for their cli- 
ents, it was necessary to abandon old 
time bad practices and cooperate with 
rating and underwriters’ associations. 

Company executives realized that busi- 
ness must have coverage suitable for 
its needs and so, in place of old time 
illegal and cut-rate floaters—“reporting 
covers” and other forms have been de- 
vised that adhere to all legal underwrit- 
ing requirements. 

Rating organizations and State Insur- 
ance Departments have also cooperated 
in making possible the securing of proper 
coverage for all classes of insurable 
property. A prominent factor today is 
the Interstate Underwriters Board. 





AGENTS’ ADVISORY COUNCIL 





Established by Excelsior of Syracuse to 
Establish Closer Relationship with 
Company Management 

The Excelsior Insurance Co. of Syra- 
cuse, N. Y., which is largely controlled 
and directed by local agents, has created 
an agents’ advisory council intended to 
establish an ever closer relationship be- 
tween Excelsior agents and management 
of the company. The main purpose of 
the council is to supplement the board 
of directors. Units of the advisory coun- 
cil are established in states in which the 
company is doing business and numer- 
ous meetings have been held. Serving 
on the council, in addition to agents who 
are directors of the Excelsior, are the 
following local agents: 

New York State—G. Wayne Lapham, Cherry 
Creek; Lewis E. Sindlinger, Elmira; Clifford N. 
Strait, Canandaigua; John C. Weisenheimer, 
Buffalo; Russell M. Carson, Glens Falls; 
Kenneth H. Fake, Cobleskill; George E. Willcox, 
Little Falls; W. A. Clancy, Port Jervis; Wil- 
liam L. Marcy, White Plains; Allen D. Potter, 
Ellenville; Matthew P. Cheche, Auburn; Leonard 
N. Dufford, 216 Main Street, Johnson City; 
Herbert B. Gerow, Cleveland Block, Adams. 

New Jersey—O. W. Acton, Salem; C. Stanley 
Stults, Hightstown; Charles W. Geist, High 
Bridge; Alfred C. Sinn, Clifton. 


Warren Thorpe Joins 
National Surety Marine 


LOCATED AT 110 JOHN STREET 
Underwriter for Inland Marine Depart- 
ment Under Direction of 
Charles V. Hedstrom 
The National Surety Marine an- 
nounces that Warren G. Thorpe has 
joined the New York City office at 110 
John Street as underwriter for the in- 
land marine department. He will work 
under the direction of Charles V. Hed- 
strom who heads the expanded burglary, 
plate glass and inland marine division 





WARREN G. THORPE 


at 110 John Street. The National 
Surety Marine was organized slightly 
less than a year ago by the National 
Surety Corp. to write inland marine 
business and Don L. Tullis is head of 
the marine department at the company’s 
home office, 4 Albany Street, New York 
City. 

Mr. Thorpe is an experienced inland 
marine underwriter with more than 
twenty years’ service in this field and 
is well known to New York brokers. He 
gained his early training with the In- 
surance Co. of North America, having 
served from 1919 to 1927 with Platt, 
Fuller & Co. in New York. Later he 
was associated for four years with Jones 
& Whitlock, Inc., as inland marine un- 
derwriter. 

In March, 1937, Mr. Thorpe joined the 
New York agency of Gruber & Lynch 
as manager of the inland marine de- 
partment and with that office attracted 
further favorable attention as an under- 
writer. 





FEWER AGENTS IN ONTARIO 

The “hangers on” in the fire and 
casualty insurance business in Ontario 
are weeding themselves out. Such is 
the candid opinion of Agency Officer 
Rogers of the provincial department of 
insurance. Preliminary figures on which 
Mr. Rogers based his opinion show that 
as of September 30, 1940, there were 
approximately 5,300 fire and casualty 
agents licensed to do business in the 
province. This would compare with ap- 
proximately 5,800 at the end of the pre- 
vious fiscal period and 6,100 as of Sep- 
tember 30, 1938. 





Pennsylvania—A. L, Lindenmuth, Ashland; 
Warren P. Murphy, Hawley; Willard E. Stern, 
Coatesville; Edmund B. Connelly, New Castle; 
Bruce Kendig, Indiana, 

Massachusetts—Carl F, Pond, Wrentham; 
Joseph C, Prout, Webster; J. J. Healy, Barre; 
Carroll K. Steele, Gloucester; Frank R. Knox, 
Holyoke. 

Connecticut—William J. Burton, Woodbury; 
Paul W. Franklin, Norwich; Leonard F. Whelan, 
Greenwich. 

Ohio—Gust Kolinski, Elyria; A. E. Taylor, 
Wooster; Fred Potts, Gibsonburg; Rol R. Reut- 
ler, Sandusky. 


April 18, 194 


: ——— —=—=—S=S== 
N. Y. AGENTS MEET MAY 12. 


State Association Convention at Syra 
cuse to Hear Midyette and Pink. — 
Program Is Outlined : 

The New York State Association of 
Local Agents will hold its fifty-nint) 
annual convention at the Hotel Syra- 
cuse, Syracuse, on Monday and Tues. 
day, May 12-13. Secretary J. W. Rog 
Buffalo, announces that the first con. 
vention session will be on Monday after. 
noon and will be featured by “A Schoo 
of Insurance Salesmanship.” Roy 4 
Duffus, Rochester, chairman of the edu. 
cational committee, will -be a speaker 

President Thomas A. Sharp, Roches. 
ter, will present the administration t¢. 
port on Tuesday morning and Presiden 
Payne H. Midyette of the National As. 
sociation will address the convention at 
this session. Past-President Russell \f 
L. Carson, Glens Falls, now chairman oj 
the national councillors’ conference for 
astern Underwriters Association ter}. 
tory, will report on what was done a 
the Oakland convention of the National 
Association. 

Most of Tuesday afternoon will be de. 
voted to discussion of platform and poli- 
cies as proposed by the resolutions com- 
mittee, branch offices, mutual competi- 
tion, mixed agencies and other problems. 
At the annual banquet Tuesday eye. 
ning Insurance Superintendent Louis H. 
Pink of New York will be a speaker, 

Follett L. Greeno, Rochester, has been 
appointed chairman of the resolutions 
committee and Edward T. McLaughlin, 
Jr., Watertown, heads the nominating 
committee. 





CHAS. W. BENFIELD PRESIDENT 





Elected to Head Maplewood Country 
Club Which Has Many Insurance 
Members; His All-round Activity 
Charles William Benfield, insurance 

broker at 116 John Street, New York, 
recently was elected president of the 
Maplewood, N. J. Country Club, one of 
the best known in northern New Jersey. 
Mr. Benfield, previously vice-president, 
was deservedly the choice for the presi- 
dency as he has been active in prac- 
tically every branch of the club—goli, 
tennis, swimming and the chairman of 
the club’s ice-skating committee during 
the winter season. 

The Maplewood club has many insur- 
ance members, notable among them be- 
ing Sam A. Mehorter of the Home who 
was chairman of the nominating com- 
mittee for Mr. Benfield’s election; Wm. 
T. Haynes, New Amsterdam Casualty 
in Newark; Edward A. Schiener, Liver- 
pool, London & Globe, in Newark; Griff 
Amerman, vice-president, Bankers & 
Shippers; William Armitage, who runs 
his own agency in New York; C. A 
Vlachos, New York; John Groel, In- 
demnity Co. of N. A. in Newark. 

Among its prominent women members 
of insurance families is Loretta Cooney, 
wife of President John R. Cooney of 
the Loyalty Group, who is of course a 
member himself. 





SUMMER COURSE FOR BROKERS 

The Marquand School of the Central 
Branch Y, M. C. A., 55 Hanson Place, 
Brooklyn, announces a Summer course 
in insurance qualifying men and women 
for the insurance brokers’ examination 
of the New York Insurance Department 
to be held next September. Classes 
open May 5 and will be held on Wednes- 
day evenings from 6:30 to 9:30 P. M. 
Herbert J. Pohs is the instructor m 
charge. 





BALTIMORE FIRM TO MOVE 

Poor, Bowen, Bartlett & Kennedy, 
Inc., well-known Baltimore agency, has 
purchased the two-story Colonial type 
building at 8-10 S. Calvert. Street as the 
location for a new office. The structure 
is to undergo extensive alterations before 
the firm moves into it. The new offices 
will give the firm about 30% more space 
than it now has, to take care of its ex 
panding business. 
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This Is A Fireman 


What is he doing ? 

He is trying to put out a fire. 

Suppose he doesn’t put out the fire? 

Then the building will be destroyed. 

Are the owners insured ? | 

They probably have Fire Insurance but that won’t save 


them from losing a lot of money unless they have Business 
Interruption Insurance too. 


But didn’t the man who sold them fire insurance sell them 
Business Interruption Insurance as well ? 
Maybe! Let’s find out. 


Did you? 


THE AMERICA FORE INSURANCE AND INDEMNITY GROUP 


BERNARD M. CULVER, President FRANK A. CHRISTENSEN, Vice-President 
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Fire Problems of Civil Defense to 
Be Featured at N. F. P. A. Meeting 


National defense against fire hazards 
will. be discussed fully at the annual 
meetings of the National Fire Protec- 
tion Association at the Royal York 
Hotel, Toronto, on Monday through Fri- 
day, May 12-16. The program for the 
convention lists numerous speakers who 
will present various phases of the fire 
hazard problem during a_ period of 
emergency. 

On Monday there will be a joint meet- 
ing¢of the fire marshals’ section and the 
Association of Canadian Fire Marshals. 
Outside speakers will include Col. S. S. 
Wright, Fire Marshal of Nova Scotia, 
on “Fire Control Under the Blackout” ; 
Supt. V. A. M. Kemp, Royal Canadian 
Mounted Police, on “The War Duties 
of the R.C.M.P.”; Lewis Partington, 
British auxiliary fireman, Coventry, 
England, on “The Attack on Coventry”: 
Assistant Director Hugh H. Clegg, Fed- 
eral Bureau of Investigation. This will 
be followed on Monday afternoon by a 
symposium on civil defense, the par- 
ticipants including Fire Commissioner 
W. A. Reilly of Boston and the fire 
marshals of Maryland Ontario, Indiana 
and Michigan. 

The fire marshals will also meet Tues- 
day morning and afternoon, speakers 
including among others A. Bruce Bie- 
laski, National Board of Fire Under- 
writers; Harry Rethoret, Fire Under- 
writers Investigation and Loss Informa- 
tion Bureau, and Dr. R. C. Steinmetz, 
Mill Mutual Fire Prevention Bureau, on 
current developments in arson control, 
and C. W. Caskey, Ontario Fire Mar- 
shal’s office, on “Juvenile Fire Setting.” 


Marine Section Meeting 


The marine section of the N.F.P.A. 
will meet Tuesday afternoon, May 13, 
with addresses by Chairman A. J. 
Smith, Captain H. C. Shepheard, U. S. 
Bureau of Inspection and Navigation, on 
“The New U. S. Motor Craft Rules”; 
C. A. Vlachos on “Shipyard Fire Pro- 
tection,” and F. A. Willsher, chairman, 
Canadian Board of Steamboat Inspec- 
tion, on “Protection and Inspection.” 

On Tuesday evening the first general 
session of the N.F.P.A. meeting will 
take place. Addresses will be delivered 
by President Alvah Smail, General Man- 
ager Percy Bugbee and Gordon D. 
Conant, K.C., M.P.P., attorney-general 
for Ontario. Reports of the directors 
and the secretary-treasurer will also be 
presented at this session. 

General sessions during the balance 
of the meeting will be devoted largely 


to presentation and consideration of re- 
ports of N.F committees. On 
Wednesday afternoon there will be a 
round table discussion on the subject 
of “Fire Safety in Defense Industries.” 
Also on Wednesday the Dominion Fire 
Prevention Association will meet in the 
morning and on Thursday morning there 
will be a volunteer firemen’s forum. 
The Thursday afternoon session will 
be devoted to a fire defense forum with 
talks by Dr. W. O. Gliddon, Federal 
A.R.P. Officer of Canada, on “Civilian 
Defense Problems”; Air Commodore 
G. E. Brookes, Royal Canadian Air 
Force, on “British Commonwealth Air 
Training Plan,” and Eliot Ness, director 
of public safety, Cleveland, on “The 
Cleveland Fire Defense Plan.” 





ONTARIO FIRE LOSSES DROP 

Fire losses in Ontario, Canada, in the 
first three months of this year amounted 
to $2,040,172, compared with $2,874,601 in 
the same period last year. The number 
of mee fires was reduced almost one- 
half. 


Burke Phoenix Special 
In Westchester County 


Frank J. Burke has been appointed 
special agent for the Phoenix of Lon- 
don Group in Westchester County, N. Y. 
Mr. Burke, a native of New York, has 
been associated with the Phoenix for 
the past fourteen years. During his 
previous position in charge of under- 
writing in the suburban department he 
gained a wide acquaintance with the 
agents in that territory. In his new 
position, he will be able personally to 
service them to greater advantage. Mr. 
Burke will be located at 175 Main Street, 
White Plains, a service office under the 
supervision of the group’s metropolitan 
department. 





SURPLUS LINE LAW CHANGE 

The Washington Association of In- 
surance Agents, working in cooperation 
with Insurance Commissioner William 
A. Sullivan, was successful in bring- 
ing about change in the surplus line 
law. If the measure is signed by Gov- 
ernor Arthur Langlie its proponents 
claim it will provide a basis for estab- 
lishing a surplus line brokers’ asso- 
ciation similar to that now in opera- 
tion in California. The changes in the 
law .place the Washington code on the 
same basis as California. 





A. D.'T. Makes Impressive Report 
On Its 1940 Performance 


American District Telegraph Co., which 
services a flock of fire and casualty com- 
panies over the country with electric 
protection against fire, burglary and 
holdup, came out with an interesting 
array of statistics not so long ago point- 
ing to A.D.T. performance in 1940, Em- 
phasizing that subscribers to its sprinkler 
supervisory and waterflow alarm service 
have enjoyed during the past ten years 
an immunity of 99.98% from fire and 
water losses, A.D.T. reported the record 
of this department as follows: 

A total of 118,243 supervisory alarms 
were received in 1940 indicating impair- 
ment of sprinkler systems; a total of 
2,098 waterflow alarms indicating fire 
conditions or serious leaks; percentage 
of fire and water damage losses to in- 
surable values of protected properties— 
14/1,000ths of 1%. 

Watchman Supervisory Service 

In its department of watchman super- 
visory and manual fire alarm service 
A.D.T. reported for 1940 a total of 
172,844 investigations made of failures of 
watchman to signal on schedule. The 
total number of signals supervised was 


approximately 300,000,000 (a_ sizeable 
record); hence, the report says, the 
watchman patrol efficiency was 99.94%. 


The number of manual fire alarms 
handled last year was 1,453, and it is 
estimated that percentage of fire losses 
to insurable values was 27/1,000ths of 
1%. A.D.T. proudly points out in this 
connection that in the past ten years its 
watchman supervisory and manual fire 
alarm subscribers have enjoyed 99.97% 
immunity from fire and water losses. 


Burglar and Holdup Record 


The infallibility of burglary and holdup 
alarm service maintained by this com- 
pany is well indicated by the statement 
that a total of 405 burglars were cap- 
tured last year as a result of A.D.T. 
alarms. Furthermore, the percentage of 
losses in attacks on A.D.T. protection 
to insurable values protected was 
9/1,000ths of 1%. Subscribers to this 
service over the past ten years have en- 
joyed 99.98% immunity from burglary 
losses, which record probably has been 
of decided influence in keeping burglary 
insurance rates at a respectable figure. 


VALUABLE BOOKS DESTROYED 





Sterling Offices, Ltd., London, Loses [ts 
Stock of “A History of Reinsurance” 
by Enemy Action 

The whole of the remaining stocks of 
Sterling Offices’ book, “A History of 
Reinsurance,” was recently destroyed by 
enemy action when the warehouse where- 
in they were stored was gutted by fire. 
What is even more regrettable is that 
all the valuable plates of the old insur. 
ance and reinsurance documents have 
also been lost. The work of collecting 
the material for this book extended over 
a period of fifteen years and the first 
edition was published in 1927 to com- 
memorate the fiftieth year of the estab- 
lishment of the Sterling-Pearson organi- 
zation. A second edition was published 
a few years later. Fortunately, all the 
voluminous correspondence and _histori- 
cal documents on which the book js 
based are still intact. Many of the items 
which in 1927 were not thought of his- 
torical importance may presently become 
of great value and interest, and it js 
felt, therefore, that all correspondence 
and documents should be safeguarded for 
future insurance generations. Through 
the kindness of the Chartered Insur- 
ance Institute, arrangements have been 
made for all correspondence and docu- 
ments relating to this book to be housed 
in the Hall of the Institute of Alder- 
manbury. There should be a sufficient 
supply of this book available at the vari- 
ous institutes and in private libraries to 
last for some years, and Sterling O' ces 
are collecting some spare copies from 
various sources so that at least some 
may be available for future students. 





Suburban Exchange Elects 

The New York Suburban Fire Insur- 
ance Exchange and the Suburban Divi- 
sion executive committee of the New 
York Fire Insurance Rating Organiza- 
tion have unanimously elected the fol- 
lowing officers: 

Exchange — President, A. A. Nelson, 
secretary American Eagle; vice - presi- 
dent, G. F. Neiley, vice-president Federal 
Union; treasurer, W. L. Chambers, local 
secretary North British & Mercantile. 

Rating organization executive commit- 
tee—Chairman, A. L. Ross, assistant sec- 
retary Crum & Forster, managers of 
Richmond; vice-chairman, A. A. Nelson, 
American Eagle Fire. 

Mr. Ross appointed W. J. Reynolds, 
Mr. Nelson and A. L. Polley to serve as 
a rate appeal committee with Mr. Reyn- 
olds as chairman. 

Russon G, Ganner, assistant secretary 
London Assurance, was appointed chair- 
man of the committee on agency quali- 
fication, and W. B. Kelly, vice-president 
of the Provident, was appointed vice- 
chairman. 

















Stock Insurance Agents 





American Defense Program must go on! 


ADVOCATES OF 
AMERICAN PREPAREDNESS 


and that they must prevent inadequate insurance 
coverage lest defense production be seriously 
impaired in event of fire or accident. Thus they 
render invaluable service by surveying plants and 


urging additional protection where needed. The 
ging p 








A MERICA STEPS UP PRODUCTION! Wheels of industry hum everywhere, calling for 
expansion of factories, installation of new machinery, increased stocks of materials. 


§ Insurance agents realize that building and machinery costs are mounting rapidly, 





90 Juhu Street, New York 
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S. F. B. Morse, son of Rev. Dr. Jedidiah Morse, the 

early American geographer, was born in Charlestown, 
Mass., on April 27th, 1791. His father wanted him 
to study for the ministry and when Samuel insisted 
upon becoming an artist, told him that he was throw- 
ing his life away. 

In 1811, after graduating from Yale, Morse went 
abroad to study under Benjamin West. He became 
an artist of the first rank and painted many portraits 
of prominent Americans. His portrait of Lafayette, 
made when the general last visited America, now hangs 
in the Mayor’s office at City Hall, New York, and is 
valued at $250,000. 

Morse’s first telegraph instrument was made out 
of an old artist’s canvas stretcher and portions of a 
wooden clock. In 1837, when Alfred Vail examined 
this contraption, he was so impressed that he invested 
$2,000 and became Morse’s partner. A patent was 
obtained and, in 1843, Congress voted $30,000 with 
which to construct an experimental telegraph line be- 
tween Baltimore and the Supreme Court Chamber in 


wo st 





boss 





the Capitol at Washington, D. C. Ezra Cornell, who 
later founded Cornell University, was the workman 
who erected the poles and strung the wires for the 
demonstration which was a complete success. The first 
message sent was... “What Hath God Wrought”. 

Morse met Daguerre, the inventor of photography, 
upon one of his trips abroad and they had become warm 
friends. In 1839, Daguerre sent him his camera speci- 
fications and from these Morse constructed the first 
camera ever builtin America. With it he photographed 
the Church of the Messiah in Broadway and this was 
the first photograph ever taken on the Western Hemi- 
sphere. 

During the last two decades of his life Mr. Morse 
lived on the banks of the Hudson river near Pough- 
keepsie. He had converted the original farmhouse into 
a beautiful Italian Villa surrounded by spacious gar- 
dens. A telegraph instrument on his library desk was 
connected by direct wire to New York and he often 
talked by it to friends in distant parts of the country, 
and later with those in E /urope over the Atlantic Cable. 


The Home, through its agents and brokers, is America’s leading insurance protector of 
American Homes and the Homes of American Industry. 
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Flies to Pacific Coast 


Blank & Stoller 
TRAYNOR 


WILLIAM J. 


William J. Traynor, publicity director 
of the North British & Mercantile 
Group, hopped a United Airlines plane 
in New York Monday and arrived in 
San Francisco Tuesday morning. He 
is combining attendance at the meeting 
of the National Association of Insur- 
ance Agents at Oakland, Cal., April 21- 
24, with an opportunity to visit the 
Pacific Coast department of the com- 
panies at San Francisco as well as a 
number of agents. He will visit all of 
the Pacific Coast states and make sev- 
eral stops on his return. He expects 
~4 arrive back in New York about 

Ly 5. 
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Fires Cost More Lives Than War 


Fire has cost America more lives in 
the twenty-four years since this country 
last declared war than were lost on the 
battlefields of Europe in World War 1. 
The total cost of property destroyed by 
fire in these twenty-four years would 
have paid for two-thirds of the War 
Department’s total expenditures during 
World War 1. 

These and other figures are cited by 
the National Board of Fire Underwrit- 
ers in their patriotic campaign to pro- 
vide the United States with a stronger 
national defense through a more effi- 
cient fire defense now—when America 
is again facing a crisis. 

Now observing the seventy-fifth anni- 
versary of its founding in 1866 by capi- 
tal stock fire insurance companies, the 
National Board of Fire Underwriters is 
dedicating its entire anniversary pro- 


eram of fireproofing 
efforts. 

How vital is this necessity to protect 
our industry against fire is evident in 
the fact that the $9,510, 505,000 in prop- 
erty damage by fire in America in the 
last twenty-four years would have paid 
for treble the number of ships built by 
the U. S. Navy during these years, 
which include all the naval ship con- 
struction during the last World War. 

“The lives of 126,000 American soldiers 
were sacrificed on European battlefields 
in the last World War,” declared W. 
FE, Mallalieu, director of anniversary ac- 
tivities for the National Board. “An- 
other 234,000 of our boys were wounded 
over there. Yet, horrible as is this toll 
of human life, in the twenty-four years 
since then America has sacrificed even 
more lives to fire. Fire has been di- 
rectly responsible for the deaths of more 
than 240,000 American men and women 
in these years.” 





National Board Programs 


To Aid Fire Prevention 


The National Board of Fire Under- 
writers has prepared fire prevention 
program manuals for five different 
groups in connection with the move- 
ment to aid national defense through 
reduction of fire hazards. The first of 
these is designed to show insurance 
agents how they can participate with 
the greatest possible effectiveness. 
Other programs have been planned 
for educators and youth leaders; fire, 
police and safety officers; social, civic 
and community groups; and_ banks, 
manufacturing and mercantile concerns. 
Instructions for organizing the activi- 
ties of each group are given in detail. 
Copies of these programs can be ob- 


tained by writing to the Seventy-fifth 
Anniversary Committee, National Board 
of Fire Underwriters, 85 John Street, 
New York, N. Y. Booklets, pamphlets 
and speech material are also available 

Motion pictures for large gatherings 
can be obtained through the American 
Film Center, 45 Rockefeller Plaza, New 
York, N: ‘Y. 


TRANSFER RICHARD C. CORYELL 

Manager Frederick W. Doremus of 
the Western department of the Ameri- 
can of — announces transfer of 
Special Agent Richard C. Coryell to the 
Indiana field, assisting State Agent 
George R. Pritchett. Mr. Coryell is a 
native of Indiana and returns to that 
field from similar duties in the Detroit 
territory. He is located in the Chamber 
of Commerce Building, Indianapolis. 





America’s defense 
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MALLALIEU LISTS HAZARDS 


National Board’s ‘Soniies fifth Anniver. 
sary Booklet Deals With Aero. 
nautical Plants 


General Manager W. FE. Mallaliey has 
issued a seventy-fifth anniversary book. 
let for the National Board of Fire Up- 
containing suggestions for 
minimizing the likelihood of fires jp 
aeronautical plants when their full-time 
operation is so important to the na- 
tional defense program. 


derwriters, 


Following is a summary of some of 
the operations in aircraft factories which 
inherently contain the most serious pos- 
sibility of fire and some of Mr. Mal- 
lalieu’s suggestions for minimizing the 
hazards or combating fires which occur: 

Aluminum and magnesium, used in air- 
plane plants in quantities, are combus- 
tible. Water, in contact with these met- 
als, decomposes and liberates the hydro- 
gen, a dangerous explosive. Sand, tale 
or a mixture of the two must be used 
as extinguishers. 

Highly combustible wood is to be 
found in the woodworking department 
with the accompanying dust explosion 
hazard, 

lectric welding and oxy - acetylene 
welding has its spark hazard and if 
installations are poor, there is possi- 
bility of escape of acetylene or other 
flammable fluid gas. 

Engine testing has its hazard of highly 
heated sparks due to friction. : 

Spray painting employing quick dry- 
ing thinners and frequently nitrocellu- 
lose should be carried on in a separate 
part of the plant where ventilation is 
sufficient to carry the fumes outside. 

Proper housekeeping is important, All 
combustible rubbish should be removed 
at the end of the day or between shifts. 
All first aid equipment should be in- 
snected and tested at frequent intervals. 
There should also be constant inspection 
of automatic sprinkler systems. 
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Items from Financial Statement of December . 


CAPITAL 

BURPIUS 40 6 ak de Mer i6y Ss 
IJOSSURESERVE .. <4, 6% ids 
PREMIUM RESERVE . ... - 


Att OTHER LIABILITIES . . . 


Torait ADMITTED ASSETS . . 


31, 1940: 


» . . « « $ 600,000.00 
1,044, 331.83 
340,432.71 
2,805, 392.92 


59,516. 34 


$4,849,673.80 


Securities carried at $391,513.02 are deposited 
in accordance with law. 
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BOOTH ON NATIONAL DEFENSE 





Tells How National Board Engineers 
Have Aided War and Navy Depart- 
ments During Last Six Months 

A brief description of the national de- 
fense work being carried on by engineers 
of the National Board of Fire Under- 
writers Was given by Chief Engineer 
George W. Booth when addressing the 
recent annual meeting In Washington of 
the National Fire Waste Council. Since 
last October an average of about fifteen 
men from the National Board staff have 
heen engaged in serving the War and 
Navy Departments. In addition more 
than seventy engineers from the boards 
and bureaus throughout the country have 
participated in this work on behalf of 
the National Board. 

“To convey an indication of the ex- 
tent of the work involved it can be said 
that during the nearly six months the 
advisory bureau in the War Department 
has been operating, there were prepared 
more than 200 original survey reports, 
cither on quartermaster projects or on 
air corps construction which is under 
the supervision of the corps of engi- 
neers,” said Mr. Booth. “A total of more 
than 300 reinspection reports were pre- 
pared on the ninety-two projects to 
which engineers have been assigned to 
maintain contact during the construction 
period; a number of these projects have 
been completed, and require therefore 
no further attention. 

“Approximately sixty Navy shore es- 
tablishments, large and small, have been 
inspected and reports prepared, with 
recommendations for improving inade- 
quate fire protection and safeguarding 
five hazards. The total includes most 
of the present major yards and stations. 
Reports range from a few pages of ma- 
terial gathered in one day, to sixty-page 
reports on several Navy yards which in- 
volved two or three weeks’ time each. 
Plans and specifications for many pro- 
posed projects or for bases located out- 
side the continental limits of the United 
States have been studied and recom- 
mendations made for their protection. 
In addition considerable time has been 
spent on improving the design, con- 
struction and interior fire protection of 
typical structures which will be common 
to many future projects.” 





ROBERT J. FOLONIE DIES 





Well Known Chicago Attorney Was 
Counsel for Fire Companies in 
Missouri Rate Litigation 
Robert J. Folonie, weli known Chicago 
insurance attorney who came into na- 
tional prominence as counsel for stock 
fire insurance companies throughout the 
Missouri rate litigation, died suddenly 
last Friday while at lunch in the Leland 
Hotel, Springfield, Ill. He was 62 years 
old and a member of the firm of Mc- 
Kinney, Folonie & Grear. His firm had 
been counsel for the Western Under- 
writers Association and other stock fire 
interests in the Middle West for many 
years. Mr. Folonie had spoken in re- 
cent years at numerous insurance meet- 
ings on the legal interpretation of im- 
portant clauses in various types of polli- 

cies issued by fire insurers. 

Mr. Folonie was born at Beardstown, 
Ill, November 17, 1878, and was edu- 
cated at Beardstown High School and 
Lake Forest University. He was admit- 
ted to practice in the Illinois Supreme 
Court in November, 1900. He was a 
member of the Chicago Bar Association, 
Illinois Bar Association, American Bar 
Association, the Law Club of Chicago, 
and the Union League Club. 

Prior to the formation of his present 
law firm, Mr. Folonie was a member of 
the firm of Hicks & Folonie and before 
that of Bates, Hicks & Folonie. He 
specialized in insurance and admiralty 
aw. 

Surviving him are his widow, Penelopc 
Folonie; a daughter, Roberta, and a 
brother, Hendrick, who is a member of 
the firm of McKinney, Folonie & Grear. 
Mr. Folonie’s residence was at 1246 
North State Street, Chicago. 


Aviation Premiums Show 


Small Increase in Canada 


While aviation insurance in Canada 
in 1940 showed a gain in premium in- 
come and a more favorable loss ratio 
than in 1939, the improvement was not 
as large as expected, especially in view 
of the widespread aviation activity in 
the Dominion as a result of the war and 
war training aviation. 

G. D. Finlayson, Superintendent of In- 
surance for Canada, reports that total 
premium income in the Dominion from 
aviation insurance amounted to $292,677 
against $285,197 for the year previous. 
Net losses incurred fell from $131,519 in 
1939 to $117,475 in 1940, and likewise 
the loss ratio fell from 46.12% in 1939 
to 40.14% in 1940. 


Dauwalter Talk 


(Continued from Page 18) 

are attempting to explain their opera- 
tions in an understandable manner, most 
of them stick to the barest outline” Mr. 
Dauwalter said. For contrast he called 
attention to the 1940 annual statement 
of The Equitable Life Assurance So- 
ciety, which pictures and explains the 
numerous ways in which its operations 
impinge on the daily activities of many 
individuals and corporations. He con- 
tinued: 

“Doesn't this suggest that our own an- 
nual statements might be made more 
interesting and human if they carried 
pictures of risks insured, of losses paid 
and homes and businesses saved by rea- 
son of the indemnity that we furnish? 
If we should include the names of peo- 
ple involved, the date and location of the 
losses, we could increase the appeal tre- 
mendously. 

Facts Which Can Be Featured 

“Our operating statements might well 
be used to show our policyholders that 
taxes during 1939, for example, amounted 
to more than 5% of the premiums paid 
and approximately to 1114% of the sums 
returned to policyholders in payment of 
losses. Our annual statement might well 
point out to employes that taxes dur- 
ing 1939 amounted approximately to 70% 
of the salaries paid to the thousands 
employed at home offices. Wouldn't 
that suggest to the average employe that 
his compensation for services rendered 
is greatly depressed by the rapidly 
mounting cost of government? And to 
our stockholders our annual statements 
might well point out that taxes during 
1939 actually exceeded net underwriting 
earnings and in total amounted to well 
over half the amount of dividends paid. 

“It might be pointed out that over a 
long period of years dividends paid to 
our stockholders have amounted to only 
40% of the sums earned from invest- 
ments alone, and that the residue of 
investment earnings plus all of our un- 
derwriting earnings during those years 
have been plowed back into policyhold- 
ers’ surplus to provide a greater margin 
of security for the public. These are 
only some of the things that might be 
highlighted in a modern-day annual 
statement. There are many more of 


Says Big Bill 


(Continued on Page 17) 


paper, Mr. Bugli cites an instance that 
occurred at the mid-year meeting in 
Wichita, Kan., last year. The family 
of Theodore S. Brown, Perth Amboy, 
former president of the New Jersey 
Association of Insurance Agents, asked 
Mr. Bugli to run an item seeking the 
whereabouts of a _ relative who had 
moved to Kansas more than thirty 
years before and in less than forty- 
eight hours the information was at hand. 

Mr. Bugli says the paper never com- 
petes with any regularly established in- 
surance publication circulating at Na- 
tional Association conventions, and that 
the insurance editors and reporters have 
been helpful in making the Reporter 
possible. 























COMMON EL BF ECO. OF HOF sects 


This month’s North America national adver- 
tising cites the case of a plant under construc- 
tion that benefited from following the White 
Fireman’s advice. 








The owner was anxious to get the building 
completed so production could start. The 
White Fireman recommended the use of non- 
combustible scaffolding. This recommenda- 
tion was adopted. When fire broke out in j 
the framework, it was quickly extinguished 
with no interruption in the building’s con- 
struction. j 


In the White Fireman, North America Agents 
have an effective weapon for building good- 
will . . . and premium income. 








See our full-page advertisement 
in the April 21st issue of Life. 


Insurance Company of 
North America 
PHILADELPHIA 
and the 


Indemnity Insurance Company of North America 
write practically every form of insurance, except life. 


Funded 1792 


Surplus to Policyholders, | 
over $75,000,000 


Capital 
$12,000,000 


The above Surplus to Policyholders is based on Insurance Department values. If based 

on the Market Values of Securities, as of December 31, 1940, this would be 

$77,965,222.93. In addition the Company has set up a Voluntary Reserve of 
$1,500,000 for Contingencies. 
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ROGERS SEES UPLIFT IN WAR 





London & Lancashire Manager Says 
Bombings Do Not Even Affect 
Daily Routine 
General Manager A. S. Rogers of the 
London & Lancashire in London has 
written a letter to United States Man- 
Hartford, 


pressing superb confidence in the ulti- 


ager Gilbert Kingan in eXx- 
mate triumph of the British in the war 
since passage of the lease-lend act in 
this country. 

He says the London & Lancashire is 
participating in a campaign to secure 
adoption of the slogan, “It All Depends 
on Me,” in an effort to bring home the 
fact that the present war is a personal 
concern to everyone. 

Last August Manager Rogers wrote 
a letter, widely publicized in the insur- 
ance press in this country, in which he 
expressed deep concern over the effects 
of propaganda in the United States “de- 
signed to embarrass us in our dealings 
with neutral states” preaching widely 
and persistently the doctrine of the “in- 
evitability of a German victory.” 

Recent events in America, bringing 
assurances of the unity of the democra- 
cies, sustains his confidence in the final 
victory, according to his second letter, 
dated March 17. 

“As far as this country is concerned,” 
he says, “I have no hesitation in saying 
that, while there has been grievous loss 
of life and great material destruction, 
so far as the moral structure is con- 
cerned, the war has meant a strengthen- 
ing and an uplifting.” 

Where buildings housing branches of 
the company have been bombed, he says, 
the local managers are so intent on 
“carrying on” that at times they do not 
even refer to their personal welfare. 
“Never have I found the slightest sign 
of flinching,” he says, and continues: 

“The idea that bombing our cities can 
affect the issue of the war just appeals 
to us all as stupid. It does not even 
affect, except very superficially, the car- 
rying on of the daily routine of our 
business, and those things we have had 
to sacrifice in our private lives are just 
our small contribution to the great ef- 
fort.” 

In conclusion, Mr. Rogers expresses 
deep appreciation of the sympathy and 
support of Mr. Kingan and his colleagues 
and the company’s agents in the United 
States. 





Rhode Island Governor 
Signs New Company Bills 


Governor H. D. McGrath last week 
signed a bill incorporating the Viking 
Insurance Co. Another bill was on his 
desk incorporating the Appalachian In- 
surance Co, Both these companies would 
be empowered to write all risk coverage 
and it is reported that they will largely 
engage in reinsurance. 

Frederick T. Moses, David W. Patter- 
son and Carl A. Moses, Providence in- 
surance executives, are named incorpora- 
tors of the Appalachian. Former Re- 
publican Representative William Mac- 
Leod, Richard C. Adams and Warren L. 
Moore, three Newporters, are named 
incorporators of the Viking. Both bills 
empower the company which they create 
to insure “against loss of or damage to 
property of any kind, real or personal, 
from any cause whatsoever.” 

In the case of the Viking, the author- 
ized capital stock, at $5 a share, is 
$50,000, which may be increased to $2,- 
000,000 at the discretion of the board 
of directors. In the case of the Appa- 
lachian, the authorized stock is $25,000, 
at $5 a share, and the total authoriza- 
tion may be increased to $1,000,000. 





EDWIN J. MATTHEWS HONORED 


Edwin J. Matthews, Rockaway insur- 
ance and real estate agent, was given a 
testimonial dinner April 12, marking his 
retirement from the Rockaway Board of 
Education 
service. 


after twenty-seven years’ 


DEBATE PARTICIPATING INS. 





Minnesota Producers Bring Matter “Out 
In Open” at Mid-Year Meet; 
Legality of Plan Upheld 

What effect participating policies will 
have, if put into effect by stock compa- 
nies, is being weighed by field men and 
local agents in Minnesota. This ques- 
tion, in fact, became an open issue at 
the recent mid-year agents’ meeting at 
St. Paul where President Arthur Hirman 
raised the point as to whether anything 
could be seriously wrong with stock com- 
panies writing policies on this basis. 

Mr. Hirman’s attitude was not shared 
by others who are influential in associa- 
tion affairs was quite evident but never- 
theless it resulted in a lot of discussion 
of the subject. Mr. Hirman’s remarks 
at least had the effect “of bringing the 
matter “out in the open” as far as Min- 
nesota is concerned. 

As far as the legality of the partici- 
pating plan is concerned, it has recently 
been upheld under certain conditions by 
the Minnesota attorney-general’s office. 
For several years compensation carriers 
have been writing participating policies 
in Minnesota and from time to time 
their legality has been questioned. 

Edward J. Devitt, state’s assistant at- 
torney general in charge of insurance 
matters, making the latest ruling held 
that the law is not violated when a car- 
rier “voluntarily distributes a part of its 
profits to its policyholders, based upon 
their individual premium and loss ratio.” 

For the same reason the attorney-gen- 
eral held that any plan which guaran- 
tees to a policyholder a return of any 
portion of the premium paid without re- 
gard to earnings is invalid. 





FRANK D. HALSEY DIES 
Frank D. Halsey, 50 years of age, local 
agent of Princeton, N. J., died last week 
after a long illness. He was graduated 
from Princeton University in 1912 and 
was president of his class and member 
of Phi Beta Kappa. 


GEORGE C. STEVENS DIES 





Well Known Fire Underwriter Was With 
Cornwall & Stevens; For Some Years 
With Pearl 

George C. Stevens, long identified with 
insurance production and underwriting 
activities in New York City, died in 
Florida on April 9 after a brief illness. 
He was 72 years of age and had been in 
insurance fifty-six years. Funeral serv- 
ices were held on Sunday at the Church 
of the Ascension in New York City. A 
native of Virginia, Mr. Stevens became 
a member of the firm of P. C. Ralli & 
Co. in 1885. Nine years later he became 
a member of Cornwall & Stevens, New 
York insurance brokers, who later ac- 
quired the charter of Lloyds of New 
York. 

In 1932 Mr. Stevens became a partner 
in the firm of Stevens & Hopps, United 
States general agents of the Pearl and 
its American subsidiaries. In 1937 he 
returned to Cornwall & Stevens and was 
associated with that firm at the time of 
his death. He is survived by his widow, 
three daughters and a son, Leighton B. 
Stevens, associated with the Pearl and 
an underwriter for Lloyds of New York. 





MRS. ARCHIBALD KEMP DIES 

Mrs. Catherine Lyman Kemp, wife of 
Archibald Kemp, vice-president of the 
Firemen’s of Newark, died April 10 at 
her home in Maplewood, N. J., after a 
long illness. She was born in Chicago 
and lived there and in Cleveland until 
the family moved to Maplewood in 1924. 
Survivors, besides her husband, are a 
daughter, Miss Virginia Kemp of Manle- 
wood; two brothers, Wilfred and Ben- 
iamin J. Lyman, and two sisters, the 
Misses Emily and Harriet Lyman, all 
of Chicago. 





The fire insurance loss in Boston, 
Mass., last year was $2,740,502, or 
nearly 6% less than in 1939. This drop 
contrasts with the 1939 record when in- 


surance losses increased 23%. 
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LIFE BEGINS AT I0O 


The hardy cork oak tree gives generously. Every 8 or 10 
years the thick outer bark is stripped from its trunk. After each 
stripping this outer bark is gradually renewed from within. 
Each succeeding yield improves in quality and quantity 
until, at around age 100, the tree is at its best and so con- 
tinues for another half century and more, giving of itself. 


The ancient Greeks and Romans knew the exclusive proper- 
ties of cork. Horace used it as a stopper for wine vessels. 
Today, insured by the AIU in the warehouses of Portugal, 
Spain and Northern Africa, it is shipped all over the world, 
much of it to the United States, for a hundred uses. 


Our worldwide organization makes available simplified 
coverage in American companies on properties and prod- 
ucts in far corners of the earth. Brokers and agents can offer 
AIU service to their clients with complete confidence. 


INTERNATIONAL 
UNDERWRITERS CORPORATION 

340 Pine St., San Francisco 
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C. of C. Program 


(Continued from Page 1) 


and director of the American Chambh, 
of Commerce in London, who has pe 
returned from England. At another din- 
ner on the same night Donald M. Nelson 
director of purchases, OPM, will discuss 
a gear for Defense. . 
na statement about the meeti 

Chamber of Commerce of the Unies 
States says: 

“What's ahead for America? To that 
fateful question everyone is seeking the 
answer. What of our fortunes in rela- 
tion to the world situation? How can 
we best meet the great demands of the 
day—for production, for armament, for 
the normal needs of our people? "The 
country has called upon American bys). 
ness to produce—to produce faster, with 
more ingenuity, and in greater quantities 
than has ever been done before. And 
business will be expected to accomplish 
all this while maintaining operations on 
an even keel, both during and after the 
present emergency. Business men have 
responded again as in the past.” 


Some Addresses and Speakers 


Among speakers during the annual 
meeting with their subjects are these: 
Advancing America’s Business—Jesse 
H. Jones, Secretary of Commerce. 
American Freedoms—Arthur T. Van- 
— Pricing: attorney. 

1e Army—General George C., e 
= = of Staff. Se 
1e Navy—Admiral Harold R. c 

Chief of Naval Operations. sa 
_Defense Work of Business Organiza- 
tions—Charles P. Garvin, National Sta- 
tioners Association; Herman H. Lind 
president American Institute of Bolt, Nut 
& Rivet Manufacturers; Pyke Johnson 
executive vice - president Automobile 
Manufacturers Association; Frank J, 
Wiffler, National Restaurant Associa- 
tion; Russell S. Rhodes, Chamber of 
Commerce, Tulsa; Robert A, Crosby 
Bridgeport Chamber of Commerce. 

Purchasing for Defense—Donald M. 
Nelson, director of purchases, OPM. 

Speakers on natural resources and de- 
fense, including coal and oil, are Goy- 
ernor Carr of Colorado; Paul G. Blazer, 
president, Ashland Oil & Refining Co, 
Ashland, Ky.; Robert E. Wilson, oil 
consultant, OPM; John Wellington 
Finch, New York. 


Fire Waste Contest Awards 


At the Monday afternoon session, 
April 28, bronze engraved plaques will 
be presented to winning cities and coun- 
ties in the 1940 Inter-Chamber Fire 
Waste and Health Conservation Con- 
tests, conducted by the Chamber’s in- 
surance department. J. H. R. Timanus, 
secretary, Philadelphia Contributionship 
for the Insurance of Houses from Loss 
by Fire, and a former Chamber direc- 
tor, will present awards to the winners 
in Fire Waste Contest. 

“Fire, casualty, surety and marine in- 
surance companies are undertaking new 
responsibilities in the furtherance of our 
defense program,” says the Chamber. 
ie: hey are being called on and are pro- 
viding insurance contracts which stand 
back of defense orders and which pro- 
vide protection for the enormous values 
being built up in increased inventories 
in certain industries.” 

With advance registration figures un- 
usually high Chamber officials say that 
as many as 2,500 business leaders from 
every section of the nation probably 
would attend the annual meeting. These 
delegates will represent more than 1, 
chambers of commerce and 500 trade 
associations, with a combined member- 
ship of 800,000 business men. 





WILLIAM W. PIPES DIES AT 82 
Funeral services for William Wallace 
Pipes, 82, an insurance agent in the 
Pittsburgh, Pa., district for many years, 
who died April 11 in Verona, were hel 
April 14. Mr. Pipes was born in Pitts- 
burgh. He was a member of Dallas 
Lodge, No. 508, F. and A. M., and Pitts 
burgh Commandery, Knights Templar. 
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Let HOBBIES carry you a 


Many agents have found that 

TO N FW BUSI NESS! on insuring the hobbies of others | 
e is, in itself, a profitable hobby. 
Royal-Liverpool agents have 
the advantage of an unusual 
folder (pictured below) in their 
development of this popular 
Inland Marine cover. Men- 
tioned in this folder are repre- 
sentative hobbies— photog- 
raphy, stamp and coin collect- 
ing, model railroading, and 
others—which deserve the far- 


Fes reaching protection of an “All 
Foe Risks” Floater. 





We'll gladly send you a speci- 

men of “Hobby Exposures.” | 
x Please address your request to 
our Publicity Department. 






Me 


- 


e — 
«ee 








ROYAL’ LIVERPOOL GROUPS 


ONE HUNDRED FIFTY WILLIAM STREET, NEW YORK, N. : 


AMERICAN & FOREIGN INSURANCE COMPANY e BRITISH & FOREIGN MARINE INSURANCE COMPANY, LTD e CAPITAL FIRE INSURANCE COMPANY OF CALIFORNIA bd THE LIVERPOOL 
& LONDON & GLOBE INSURANCE CO. LTD ° THAMES & MERSEY MARINE INSURANCE COMPANY, LTD. ® QUEEN INSURANCE COMPANY OF AMERICA * THE NEWARK FIRE INSURANCE 
COMPANY : FEDERAL UNION INSURANCE COMPANY e ROYAL INSURANCE COMPANY, LTD. ° THE SEABOARD INSURANCE COMPANY ® STAR INSURANCE COMPANY OF AMERICA 
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Culver Points to Opportunity Now 


To Show Value of Agents’ Services: » 


Bernard M. Culver, president of the 
America Fore Group, in a message to 
fieldmen of the group, points out that 
a remarkable opportunity now exists to 





Underwood & Underwood 
BERNARD M. CULVER 


demonstrate the value of the services 
of insurance agents and brokers. 

“In view of the many new problems 
which have arisen in the world situation 
due to war,” said Mr. Culver, “it is of 
utmost importance that we be alert to 





Illinois Bill to Transfer 


Fire Marshal’s Division 


It is expected that the Illinois State 
Fire Marshal’s division, heretofore under 
the jurisdiction of the Department of 
Insurance, will be transferred soon to 
the Department of Public Safety. Pre- 
liminary steps are reported under way. 
A bill to create the Department of 
Public Safety is pending before the state 
legislature and its passage is being 
strongly urged by Governor Green. 





Manhattan F. & M. Gains 


Gains of more than 25% in both net 
premiums written and the number of 
local agents representing the company 
were features of the 1940 operations of 
the Manhattan Fire & Marine, Everett 
W. Nourse, president, announces this 
week. Assets increased to $3,417,103 and 
surplus to policyholders totaled $2,222,- 
410. For every dollar of liability out- 
standing, the company now has $2.98 in 
assets. 

United States Government securities 
represent the company’s largest invest- 
ment medium, 54.5% of the total. Gov- 
ernment and municipal bonds represent 
51% of total assets. Investment in cor- 
porate bonds are spread over seventeen 
different organizations and _ represent 
14% of total assets. Preferred and com- 
mon stock investments are diversified 
among forty-seven different organiza- 
tions and represent 22% of total assets. 





CANADIAN FIRE LOSSES 

Fire losses in Canada for the week 
ended April 5 dropped to $216,700 from 
$637,300 the previous week and were 
below $299,000 for the corresponding 
week of last year. Total loss since 
January 1 was $4,170,555 compared with 
$3,850,975 for the same period of last 
year. 


the constantly changing conditions which 
affect the protection picture of many 
assureds.” 

Difficulties of replacing machinery, get- 
ting raw stock or finished materials due 
to priorities of foreign origin, scarcity 
of skilled labor, increased production, 
higher inventories, new buildings, the 
greater danger of malicious mischief, are 
some examples of the changed conditions 
referred to, Mr. Culver pointed out. 

“Some agents or brokers may be over- 
looking the needed changes in their 
clients’ protection,” continued Mr. Cul- 
ver. “It is the duty of the fieldman 
to check with everyone in his field to 
make certain that this does not happen. 
Impress upon them that an unusual op- 
portunity has been presented today to 
demonstrate the value of, and in fact, the 
vital need for the services of the insur- 
ance agent or broker.” 

In conclusion he said, “It will be the 
test of every fieldman, agent and broker; 
of the agency system and capital stock 
insurance; that American industry ‘car- 
ries on’ in these critical times, safely 
guarded by adequate insurance—that it 
has insurance protection—not just insur- 
ance policies.” 





HONOR EDWARD G. PARKER 

Edward G. Parker of the stamping 
office in Baltimore on Tuesday observed 
the forty-eighth anniversary of his con- 
nection with the Association of Fire Un- 
derwriters of Baltimore. Yesterday he 
was guest of honor at a luncheon held 
by the Binder Club of Baltimore. Mr. 
Parker is held in high esteem by fire 
insurance men in Baltimore and enjoys 
wide confidence. 


MOVES AGAINST SABOTAGE 





Baltimore Safety Council Plans Series 
of Meetings; Coffey and 

Fleming to Speak 
Coffey, chief of the technical 
laboratory of the Federal Bureau of In- 
vestigation, will speak at the first of a 
series of three meetings to be conducted 
by the Baltimore Safety Council and the 
Baltimore Fire Department as steps to 
minimize sabotage in connection with 
defense industries in and near the city. 

The first meeting will be held April 
28 and Mr. Coffey’s subject will be 
“Sabotage by Fire.” 

At the second meeting, May 5, T. 
Alfred Fleming, supervisor of the con- 
servation department of the National 
Board of Fire Underwriters will speak 
on “Prevention—the First Line of De- 
fense.” 

The final meeting, May 12, will be 
a panel discussion on “What Are We 
Prepared to Do?” Participants will be 
John B. Gontrum, Insurance Commis- 
sioner of Maryland; Charles V. Gordon, 
Association of Fire Underwriters; E. A. 
Ferrari, chairman of the Safety Council’s 
fire prevention committee, and Chief 
R. S. Tate, director of the Baltimore 
Fire Department school of instruction. 

The meetings have been arranged by 
John R. Sherwood, general chairman 
of the council. They were inspired 
largely by the fact that Baltimore’s fire 
losses in 1940 were far greater than the 
average of the preceding five years and 
the same condition has existed so far 
this year. 





NEW HAMPSHIRE TAX BILL 

By a large majority the New Hamp- 
shire House of Representatives last 
week passed the bill repealing the 1% 
capital stock tax assessed against do- 
mestic insurance companies and increas- 
ing from $20 to $150 a year the license 
fees paid annually to the state by 377 
outside insurance companies doing busi- 
ness in New Hampshire. 





ANCIENT IN YEARS. 


FIRE & CASUALTY INSURANCE 





» +» MODERN IN METHOD... 


To every progressive agent a good Company 
is valuable not merely because of its size, 
but because of some quality in its method of 
cooperation which helps make the agent’s 
service outstanding in his community. 





Through Peace and Wars 
Since 1720 


Royal Exchange Group 





RoyaL EXcHANGE ASSURANCE 
PROVIDENT FirE INSURANCE Co. 
THE STATE ASSURANCE COMPANY, LTD. 
Car & GENERAL INSURANCE Corpe., LTD. 


111 JOHN STREET, NEW YORK 


- PROGRESSIVE IN SERVICE 


FIDELITY & SURETY BONDS 








SLRS PRR LR LET TT LLL LESS LALIT SES OT EEN TE TE 


INSURANCE SOCIETY PRIZEs 





Donors of Prizes Based on Examinations 
This Month Named; Include 
Many Leading Executives 
Walter F. Beyer, chairman of the 
committee on prizes, Insurance Society 
of New York, announces the donors of 
prizes based on the examinations held 

in April, 1941. They Follow: 

Casualty courses, U. S. branch of the 
Employers’ Liability; casualty payroll] 
audit, George H. Reaney, president 
United States Guarantee; fire courses 
Harold V. Smith, president the Home: 
fire insurance accounting, Harold War. 
ner, U. S. manager Royal; fire insur- 
ance inspection and rating, Bernard M. 
Culver, president America Fore Group, 

General principles of insurance and 
suretyship, Paul L. Haid, president 
Insurance Executives Association; inland 
marine, John C. Keegan, vice-president 
Providence Washington; legal princi- 
ples applied to insurance, Roger 
Englar, Bigham, Englar, Jones & Hous- 
ton; life courses, Leroy A. Lincoln, 
president Metropolitan Life; medical 
jurisprudence, Edgar H. Boles, president 
General Reinsurance; ocean marine 
Percy Chubb, Chubb & Son; surety, 
Vincent Cullen, president National 
Surety Corp. 

In addition, the Insurance Square Club 
of New York will give its usual prizes 
of $25 to the student attaining the 
highest mark in fire insurance, three 
years, and one year in inland marine, 
and the same sum to the student ob- 
taining the highest mark for three years 
in casualty insurance. 

Last year for the first time, the Wil- 
liam FE, Gildersleeve Memorial Prize 
was offered by nine friends of the late 
William E. Gildersleeve. This prize 
was given to the ranking student in the 
fire insurance course of four years, in- 
cluding inland marine. The prize will 
be offered again this year. 

Other members of the committee on 
prizes are Reuben E. Kipp, president, 
DeLanoy, Kipp & Swan, Inc.; Edgar 
H. Boles, president, General Reinsur- 
ance; D. Roger Englar, Bigham Englar, 
Jones & Houston; W. B. Harwood, 
manager, American Marine Insurance 
Syndicates. 





Elect Directors of 


Girard Fire & Marine 


President John R. Cooney of the Gir- 
ard Fire & Marine, a Loyalty Group 
company, announces election of the fol- 
lowing directors at the annual stockhold- 
ers’ meeting: 

Anthony G. Felix, vice - president, 
Pennsylvania Co. for Insurance on Lives 
& Granting Annuities, Philadelphia; 
Gordon A. Hardwick, vice - president, 
Penn Mutual Life, Philadelphia; George 
J. Hauptfuhrer, vice-president, Supplee- 
Wills-Jones Milk Co., Philadelphia; Au- 
gust J. Luedke, retired, Milwaukee; 
Richard C. Morse, vice-president, East- 
ern division, Pennsylvania Railroad; T. 
H. B. Smythe, president, J. L. N. Smythe 
Co., Philadelphia; Joshua A. Pearson, 
retired, Philadelphia; Wilson A. Street- 
er, president, Bailey, Banks & Biddle 
Co., Philadelphia. 





BACKS STATE FUND IN N. J. 

The State of New Jersey should set 
up its own insurance fund rather than 
continue the system of coverage with 
private companies which means an ex- 
penditure of approximately $300,000 a 
year, recommended Frederick C. Erwin, 
retiring State Finance Commissioner, im 
a report to Governor Edison last week. 

He also urged that the State Plan- 
ning Board study the purchase of surety 
bonds by the state with a view to estab- 
lishing a blanket bond instead of the 
large number of individual ones now 
carried. 


FIREMEN’S DIVIDEND 
Directors of the Firemen’s of Newark 
have declared a semi-annual dividend of 
20 cents a share, payable May 15 to 

stockholders of record April 21. 
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Insurance Risks of Gas Companies 
Surveyed by Clarence T. Hubbard 


Reviewing insurable hazards to which 
vas companies are exposed, Secretary 
Clarence T. Hubbard of the Automobile 
of Hartford said recently that if he were 
4 gas company executive he would first 
make absolutely certain that all major 
loss possibilities were covered. Ina talk 
before the annual meeting of the New 


England Gas Association in Boston he 
said full insurance to value should be 
carried against loss by fire, explosion, 
hurricane, steam boiler, sabotage, check 
forgery, embezzlement and exposure to 
claims and suits for personal liability. 


Not enough property owners, he 
added, consider the fact in purchasing 
hurricane, riot, explosion, earthquake 


and similar so-called allied fire insur- 
ance policies, that the ordinary fire in- 
surance policy in many states contains a 
fallen building clause whereia if a build- 
ing or material part collapses, the 
straight fire policy is automatically 
yoided, but if one carries hurricane, riot 
and earthquake policies, or various en- 
dorsements which combine these haz- 
ards, one obtains fire insurance pro- 
tection under such policies, as well as 
the damage from the perils named. This 
is called “bridging the gap” and really 
succeeds in perpetuating the fire insur- 
ance. 

Explosion and Fire Legal Liability 
Continuing with his survey of gas 
company insurance protection, Mr. Hub- 
bard said in part: 

“A form of insurance more popular in 
the West than the East for gas com- 
panies is explosion and fire legal lia- 
bility insurance. This protects a gas 
company from claims brought by prop- 
erty owners for fire and explosion losses. 


number of meters and the limit of lia- 
bility desired and whether the policy is 
to contain any deductible features or 
not. 

“In the way of casualty insurance, 
within the past year, the insurance com- 
panies have brought out comprehensive 
forms which make it possible to insure 
many hazards under a single policy and 
for less cost than would be paid for 
insuring each single hazard separately, 
so to speak, and also with the benefit 
of broader protection. 

“The new comprehensive liability pol- 
icy is important to gas companies for 
I consider the exposure to possible lia- 
bility claims to come under the classi- 
fication of total loss possibilities. Today 
you can insure against claims brought 
by the public for bodily injuries and 
property damage under one single com- 
prehensive liability policy. Such an in- 
surance contract may be issued to in- 
sure claims developing from accidents 
which occur on owned or leased prem- 
ises, accidents from elevators, accidents 
resulting from general business opera- 
tions, accidents arising from the use of 
products manufactured or sold and acci- 
dents caused by teams. 

“Furthermore, such a comprehensive 
policy may include ‘liability of others’ 
assumed by a gas company under a rail- 
road side-track agreement or a lease 
or some other contract. Of course, this 
must be specified in the policy. If a 
hospital or clinic is maintained, which 
treats members of the public, the pro- 
fessional liability hazard, its incident 
thereto, may be insured under the com- 
prehensive liability policy. It will also 
include liability of a gas company for 
accident caused by independent con- 
tractors or their employes. And in all 
but a very few states, the comprehensive 


involving owned, non-owned and 


hired 
automobiles and trailers. 
Criminal Loss Coverages 

“Another comprehensive policy has 
made its appearance in the field of so 
called ‘criminal loss’ coverages. It com- 
bines eight policies in one single con- 
tract. In other words, it rolls into one, 
the protection against loss through dis- 
honesty of employes, previously insured 
in a separate primary blanket bond; 
(2) loss in the way of destruction to 
securities within the assured’s premises, 
previously written in a separate premise 
all-risk policy; (3) the loss of money, 
securities, or other valuable property 
caused by forcible entries to safes, pre- 
viously insured in a separate mercant le 
safe burglary policy; (4) the destruction 
of money or securities on the premises 
from any cause except larceny, theft or 
disappearance; (5) loss of payroll or 
other moneys caused by holdup, former- 
ly insured in a separate policy known 
as messenger and interior robbery; (6) 
loss of money and securities while in the 
custody of messengers away from the 
premises; (7) loss of securities from a 
bank safe deposit box, caused by burg- 
lary, robbery or other hazards; (8) loss 
against forgery or alteration of any out- 
going check, draft, promissory note or 
similar papers. 

“Another comprehensive policy is the 
accounts receivable contract which in- 
sures any loss sustained by your in- 
ability to collect money from customers 
due to the destruction or damage of 
your accounts receivable records. 

“Your automobile hazards cannot be 
included in the previous comprehensive 
policies, but can be covered under a 
separate automobile schedule liability 
contract which would insure a gas com- 
pany’s liability for bodily injuries or 
property damage caused by owned or 
hired automobiles or trailers or accidents 
developing through the use of vehicles 
not owned or hired, but which are used 
in the conduct of your business, such 
as pressing an employe into some errand 
or service. Then you also need an auto- 


provides for insurance to all owned 
automotive equipment caused by fire, 
theft, windstorm, explosion, water, flood, 
riot, glass breakage and other hazards, 
collision insurance being optional. 

“Of course, compensation insurance or 
employers liability insurance is a ‘must’ 
coverage which is familiar to you and 
you should check carefully with your 
insurance representative the rating 
privileges under such present day 
policies.” 


$240,000 U. & O. Paid 
On Tacoma Bridge Claim 


Two checks totaling $240,000 have been 
paid by George Newell, well known un- 
derwriter, to LaBow Haynes, Inc., in- 
surance brokers for the Washington Toll 
3ridge Authority. One was made in 
favor of the Toll Bridge Authority in 
the amount of $140,000 by the North- 
west Fire & Marine, and the second 
$100,000 by the Home. Newell is gen- 
eral agent in Seattle for both companies, 
and was paying in full the use and occu- 
pancy insurance on _ the _ collapsed 
Tacoma-Narrows bridge. The payments, 
based on total loss, are sufficient to 
meet interest obligations on the toll 
bridge bonds for three years and will be 
set aside by the state for that purpose. 

Insofar as other insurance on the 
bridge is concerned, underwriters who 
insured the big span against loss and 
the Toll Bridge Authority are now 
arrayed in Pierce County superior court 
in an action started by the state to halt 
arbitration processes. The state con- 
tends the bridge is a total loss amount- 
ing to $5,200,000 and insurance com- 
panies say the bridge may reasonably 
be repaired and rebuilt as it was before 


for $1,800,000. 








MOVES TO LARGER QUARTERS 

Harry A. Grant, Inc., Philadelphia 
general agency, is moving from 131 
South Fourth Street to larger quarters 
in the Commercial Union Assurance Co. 








The rates are predicated usually on the policy includes coverage for accidents mobile material damage policy which suilding at 418 Walnut Street. 
Financial Statements The The 
December 31st, 1940 CENTURY PACIFIC COAST 
INSURANCE COMPANY, Ltd. FIRE INSURANCE COMPANY 
Established 1885 Established 1890 
UNITED STATES BRANCH UNITED STATES BRANCH 
Assets 
i, Re en CF Serene $ 656,106.30 
a a a a ek alia ke de he 7.1 5 75, nner oe 451,492.75 
| ge SS et DE a OEE Sa STOR NT TY Le soe eee ee eee Was 180y 23s 3 \ 27 | Se rae sniease 166,950.00 
eB me ey: ee ae ee ee a ae AQTRISSE Sickest. 190,226.99 
PREMIUMS RECEIVABLE (Not Over 90 Days Due)............::.:.:2--s0s00c0-0ee000-00- PGT ae 63,110.71 
ACCRUED INTEREST AND OTHER ASSETS._J_.. SEO Sees 14,522.71 
$3,817,522.79 $1,542,409.46 
Liabilities 

| Le eee ne a ea ae ee eae es 2 Senn $ 85,407.18 
RESERVE—For Unearmed Premiums .......<ccccicccccccccoccecescccesecececceeceeccceeecesceescoeseccacee MASS OGR TS? 6 Skewes 436,768.60 
RESERVE—For Taxes and All Other Liabilities..........0...0......-..ccccccccecceoceeccecceceeeeeee Lo) |)? gle le 54,497.75 
Bw RS TS |, Re ne ee meee) Lene ee nen Lee GAMO TEER = SS $ 576,673.53 

STATUTORY DEPOSIT 500,000.00 $500,000.00 

I 1,217,735.99 465,735.93 


Insurance Commissioners, 


United States Trustee 


*Bonds and Stocks valued on basis 
If actual 
of Bonds and Stocks had been used 
the policyholders’ surplus $1,798,111.59, 
in the above statement are deposited for purposes required by law. 


approved by National Association of 
December 31, 1940 Market quotations 
the assets would be $3,897,898.39 and 
Securities carried at $666,417.00 





$1,717,735.99 i 


$3,817,522.79* 


tBonds and Stocks valued on basis approved by 


Insurance Commissioners. If actual D 
of Bonds and Stocks had been used th 
the policyholders’ surplus $982,274.38. 
in the above statement are deposited fe 


LAWRENCE J. TILLMAN 


$1,542,409.46T 


y National Association of 
ecember 31, 1940 Market quotations 
e assets would be $1,558,947.91 and 

Securities carried at $645,726.10 
or purposes required by law. 




















Bankers Trust Co., New York 11! JOHN STREET » NEW YORK, N. Y. United States Manager 


























THE EASTERN 
mx UNDERWRITER 2 4 





Sener oe pecan oui Rae OLIN 
Au 


[Automobile ) 


April 18, 194 

















P. & I. Underwriters Drop Privity 
Clause in Ocean and Lakes Policies 


Protection and indemnity underwriters 
in the United States have decided not to 
include the privity clause hereafter in 
P. & |. policies unless such is desired 
by assureds. It is not expected that 
many assureds will desire this restrictive 
clause in their coverage even though 
they may secure some concession in the 
premium charge. Great Lakes under- 
writers have ruled out the privity clause 
altogether and ocean P. & I. underwrit- 
ers are taking this clause out of nearly 
all contracts. The Maritime Commission 
some weeks ago insisted upon deletion 
of the clause in policies covering ships 
upon which it holds mortgage liens. 

For awhile P. & I. underwriters were 
not agreed upon the action they should 
take. While the Maritime Commission 
in Washington took a stand against the 
nrivitv. clause it is understood that 
Lloyd’s underwriters in England strongly 
urged retention of the clause in the poli- 
they were to continue to accept 
reinsurance on these risks. As the Great 
Lakes business can all readily be rein- 
sured in this country the position of 
Lloyd’s did not bother underwriters of 
that class of business. With respect to 


cies 


P. & T. on ocean hulls underwriters say 
that the business will still be 
reinsured abroad. In these cases there 
will likely be a slight increase in the 
premium tO offset removal of the privity 
clause. 

Agitation for removal of the privity 
clause, which generally states in effect 
that assureds shall be indemnified only 
in respect to liability claims arising with- 
out their actual fault or privity, arose 
after the U. S. Circuit Court of Appeals 
held in January that underwriters would 
not be liable to owners of the Morro 
Castle because the ship was lost at sea 


some of 


with actual fault and privity of the 
steamship company. 
P. & I. underwriters, and assureds 


also, had heretofore believed that the 
privity clause was intended primarily to 
protect underwriters against deliberate 
acts of negligence and not to be applied 
against every act of privity. However, 


the court’s decision renders untenable 
this unofficial interpretation of the 
clause. To avoid similar situations in 


the future the privity clause is now heine 
deleted from the great majority of P. & 
I. policies underwritten in this country. 





BIDWELL TALKS ON MARINE 





Tells New York State Agents Working 
Knowledge of Nation-Wide Definition 
Is Essential to Producers 

\ “working knowledge” of the nation- 
wide definition and interpretation of the 
insuring powers of marine and transpor- 
tation underwriters is essential to all 
local agency producers if they hope to 
capitalize the premium potentialities of 
the inland marine field, Kenneth J. Bid- 
well, inland marine manager of the 
Manhattan Fire & Marine, told mem- 
bers attending last week’s opening lec- 
tures on the up-state New York “edu- 
cational circuit.” The extension course 
which includes lectures on five specific 
subjects is under the supervision of the 
New York State agents’ association in 
cooperation with local groups at Middle- 
town, Binghamton, Elmira, Olean and 
Jamestown. 

The definition is important, Mr. Bid- 
well stressed, because it constitutes the 
authority which determines whether or 
not a risk or class of risks can be writ- 
ten under an inland marine form. “It 
might well be termed the ten command- 
ments of the inland marine business,” 
he declared. 

“To be able to identify an inland ma- 
rine risk the moment you see it, or to 
have a reliable suspicion that a certain 
risk could be covered by a floater pol- 
icy, you must develop a high degree of 
‘inland marine consciousness.’ And that 
can result only from complete familiar- 
ity with the basic provisions of the defi- 
nition. After that the rest is easy—and 
will become easier as the public begins 
to appreciate the advantages offered by 
inland marine policies. This branch of 
the insurance business is no passing 
fancy. It is here to stay and grow. 
And it offers tremendous premium possi- 
bilities to local agents in every section 
of the country.” 


McLEAN IS CALLED TO BAR 

Wilson E. McLean, secretary-manager 
of the recently organized Canadian In- 
land Underwriters’ Association, has been 
called to the Ontario Bar. Mr. McLean 
resigned as legislative counsel and coun- 
sel to the Insurance Department of 


Manitoba at the end of 1940. 


Theft From Auto Does Not 
Cover Theft of Car, Contents 


The provision in an automobile theft 
policy excepting liability where the theft 
is “from automobiles or trucks when 
left unattended unless such automobile 
or truck is equipped with a fully en- 
closed body, all windows and doors of 
which shall have been securely locked 
at the time of such loss and there be 
visible evidence of violent or forcible 
entry” was not, the Illinois Appellate 
Court holds, Sally Chain Stores, Inc. v. 
Ace Bonded Carriers, Inc., 30 N. E. 2d 
966, intended to apply to a case where 
the thief drives away an automobile and 
its contents Rather it is to apply to 
a case where a thief takes a package 
or packages from an automobile or truck 
while it is standing unattended at a 
place of delivery but not protected as 
specified in the provision. Any am- 
biguity in the provision the court would 
construe not favorably to the insured. 


Euler President of 


Automobile Claims Ass’n. 


William Euler of Appleton & Cox, Inc., 
has been elected president of the Auto- 
mobile Claims Association of New York 
and will be installed at the annual dinner 
and entertainment tonight at the Hotel 
St. George in Brooklyn. He succeeds 
Leo Kling of the Home of New York. 
Other officers are as follows: vice-presi- 
dent, E. C. Keating, Great American; 
secretary, Edward Moran, London As- 
surance, and treasurer, Kenneth Maines, 
Appleton & Cox, Inc. 

The Automobile Claims Association is 
an organization of automobile loss men 
of stock fire-marine companies. It has 
done constructive work over a period of 
years in improving adjustment conditions 
in what used to be a very difficult field. 


Marine Safety Meeting 
In New York April 24 


Captain E. C. Holden, Jr. United 
States P. & I. Agency, Inc., New York 
City, is chairman of the reception and 
luncheon and banquet committees of the 
Marine Section of the National Safety 
Council which meets next Thursday, 
April 24, at the Hotel Pennsylvania. 
Carl E. Holmes of Marsh & McLennan, 
New York City, is chairman of the pro- 
eram committee. 

There will be a national defense recep- 
tion and luncheon at 12:15 o’clock in 
the grand ball room of the Hotel Penn- 
sylvania in honor of Rear Admiral 
Adolphus Andrews, U. S. Navy, Com- 
mandant, Third Naval District and Com- 
mander North Atlantic Frontier. The 
afternoon will be devoted to a marine 
safety program and J. J. Farrell of the 
Travelers will be one of the speakers. 

Congressman Clifford Davis of Ten- 
nessee will preside at the banquet that 
evening and the speaker will be Paul 
V. McNutt, Federal Security Adminis- 
trator, who will talk on “Safety’s Part 
in America’s Defense Program.” 





Credit on Jewelry Rate 
Is Increased to 25% 


The Inland Marine Underwriters As- 
sociation last month increased the cur- 
rently existing credit of 15% off the 
basic annual jewelry rates to 25%. On 
three-year policies the premium will be 
calculated at three times the basis annual 
rate less 30%. The association states 
that all existing jewelry and personal 
property floater policies may have the 
benefits of the increased credits from 
March 25, date the change went into 
effect, to expiration through the medium 
of extended insurance. 





Proper Packing and Handling of 
Freight Now Held to Be Essential 


Concerted and determined effort to 
reduce loss and damage claims on goods 
transported by railroads is more than 
ever a constructive effort at this time, 
Jesse H. Jones, Secretary of Com- 
merce, declared in a recent statement 
on “perfect shipping month.” 

“National defense needs have in- 
creased rail traffic,’ Secretary Jones 
said, “at the same time they have in- 
creased the need for proper packing and 
careful handling so that vitally needed 
products will be delivered in undam- 
aged condition, ready for instant use. 

“The purpose of ‘perfect shipping 
month’ is to reduce to a minimum eco- 
nomic waste and disturbance of indus- 
try caused by damage to shipments in 
transit. It strives to achieve this ob- 
jective by means of increased coopera- 
tion between users and suppliers of 
transportation in the United States. 
With these aims I am wholeheartedly 


in accord. The results expected from 
the ‘perfect shipping month’ campaign 
of 1941 in improving packing and han- 
dling methods, and thus reducing loss 
and damage, should be of tangible bene- 
fit to the nation as a whole in its cur- 
rent large-scale industrial and transpor- 
tation effort. 

“Since the work to reduce loss and 
damage was specially organized by the 
United States railroads in the year 1920, 
steady progress has been made in per- 
fecting packing, loading, and handling 
methods, and there has been a very sub- 


stantial reduction in freight loss and 
damage. 

“One of the best indications of the 
progress that has been made is the 


fact that the loss and damage per car 
has come down from $2.66 for 1920 to 
54 cents for 1940. I am gratified by 
such evidence which demonstrates the 
unlimited potentialities awaiting alert 
and efficient industrial management.” 





WAR RISK POLICY CHANGES 


Marine Underwriters in New York Add 

Two Clauses Governing Detention oy 

Commandeering of Vessels 

Marine underwriters in New Yor 
moved this week to clarify the language 
of the war risk policy and, effective April 
15, added the two following clauses: 

1. “Notwithstanding anything to the 
contrary contained in this policy or jp 
any endorsement thereon, it is under. 
stood and agreed: 

“(a) That no claim for freight, stor. 
age or other expense due to the requi- 
sition or commandeering -of the title or 
use of any vessel by or with the consen 
of the country whose flag she flies shalj 
be payable under this insurance; and jj 
as a result of such requisition or com. 
mandeering the insured cargo is dis. 
charged at a port or place other than 
the port or place of destination, the port 
or place of discharge shall be deemed q 
port or place of transshipment. within 
the meaning of clause 4 (c) of the policy. 

“(b) That if any vessel shall be or. 
dered into or detained in any port by the 
United States Government for the pur. 
pose of protecting the vessel and her 
cargo from the danger of enemy action, 
any resulting loss which would otherwise 
be covered by this insurance shall not be 
excluded by clause 3 (c) of the policy, 

2. “Unless otherwise agreed, the rate 
of premium payable in respect of each 
shipment insured under this policy shall 
be the current rate quoted by this com- 
pany on the date of sailing of the over- 
seas vessel or on date of loss whichever 
may first occur.” 

Excluded now from coverage under 
war risk open policies are all shipments 
by Bulgarian, Danish, Hungarian and 
Rumanian flag vessels and all shipments 
to or from ports or places in Bulgaria 
and Rumania. 





Rare Fire-Fighting Prints 
At N. Y. Safety Convention 


Public showing of a rare collection of 
old prints and lithographs portraying 
historical American fires will be made in 
the Hotel Pennsylvania, April 22-25, at 
the twelfth annual safety convention and 
exposition. The collection will be ex- 
hibited by the Greater New York Safety 
Council as a tribute to the National 
Board of Fire Underwriters and as a fea- 
ture in the fire prevention campaign with 
which the board is celebrating its sev- 
enty-fifth anniversary. 

The exhibition also includes the series 
of old prints called “Life of a Fireman,” 
showing the gaily clad volunteer firemen 
and their ornate equipment, and _litho- 
graphs of early American fighting appar- 
atus in action. The collection is one of 
the most valuable complete pictorial rec- 
ords of the evolution of fire fighting. 

Display of the historical collection at 
the safety convention is timely, as a part 
of the fire underwriters’ celebration, and 
in connection with sessions at the con- 
vention. Several sessions of the conven- 
tion are devoted to an examination of 
the nation’s fire defense program. New 
York’s Fire Commissioner John J. 
McElligott will give the outline of a 
national fire defense plan and members 
of the New York Fire Department will 
speak on fire prevention. 





Walter to Service New 
Territory by Airplane 


The Associated Aviation Underwriters 
has opened a new office in Dallas, Texas, 
under management of William W. Wal- 
ter, in charge of field production for 
the underwriting group. 

Daniel deR. M. Scarritt, manager, was 
in Dallas for the opening of the new 
offices, March 24. He said this is the 
second new office the underwriters have 
opened within six months but gave n0 
indication of further expansion. 

Mr. Walter is a native of Oklahoma. 
He has been connected with the under- 
writing firm for some time and is am 
active pilot. He will service his terti- 
tory, which will include Texas, Okla- 
homa, Arkansas and Louisiana, in_ his 
company owned plane. 


















8, 194) 









April 18, 1941 










THE EASTERN 


UNDERWRITER 








Sie CANN ms oA SN 


[unre tioP 
TARE = 





AES 






























ork Add 
1on or 
ls 
VY York 
ANguage 
ive April 
Ses: 

to the 
-Y OF in 
» under. 






it, Stor- 
€ requi- 
title or 
consent 
les shall 
; and if 
or com- 
is dis. 
er than 
the port 
‘emed a 
within 
> policy, 
be or- 
t by the 
he pur- 
nd her 
action, 
herwise 
| not be 
policy, 
he rate 
f each 
'y shall 
is com- 
e@ over- 
ichever 


under 
pments 
in and 
pments 
ulgaria 


} 


‘ 
ntion 
tion of 
'Taying 
lade in 
-25,. at 
on and 
ye eX- 
Safety 
ational 
a fea- 
n with 
S sev- 


series 
‘man,” 
remen 
litho- 
ippar- 
me of 
il rec- 
‘ing, 
ion at 
a part 
1, and 
' con- 
nven- 
on of 
New 
n |} 
of a 
nbers 
t will 


lane 
riters 
exas, 
Wal- 
| for 


was 
new 
; the 





have 
e no 


oma. 
\der- 
5 an 
erti- 
)kla- 

his 














Vigilance in Defense 
Work Urged by Stone 


TIMELY ADVICE TO AGENTS 





Great Need for Safeguarding Plants 
Against Fire, Sabotage; Let Nothing 
Slow Down This Program, He Says 
Timely reference to cooperative atti- 

tude being shown on the part of casu- 
alty and fire companies toward the na- 
tional defense program is made by Ed- 
ward C. Stone, United States general 
manager, Employers’ Liability, in the 
current issue of the Employers’ Pioneer. 
Mr. Stone points to the genuine contri- 
bution being made by the national com- 
mittee of casualty and fire executives 
and says that the same is true in Mas- 
sachusetts and other states where gov- 
ernors have appointed committees to co- 
ordinate all defense activities within the 
state. 

In urging producers to be alertly in- 
terested in giving their assureds the 
benefit of all kinds of information on 
how they may best cooperate, Mr. Stone 
stressed the need for plant safety and 
protection against dangers of fire, sabo- 
tage and anything which tends to halt 
or slow down the defense program. He 
declared : 


World on 24-Hour Basis 


“There never was a time when it was 
more necessary to keep in mind that 
there is an urgent duty upon the part 
of all good citizens to help in every way 
possible in the great effort to turn this 
country into an arsenal of defense pur- 
poses. The world is on a twenty-four- 
hour basis. We hardly can tell today 
what is going to happen tomorrow. Be- 
cause changes have been so quick and 
far-reaching, it is necessary that we be 
ever on the alert, ready to meet them 
as they may come. We must never be 
‘caught napping.’ 

“If there be one thing which may be 
learned from what is happening abroad, 
it is that over here in ample season 
we must do everything to put ourselves 
in the situation where we shall be pre- 
pared for no matter what may happen. 
It is the duty of every patriotic citizen 
and certainly of those in any wise en- 
gaged in the insurance business to be 
ever ready to do his and her part to 
help out in all activities of this kind.” 

Suiting the action to the word Employ- 
ers’ Liability is sending out far and wide 
reprints of an article appearing in the 
Pioneer entitled “Every Accident Is a 
Monkey Wrench in the Machinery of 
National Defense.” 





RICHMOND GENERAL AGENTS 


Bloomberg & Yourdon, well known 
agency of Richmond, Va., has just been 
appointed casualty general agents in that 
city for the National Casualty and will 
represent Continental Assurance for life 
business. M. L. Bloomberg was a New 
York City visitor this week, making final 
arrangements. His agency has recently 
moved to the State Planters Bank Build- 
ing, Richmond, where larger and more 
attractive offices have been leased. 





COUNSEL MEETING SEPT. 3-5 


International Association of Insurance 
Counsel will hold its annual convention 
September 3-5 at the Greenbrier, White 
Sulphur Springs. James S. Kemper, 
head of the Kemper Group and presi- 
dent United States Chamber of Com- 
merce, will be on the program. 


Cont’! Casualty’s New 
Stock Largely Taken 


100,000 SHARES 


94,159 OUT OF 





$2,500,000 Is Gross Proceeds From This 
Sale; $500,000 Goes to Capital and 
Balance to Surplus ~ 


Continental Casualty announced April 
14 that of its offering of 100,000 new 
shares of capital stock to its share- 
holders of record April 2, 1941, 94,159 
shares have been subscribed for through 
the exercise of warrants. The remaining 
5,841 shares are to be purchased by the 
underwriting group headed by Glore, 
Forgan & Co., and Blair, Bonner & Co. 

The gross proceeds to the company 
from the sale of the 100,000 new shares 
will be $2,500,000 of which $500,000 will 
be allocated to the capital stock account 
and the balance to surplus. Continental 
Casualty’s capital will accordingly be in- 
creased from $2,000,000 to $2,500,000. 





RETIRE FROM NATIONAL SURETY 


Kathleen Pearson, who for years was 
secretary of William B. Joyce when he 
was head of the old National Surety, 
and Florentine Ackerman of the bur- 
elary claim division of the National 
Surety Corporation, retired this week. 
Both were guests of honor at a dinner 
given to them by the National Surety 
Corporation on Monday night of this 
week. 








Excess Sold; To Elect 
New Officers April 22 


EXCESS UNDERWRITERS TIE-UP 





F. F. Winans to Be President; G. L. 
Mallery Chairman; J. P. Gibson, 
Jr., to Supervise Operations 





The purchase of the Excess Insur- 
ance Co. of America, casualty-surety re- 
insurance company, by interests allied 
with Excess Underwriters, Inc., was a 
lively topic of conversation along Wil- 
liam Street this week. Next Tuesday, 
April 22, the Excess will hold its an- 
nual meeting at which Frank F. Wi- 
nans, chairman of Excess Underwriters, 
will be elected president of the com- 
pany. His election will be the first step 
in a program which has as its objective 
to bring together the two organizations 
in a joint operation under the supervi- 
sion of Joseph P. Gibson, Jr., president 
of Excess Underwriters. This move will 
put Mr. Gibson in a strategic position 
in casualty-surety reinsurance circles. 

The annual meeting of the Excess will 
also witness the election of George L. 
Mallery, chairman of Security Mutual 
Casualty of Chicago, as board chairman 
of the Excess of America. For many 
years past Excess Underwriters has been 
United States reinsurance managers of 
the Security. 

Comment by Gibson 

Commenting on these moves Joseph 
P. Gibson said this week: “This af- 
filiation will broaden the facilities of 
Excess Underwriters and will make pos- 
sible a number of economies in the op- 
eration of Excess Insurance Co. An 
able underwriter of reinsurance and ex- 
cess lines, Mr. Gibson has spent the 
past twelve years in his present connec- 
tion. He started as manager, then in 
1936 was elected president of Excess 
Underwriters. A graduate of Beloit 
(Wis.) College in 1917, he spent the 
next two years in the U. S. Navy as- 





PRESTO CHANGO! An unex- 
pected burglary turns black into red. 
The General Accident’s broad Mercan- 
tile Burglary and Robbery policies 


guard business profits. 


ENERAL ACCIDEN 


FIRE AND LIFE 
ASSURANCE CORPORATION, LTD. 


General Buildings 


Philadelphia 








Associated News Photo 
JOSEPH P. GIBSON, JR. 


signed to the radio division and serv- 
ing on the instructing staff of the U. S. 


Naval Radio School at Harvard Uni- 
versity. More than 10,000 students took 
this course. Upon his discharge Mr. 


Gibson had advanced to rank of ensign. 
Stock Co. Agent For Two Years 
His first insurance post was with the 

old Contractors Mutual Liability of Bos- 

ton. Then he went to Rockford, IIL, 

as a stock company agent for two years 

and while there studied for and took the 

Casualty Actuarial Society examinations, 

being admitted as an Associate in 1922. 

On the strength of this work he joined 

Security Mutual Casualty, Chicago, as 


actuary. His next move was to Illinois 
Agricultural Mutual, of which he was 
organizer and first manager. In 1929 


he came to New York, joining Excess 
Underwriters, Inc. 
Winans and Mallery Careers 

Frank F. Winans, a financial man, 
was president of Excess Underwriters 
from 1935 to 1936, becoming board chair- 
man that year. Previously, for a num- 
ber of years, he was vice-president of 
the National City Co. at Chicago. He 
is a director of Wabash Screen Door 
Co., Chicago; W. B. Conkey Co., Ham- 
mond, Ind., and a trustee of the Wen- 
del Foundation, New York City. 

Mallery With Security Since 1913 


George L. Mallery has been with the 
Security since 1913, starting as mana- 
ger and being elected president in 1936. 
As of April 1, 1941, he was elected its 
board chairman. Prior to the organiza- 
tion of the Security he managed the 
claim department of Employers’ Liabil- 
ity in Chicago and later was casualty 
insurance manager of Swift & Co., meat 
packers. 

Stockholders of the Excess at next 
Tuesday’s meeting will elect a new board 
of directors. No announcement has as 
yet been made as to other personnel 
changes in the official family of the 
company. 





Washington Conferences 


At a time when the entire surety in- 
dustry is geared up to play an increas- 
ingly important role in the national de- 
fense program major steps are being 
taken to give government officials at 
Washington, D. C., a complete picture of 
surety’s indispensability. Conferences 
have been held over the past several 
weeks both in New York and Washing- 
ton with key men of the Office of Pro- 
duction Management, the War and Navy 
Departments. The hope is that an un- 
drstanding will soon be reached. Under- 
standably, no announcement is available 
while negotiations are under way. A 
special committee, with representation 


from nine large companies, will return 
to Washington shortly for another get- 
together. 
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Dinner Marks Fiftieth 
Wedding Year of Couple 


MR. AND MRS. JOHN J. KING 





Limited Number of Guests; Insurance 
Society of N. Y. and Hooper-Holmes 
Bureau President 





John J. King, president of the Insur- 
ance Society of New York and of the 
Hooper-Holmes Bureau, and Mrs. King 
have been married fifty years. They 
are one of the most popular couples in 
the insurance business and are known 
from one end of the country to the 
other. \ 

In celebration of this Golden Wedding 
anniversary their children tendered them 
a dinner on April 15 in the Jansen suite 
of the Waldorf-Astoria. Invitations were 
limited to fifty guests, one for each year 
of married life of Mr. and Mrs. King, 
and they included only members of the 
family, relatives and a_ few lifelong 
friends, ; 

With the exception of Major Wight, 
son-in-law, now overseas with the Cana- 
dian Active Force, all the children and 
erandchildren of the couple were present. 
These were Mr. and Mrs. James Harold 
King, Mr. and Mrs. Frederick Elmer 
King, Mrs. George Earle Wight, Mr. 
and Mrs. John Charles King and Mr. 
and Mrs. Edward King, James Harold 
King, Junior; Doris Elizabeth King, 
Frederick Duarte King, Joanne Maria 
King, George Earle Wight, Junior; 
Cynthia Joan Wight, Anne Bierne King, 
and Elizabeth Glarner King. 

Oscar of the Waldorf had the dinner 
served on the famous gold plates of the 
Waldorf-Astoria which are used for only 
a few favored guests of that hotel. 

A large number of telegrams and other 
messages from friends of the Kings were 
received from all parts of the country. 





JUMP AND CROWE TO OHIO 





Great American Indemnity Appoints 
Two Fieldmen; Both to Operate 
Under Columbus Office 
The Great American Indemnity has 
appointed Beverly E. Jump and Robert 
H. Crowe as special agents associated 
with its service office at Columbus, Ohio, 
under supervision of Allan A. Edwards, 
field supervisor. The Columbus office 
handles Ohio, Kentucky and Tennessee. 
Mr. Jump’s principal work will be in 
Ohio. He entered the casualty and 
surety business in 1929 upon graduation 
from Michigan State. He has a broad 
knowledge of agents’ underwriting prob- 
lems and a good record as a producer. 
Mr. Crowe’s appointment is a promo- 
tion as he was formerly payroll auditor 
and inspector in Louisiana. After a pre- 
liminary service in Columbus, he will be 
assigned to Kentucky and Tennessee. 
He will establish headquarters in Ten- 
nessee, continuing under supervision of 

the Columbus office. 


F. R. Eaton Gets Albany 
Post With Standard S. & C. 


The Standard Surety & Casualty has 
appointed Frank R. Eaton as manager 
of its Albany office, servicing Eastern 
New York State. 

Mr. Eaton was previously with the 
Travelers and the Indemnity Insurance 
Co. of North America and has had many 
years of experience in the servicing of 
agents in this territory. 


TRAVELERS CHANGES 

Charles M. Duke, Jr., of Memphis, 
Tenn., has been appointed assistant 
manager, fidelity and surety lines, of the 
Charlotte, N. C. branch office of the 
Travelers Indemnity. An alumnus of 
the University of Scuth Carolina, he has 
been in the insurance business for more 
than ten years. 

The Travelers has also transferred 
Joseph A. Lutz, field assistant, fidelity- 
surety lines at its St. Louis branch 
office, to Philadelphia, Pa., as field assis- 
tant for the same lines. 








Dominion Government 
Revises Definitions 


CANADA ATTAINS UNIFORMITY 





Culmination of Years of Work of Asso- 
ciation of Superintendents of 
the Provinces 





Culminating years of work on the part 
of the Association of Superintendents 
of Insurance of the Provinces of Canada, 
uniform definitions of the classes of in- 
surance have been published for the 
Dominion, bringing them in line with the 
definitions approved by the provinces. 
Following are some of the more import- 
ant definition revisions: 

Accident insurance means and_in- 
cludes :—(a) Personal accident insurance 
which means insurance against loss or 
damage caused by bodily injury to or 
death of the person or persons insured 
arising out of an accident or the agree- 
ment to pay a certain sum or sums 
upon the happening of such contin- 
gencies. (b) Public liability insurance 
which means insurance against liability 
for loss or damage to persons or party, 
and not being insurance included in or 
incidental to some other class of insur- 
ance defined by or under this act, and 
(c) Employers’ liability insurance which 
means insurance against liability for loss 
or damage to employes caused by bodily 
injury, disability or death arising out 
of or in the course of employment. 

Aircraft Insurance Defined 

Aircraft insurance means insurance 
against liability for loss or damage to 
persons or property caused by an air- 
craft or the use or operation thereof and 
against loss of, or damage to, an air- 
craft. 

Automobile insurance means insurance 
against liability for loss or damage to 
persons or property caused by an auto- 
mobile or the use or operation thereof 
and against loss of, or damage to, an 
automobile. 

Boiler insurance means and includes 
(a) Boiler insurance which means insur- 
ance against liability for loss or damage 
to persons or property and against dam- 
age to property or loss caused by ex- 
plosion of, rupture of, or accident to 
steam boilers and pipes, engine and ma- 
chinery connected therewith or operated 
thereby, and (b) Machinery insurance 
which means insurance against liability 
for loss or damage to persons or prop- 
erty and against damage to property or 
loss caused by breakdown of machinery. 

Fire insurance means insurance against 
loss of or damage to the property in- 
sured caused by fire, lightning or ex- 
plosion due to ignition. 

Definition of Marine Insurance 

Marine insurance means insurance 
against liability for loss of or damage 
to persons or property and against loss 
of or damage to the property insured 
during a voyage or marine adventure 
on sea or inland waterways, or during 
incidental delay or transit otherwise 
than by water. 

Civil commotion insurance means in- 
surance against loss of or damage to 
the property insured caused by bom- 
bardment, invasion, insurrection, mutiny, 
civil war or commotion, riot, act of 
foreign enemy whether war is declared 
or not, revolution, rebellion, conspiracy, 
usurped power or military or naval or 

air force operations, vandalism or mali- 
cious mischief. 





Grain Men Pushing 


Compulsory Insurance 

A movement is on foot in Canada 
toward compulsory insurance on grain 
exported or consigned for export. Grain 
men are urging the Canadian govern- 
ment to force insurance on grain ship- 
ments because they are apprehensive of 
sabotage. They say that where insured 


and uninsured grain is loaded aboard 
ship it is mixed up, and if a ship found- 
ers and part of the grain is salvaged, 
the question arises as to which grain 
is saved. As a result of this confusion, 
grain men want compulsory insurance 
on grain consigned for export. 


Finlayson Releases Underwriting 
Experience in Canada for 1940 


G. D. Finlayson, Superintendent of In- 
surance for Canada, has issued his an- 
nual figures for 1940 on the underwrit- 
ing experiences in the Dominion for 
burglary, forgery, fraud, guaranty fidel- 
ity, guaranty surety, inland transporta- 


tion, personal property, plate glass, 
property, sickness, accident and acci- 
dent insurance. They are as follows, 
with comparative figures for 1939: 
Premiums Net 
Written Losses Ratio 
BURGLARY 
PONG isis $1,384,869 $ 511,708 36.95 
ae a 1,575,403 636,705 40.42 
ForGERY 
PND. 5:05 30,225 4,407 14.58 
S| 58,711 —3,859 
FrauD 
All handled by Canadian Indemnity 
POND a vice 9,040 2,909 32.18 
| eS 9,638 2,213 22.96 
GUARANTY FIDELITY 
BR 0.01856 1,237,945 367,332 29.67 
a 1,229,628 289,348 23.53 


GuaRANTY SuRETY 


TOROS ss 753,203 14,385 1,91 

1 754,359 —97,397 
INLAND TRANSPORTATION 

| ee 1,099,308 436,145 39.67 

eee 913,173 276,814 30,3) 
PERSONAL PROPERTY : 

| ee 2,286,760 735,306 32.15 

1h a 1,616,595 570,159 35.27 
PrLate Grass 

ey | ee 575,833 276,732 48,06 

DIOR ecb 513,690 237,759 46,28 
PROPERTY 

TOAD boss 239,680 107,575 44.88 

5 re 222,310 44,494 20.01 
SICKNESS 

Ue 1,623,326 1,057,037 65.12 

Ue 1,573,771 978,396 62.17 
ACCIDENT 

1OAGS S555 3,117,562 1,189,158 38.14 

1959 ss sii 3,228,608 1,256,477 38,92 


ACCIDENT AND SICKNESS 
3,542,578 
3,091,018 


2,054,644 58.00 
1,848,076 59,79 





Anticipate Insurance 
Boom From Waterways 


CANADA EXPECTS TO BENEFIT 








St. Lawrence Project Will Bring 
New Insurance Business 
in Its Wake 
The insurance business in Canada 


stands to benefit tremendously by the 
decision of the United States and Cana- 
dian governments to proceed with the 
development of the St. Lawrence water- 
ways. That is the candid opinion of 
leading fire and casualty insurance com- 
pany executives, in Toronto and Mon- 
treal. 

While the Canadian Government 
seldom insures government property and 
materials and equipment, fire and cas- 
ualty companies on the Canadian side 
of the border are anticipating large con- 
tracts from building and construction 
contractors who will share the orders 
in connection with the waterways 
scheme. 

Liability policies are expected to be in 
demand due to the numerous risks to 
which employes of contracting concerns 
will be exposed. Fire, automobile, acci- 
dent and sickness insurance also stand 
to gain directly and indirectly from the 
vast amount of new money which will 
be placed in the hands of new labor. 

Taxes Housing Facilities 


It is pointed out that such a construc- 
tion scheme usually taxes housing facili- 
ties of nearby communities to the hilt, 
and in view of the fact the waterway 
program will extend over a period of 
years, extensive erection of new homes 
is predicted. Increased spending power 
by a heavy influx of laborers will re- 
sult in all-round improvements in in- 
dustry. Businesses which operated on 
moderate scales before now face a 
period of prosperity which will mean 
increased inventories. These factors 
will be instrumental in contributing to 
a predicted growing demand for all key 
insurances. 

While no official statements have been 
forthcoming as yet in Toronto or Mon- 
treal, it is understood that in the near 
future there will be numerous discus- 
sions among company executives to 
formulate the necessary plans so that 
if and when the occasion demands they 
will be fully geared to handle the con- 
tracts expected. Whether the leading 
insurance groups will work together or 
separately is not yet known. But close 
working agreements will exist between 
leading American companies and their 
branches, or subsidiaries or agencies, 
located in Canada, it is expected. 





PROPOSE NEW AUTO FORM 





Canadian Underwriters Recommend the 
Standard Garage and Sales Agency 
Fire and Theft Policy 


Fire and casualty insurance companies 
in Canada have been requested to com- 
ment upon and criticize a proposed 
standard garage and sales agency auto- 
mobile policy (fire, transportation and 
theft form). This policy has been rec- 
ommended by the committee of under- 
writers of the Canadian Underwriters 
Association. 

Reporting on this, the organ of the 
association says the intention is that the 
policy, and its application, shall be basic 
forms which, when the appropriate en- 
dorsement has been attached, will permit 
of coverage being provided by any one 
of three methods. They are as follows: 
an open policy under which the cars to 
be insured are specified by entry in pass 
book or certificate; a blanket policy in- 
suring all cars; or a monthly average 
liability policy covering all cars. 

Comments and criticism also have been 
invited on automobile standard endorse- 
ment form No. 26(a) “additional interests 
(customers) endorsement” which extends 
the garage payroll policy form to cover a 
customer of the garage while riding in 
or operating an automobile owned by 
the insured. This endorsement may be 
used when the garage payroll policy has 
been issued to an automobile dealer or 
repair shop. 





TORONTO ACCIDENTS FEWER 


Public Made Casualty Conscious By 
Constant Drilling; Insurance Com- 
pany Heads Well Pleased 

Casualty company officials in Toronto 
are loud in their praise of the unique 
method adopted by the city to cut down 
the heavy toll of automobile accidents 
and deaths from such accidents. 

The year 1940 was a black one for 
Ontario insofar as automobile deaths 
were concerned. However, since the new 
scheme went into effect there has been 
a noticeable decline in such accidents. 
The plan is based on nothing more than 
drilling into the minds of the public that 
automobile accidents and deaths can be 
cut down by the use of a little common 
sense. The city is placarded from one 
side to the other. 








LOCAL BOARD AT CHARLESTON 


Local agents have organized the 
Charleston Board of Fire and Casualty 
Underwriters at Charleston, W. Va. 
Officers are Charles O. Wolfus, presi- 
dent; R. P. DeVan, vice-president; and 
Frank A. Baer, secretary-treasurer. 

The organization will hold luncheon 
meetings each Monday. 
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Waters Sees Sharp Upward Trend 
In Occupational Disease Awards 


The sharp trend in the direction of 
increasing by statute the number of com- 
pensable diseases and health impair- 
ments under occupational disease com- 
pensation laws, and _ the liberality of 
the courts in awarding compensation 
under the statutes were subjects of a 
comprehensive review presented by 
Theodore C. Waters, chairman_of the 
Maryland Occupational Disease Commis- 
sion, before the Air Hygiene Foundation 
of America, Inc. 

The legal study was read before the 
meeting of the foundation in Pittsburgh 
last Fall by J. Dewey Dorsett, manager 
of the casualty department of the Asso- 
ciation of Casualty & Surety Executives, 
and it has just been published. 

Drawing his conclusions from recent 
legislation and court opinions constru- 
ing the occupational disease laws, Mr. 
Waters said: 

Injuries to Health 

“It is apparent that the trend of 
judicial opinion is toward a liberal in- 
terpretation of our compensation stat- 
utes, in providing compensation for 
those injuries to health that are peculiar 
to the employment, and may be aggra- 
vated by the conditions of the em- 
ployment. 

‘It is also apparent that in those 
states having general coverage occupa- 
tional disease compensation laws, com- 
pensation will be awarded for health 
impairment that is common to every- 
day life, provided there is medical testi- 
mony in the case expressing the opinion 
that the injuries so sustained may have 
been caused or aggravated by the con- 
ditions of employment. If this tendency 
continues substantial unanticipated ex- 
penses will be imposed upon employers 
and their insurance carriers because of 
awards for tuberculosis, pneumonia, 
asthma and other similar respiratory dis- 
CQES 5. ss 

“These developments emphasize the 
fact that it has become and will con- 
tinue to be good business for industry 
to concern itself with the protection of 
the health of industrial workers and, in 
giving consideration to the legal respon- 
sibility that arises from injuries to that 
health, we come to the full appreciation 
of the importance of comprehensive pro- 
grams for industrial hygiene.” 

Utah Passes Law 

At the time the paper was written, 
twenty-four states and the District of 
Columbia had adopted occupational dis- 
ease compensation statutes. In the 1941 
legislative sessions, Utah is the only 
state which has adopted a new law of 
the kind. This year’s tendency is by 
way of broadening existing statutes. 
Many such bills have been introduced 
this year, and the final result will not 
be known until all legislative sessions 
have adjourned. 

Mr. Waters cited a number of court 

decisions relating to the legal liability 
of an employer for health injuries sus- 
tained by employes in the course of 
employment. 
z “Some of these decisions,” he said, 
have construed the workmen’s compen- 
Sation acts to cover what appear to be 
occupational disease injuries under the 
theory that such injuries are accidents, 
others construe general coverage occu- 
Pational disease compensation statutes 
as purporting to provide compensation 
or many of the human ills to which 
we may all be subject, unrelated to our 
employment or the industrial processes 
in which we may be engaged; while 
others relate to the establishment of 
the date from which the period of limi- 
tation runs for the filing of claims for 
occupational disease injuries under the 
compensation statutes.” 


Exposure to Cough 
One of the most interesting decisions 
Mr. Waters reviews is that of Neill 


McRae vs. Unemployment Compensation 
Commission of North Carolina, in which 
it was held that the claimant sustained 
an accident within the meaning of the 
act when he contracted tuberculosis 
allegedly from exposure to a cough of 
a fellow workman who was suffering 
from active pulmonary tuberculosis. 


The claimant was an employe of the 
unemployment compensation commis- 
sion, and he charged that he was placed 
across a narrow table from the em- 
ploye who had active tuberculosis, who 
coughed in his face on several occasions. 


On appeal, the court sustained the 
finding of the commission, “holding that 
the tuberculosis suffered by the claim- 
ant was directly attributable to his in- 
fection when his fellow employe invol- 
untarily and unexpectedly coughed into 
the claimant’s face, such coughing be- 
ing ‘untoward, unfortunate and unusual 
in its proximity to and its effect upon 
the plaintiff,’ thus constituting an acci- 


dent within the meaning of the com- 
pensation statute.” 


Covers Respiratory Diseases 


Another case he cited to show how 
the courts are construing compensation 
acts as covering health impairment such 
as respiratory diseases, was Vogt vs. 
Ford Motor Co., in the St. Louis Court 
of Appeals. The court upheld the 
award of the commission to a claimant 
who applied for compensation for in- 
juries, holding that his contraction of 
bronchial asthma, allegedly due to cold 
air, dust and paint fumes, to which he 
was exposed during the course of his 
employment, was an accident compensa- 
able under the Missouri compensation 
law. 

The court held that since the claim- 
ant’s condition was due to an allergy 
it was not a compensable disease. But, 
it found, the injury was an accident 
because it was “an unexpected and un- 
foreseen event happening suddenly and 
violently with or without human fault 
and producing at the same time objec- 
tive symptoms of an injury.” It was 
further found that the claimant could 
not. have expected or foreseen that in 
his physical make-up there was a dor- 
mant allergy to the particular dust and 


(Continued on Page 37) 


AMEND INDIANA COMP. LAW 


Where Emergency Exists For Any 
Classification, Approved Rate Must 
Be Increased 
Governor Henry F. Schricker of In- 
diana has signed House bill 388 which 
amends four sections of the workmen’s 
compensation insurance rating bureau 
law, enacted in 1935. The new law re- 
quires that on showing to the depart- 
ment of compensation that an emergency 
exists, and on account of unusual con- 
ditions the rate approved for any classi- 
fication is inadequate, the department 
must establish a higher rate for such 
risk than it formerly approved. The 
bill does not prohibit a company from 
charging a rate less than the maximum 

fixed by the department. 

The Governor also signed Senate bill 
127 which amends a law of 1939 to man- 
date cities or towns having volunteer fire 
departments to obtain insurance policies 
against injuries of volunteer firemen. 
It fixes their compensation at not to 
exceed $300 a year. On the last day of 
the session, House bili 239, which would 
have amended the state insurance law 
to enable agents to receive compensation 
other than commissions, was defeated in 
the Senate 22 ayes to 22 noes for lack of 
a constitutional majority. 
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WILL STUDY COMPETITION 





Platt, Travelers, Heads Southern Cali- 
fornia Casualty Committee; Mann, 
Michaels Serve 
Myron N. Platt, Travelers, heads a 
committee of the Casualty Insurance 
Association of Southern California at 
Los Angeles to study competition in cas- 
ualty lines. Serving with him are Leland 
Mann, Aetna Casualty & Surety, and T. 

N. Michaels, Maryland Casualty . 

The committee will make a survey of 
the casualty situation for the past ten 
vears and then formulate a report to 
be presented to the association for dis- 
cussion and possible action. 

President Paul J. Emme, recently elect- 
ed, also has announced the personnel of 
the organization’s standing committees. 
W. J. McKinnon, Great American In- 
demnity, is chairman of the public rela- 
tions committee, and Hugo Merthman, 
Fireman’s Fund Indemnity, of the leg- 
islative committee. 

W. J. McKinnon, Great American In- 
demnity, chairman of the committee to 
confer with heads of the State Associa- 
tion of School Business Officials on a set 
of specifications for school districts, re- 
ports that a set has been prepared and 
is now under consideration. 





MILLER MANAGER AT DENVER 
Aetna C. & S. Promotes Former Dallas 
Supt. to Replace F. E. Breisch 
in Colorado 
John A. Miller, superintendent of 
agents at the Aetna Casualty & Surety’s 
Dallas office, has been named manager 
of the company’s Denver office. He suc- 
ceeds Fred E. Breisch, who resigned 
on March 1 because of poor health and 
who is taking a prolonged rest in Flor- 
ida. On his return to Denver Mr. 
Breisch will open an all-line agency and 

will represent the Aetna companies. 

Mr. Miller has been associated with 
the Aetna for twenty years. Prior to 
his Dallas assignment he spent seven- 
teen years in the Denver office in vari- 
ous underwriting and production ca- 
pacities. 








MARDEN’S ANNIVERSARY 





Plate Glass Expert 30 Years in the 
Busimess; 10 Years Head of 
N. Y. Service Bureau 


John W. Marden, head of the New 
York Plate Glass Service Bureau, a 
division of the National Bureau of Cas- 
ualty & Surety Underwriters, is celebrat- 
ing a double anniversary this month. 


It marks his thirtieth milestone in the 
casualty business and his tenth anniver- 
sary in his present post with the bureau. 
His entire insurance career has been 
devoted to plate glass insurance and in 
this field Mr. Marden ranks as a pioneer 
along with Carroll Tubman of the Mary- 
land Casualty, Fred S. Garrison of the 
Travelers, and George E. Wilkinson of 
Commercial and Metropolitan Casualty. 

Mr. Marden’s first job was with the 
old Philadelphia Casualty as an inspec- 
tor in its plate glass denartment. Next 
he spent a year with Globe Indemnity 
right after that company’s inception, and 
then landed a job with United States 
Casualty. He got there after answering 
an ad the company ran seeking a man- 
ager for its then newly launched plate 
glass department. Marden didn’t get 
that post, George E. Wilkinson did, but 
he held John Marden in such _ high 
esteem that the latter was invited to be- 
come his assistant. A few years later 
when Wilkinson resigned to go with 
the Commercial Marden was named his 
successor in the U. S. Casualty. 

On April 30, 1931, he resigned his long 
connection with the United States Cas- 


Aetna Field Conference 
Called in Newark April 25 


Approximately 130 representatives of 
the Aetna Casualty & Surety in north- 
ern N. J. territory will gather at Hotel 
Douglas, Newark, on April 25 to attend 
an educational conference sponsored by 
the company’s Newark branch office. 
The latest developments in the casualty 
and surety insurance field will be dis- 
cussed, thus giving agents the benefit 
of “up-to-the-minute” knowledge of 
their business. This is one in a series 
of regional Aetna conferences. 

Speakers at the affair will include the 
following home office officials: Edward 
C. Knapp, agency secretary; Austin D. 
Bryan, G. Morris O’Brien and Francis 
W. Potter, field supervisors. These 
men, all specialists in certain types of 
insurance, will discuss the various lines 
with the agents. One topic expected 
to receive considerable attention is the 
broadening and simplification of liabil- 
ity insurance. 

John H. Nolan, Newark branch man- 
ager, will introduce the speakers and 
will preside. 





R. W. LONGMAID’S NEW POST 





Now in Investment Field, He Has 
Joined E. W. Axe & Co., Inc., New 
York; His Insurance Career 

Richard W. Longmaid, who is well 
known to many insurance men along 
William Street, has iust joined the in- 
vestment firm of E. W. Axe & Co., Inc., 
730 Fifth Avenue, New York, as a mem- 
ber of its supervisor’s staff. Since 1936 
Mr. Longmaid has given his entire time 
to a study of the investment business 
and financial cycles. Regularly he has 
published a bi-monthly bulletin for in- 
vestors, which has been popular. His 
new connection will bring him into con- 
tact with a high type of clientele. 

A graduate of M. I. T., Mr. Long- 
maid’s first insurance post was with the 
Compensation Rating Board, New York. 
Then he went with United States Cas- 
ualty and while there as a city special 
agent he wrote a book entitled “Ad- 
ventures of Robert Ross, Solicitor.” 
Thereafter Mr. Longmaid was with 
Swiss Reinsurance for special assign- 
ment in handling its mortgages and with 
Bond & Mortgage Co., now the Mort- 
gage Corp. of New York. Since 1936 
he has specialized in investment research 
and study of market trends. 





Annual Auto Rate Hearing 
Held April 16 in Richmond 


The Virginia automobile rate hearing 
called by the state corporation commis- 
sion for April 10 was carried over to 
April 16. A special committee on auto- 
mobile rates of the Virginia Associa- 
tion of Insurance Agents was present at 
the hearing. A. E. Spottke represented 
the National Bureau companies. 

At these hearings, held annually, the 
commission fixes rates for automobile 
liability and property damage coverages. 
Last year there was a substantial reduc- 
tion in rates ordered in some instances. 





HARTFORD A. & I. GETS LINE 

The comprehensive liability insurance 
on the city of Mt. Vernon, Wash., has 
been awarded the Hartford Accident & 
Indemnity through the George Monson 
and Tom Marshall agencies. The bid 
was $639. 





ualty to become manager of the New 
York Plate Glass Service Bureau which 
was just organized. In fact, Mr. Marden 
did most of the organization work. His 
scope was enlarged four years ago when 
the New York Rating Office for O. L. 
& T. was put under his supervision. 





JOLLY TIME AT SPRING PARTY 





800 at Dinner of Casualty & Surety 
Club of New York; Lively Boxing 
Bouts Arranged by A. L: Carr 

Thoroughly enjoyed was the annual 
Spring dinner of the Casualty & Surety 
Club of New York Tuesday, April 15, 
at Hotel Astor. More than 800 attended, 
crowded the. grand ballroom; received 
the warm welcome of J. E. Lewis, the 
club’s president, who is vice-president of 
Aetna Life Affiliated Companies in New 
York. Albert L. Carr, National Surety 
vice-president, entertainment chairman, 
made a hit with the A.A.U. boxing bouts 
he had arranged. Eugene L. Breen, 
Aetna, secretary-treasurer of the club, 
handled a host of details smoothly. There 
were no dull moments, the bouts being 
lively and the sportsmanship good. 

Appropriately President Lewis started 
the party off with the pledge of alle- 
giance to the American flag and singing 
of the National Anthem. He promised 
no speech-making. The crowd appreci- 
ated, however, Chairman Carr’s refer- 
ence to the fiftieth anniversary wedding 
party of the John J. Kings, held the 
same evening at the Waldorf-Astoria. 
Congratulations were extended to the 
Hooper-Holmes Bureau’s president and 
Mrs. King. 

Many familiar faces and some new 
ones were seen both on the dais and 
among the diners. John S. Turn, re- 
tired Aetna vice-president, looking well 
and happy, was on the dais and so were 
T. J. Cullen, first deputy, New York In- 
surance Department; C. W. Fairchild, 
William Leslie, Martin W. Lewis, Ray 


Murphy, E. Vernon Roth, James A. 
Beha, John J. O’Connell, Eugene L. 


Breen, Arthur Snyder. Among the guests 
were W. D. O’Gorman, president Na- 
tional Association of Casualty & Surety 
Agents, with his partner, Roger Young, 
in O’Gorman & Young, Inc., Newark. 





DRUG CLUB HONORS KING 


The regular meeting of the board of 
governors of the Drug and Chemical 
Club of New York was devoted April 15 
to a celebration of the golden wedding 
anniversary of John J. King, a member 
of the board of governors, president of 
The Hooper-Holmes Bureau, Inc., and 
president of the Insurance Society of 
New York, and Mrs. King. 





To Be at Oakland 


Charles C. Bowen, president of Stand- 
ard Accident, will head the Standard 
Accident contingent which will be in 
attendance at the midyear meeting of 
the National Association of Insurance 
Agents in Oakland, Calif., next week. 
Other officials attending are R. H. Platts, 
vice-president; H. A. White, superin- 
tendent of agents, and J. S. Richardson, 
resident vice-president at San Francisco. 
The Standard will maintain headquarters 
during the convention in Hotel Oak- 
land. 





Standard Accident Sponsors 
Radio Broadcast in Detroit 


Standard. Accident is participating in 
a series of radio programs sponsored 
by the Pedestrians Protection Com- 
mittee of the City Traffic Engineer’s 
Office of. the City of Detroit. The pro- 
gram is known as the “Curbstone Quiz” 
and interviews passersby on traffic rules 
and regulations. 

The. program on Monday, April 7, 
was contributed by the Standard; so 
was the program on April 14. It runs 
ay minutes between 12:15 and 12:30 
) 





JOHN EARL TO MARRY 


John Earl, head of the compensation 
and liability department, Fireman’s Fund 
Indemnity’s Eastern department, is get- 
ting married on April 26 to Dorothy 
Springstead of Floral Park, L.*I, Cer- 
emony will be performed at Garden City 
Cathedral, Garden City, L. I 





Speakers Picked For 
Personal A. & H. Meet 


ANNUAL GATHERING MAY 21.» 








To Be Held at Carmel Country Club 
N. Y.; C. W. Fairchild, D. C. Beebe, G’ 
M. Smith, B. M. Anderson Scheduled 





The program of guest speakers for the 
annual meeting of the Bureau of Pe. 
sonal Accident & Health Underwriters 
to be held May 21-22 at Carmel Country 
Club, N. Y., is shaping up. R. M, Brann, 
secretary-treasurer, announced on April 
15 that acceptances have been received 
from the following: 

Claude W. Fairchild, general manager 
Association of Casualty & Surety Exec. 
utives, whose subject will be “Public Re. 
lations in the Accident Field.” 

David C. Beebe, president, United 
States Aviation Underwriters, Inc., who 
will talk on “Aviation.” 

George Malcolm-Smith, publicity de- 
partment, Travelers, who will speak on 
“The Human Side of Accident Insur. 
ance.” 

B. M. Anderson, counsel, Connecticut 
General Life, whose subject will be an- 
nounced later. 

Chairman of arrangements for this 
meeting is W. F. White, A. & H. super- 
intendent of the Royal, Globe and Eagle 
Indemnity companies. Among the im- 
portant reports to be submitted are those 
of Governing Chairman Thomas Hook, 
Standard Accident; Underwriting Chair- 
man George Goodwin, Connecticut Gen- 
eral, Manual Committee Chairman Logan 
Bidle, Aetna Life, and Statistical Com- 
mittee Chairman E. S. Fallow, Travelers, 

Golf will be the chief entertainment 
attraction, it is expected. 





Late Casualty News 


New York Supreme Court Justice 
Aaron J. Levy has granted to Hoey, 
Ellison & Frost, Inc., New York, “a 
broad and comprehensive order for the 


examination of the Massachusetts Bond- 
ing before trial.” This is the latest de- 
velopment in the action of this agency 
in its suit against the Massachusetts 
Bonding, to enjoin the company from 
soliciting the expirations appearing upon 
the books and records of the agency. 
The agency represented Massachusetts 
Bonding as general agents, resigning late 
last year. 

Justice Levy’s order directs the exami- 
nation before trial of Vice - President 
Wallace J. Falvey and Charles N. Al 
varez and F, L. A. Brinkmeyer, the lat- 
ter two being solicitors. This exami- 
nation will take place April 23; there- 
after Hoey, Ellison & Frost will move 
its case for trial, 


x ok 
Arthur Snyder, president, New York 
Board of Trade, petitioned Governor 


Lehman of New York State on April 
17 to sign the Page-Anderson motor ve- 
hicle safety-responsibility bill which was 
passed unanimously by both Senate and 
Assembly. Impressively Mr. Snyder 
pointed to the list of organizations sup- 
porting this measure; stressed that tt 
meets with approval of Superintendent 
L. H. Pink and the Commissioner of 
Motor Vehicles. Reduction of the “ap- 
palling record of auto accidents” was 
one of his chief points. 





TRUCK HITS AGENT-SOLON 


A few hours after he had participated 
in a committee hearing on compulsory 
automobile liability insurance, 
Gleason, Minneapolis insurance agent 
and member of the state legislature, was 
hit by an automobile and considerably 
shaken up. He is opposed to the com- 
pulsory bill. 





Albert E. Mezey of Mezey Under- 
writers, Inc., New York agency, ha» 
returned from a three weeks’ vacation 
at Miami Beach, Fla. 
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Leslie Gives Report on 
Defense Jobs Filings 


PRESENTS RECORD BY STATES 





Stock Casualty Companies Endeavoring 
to Meet Competition on Govern- 
ment Projects 





manager of 
Casualty & 


Leslie, general 


3ureau of 


William 
the National 
Surety Executives, has issued a compre- 
hensive circular to chief executives of 
member companies of the bureau and of 
the Association of pag arid - — 
fxecutives, giving the exact status o 
a Gomis companies’ rate filings in 
connection with National defense 
projects. : 

The record shows that the matter of 
rate filings has been executed with 
amazing dispatch since the casualty 
companies went on record as determined 
to state steps to meet competition in 
connection with these big governmental 
construction jobs. Their success is in- 
dicated in the fact that in by far the 
majority of states in which filings have 
been made involving reduced rates and 
acquisition cost for the projects, they 
have been approved, with modifications 
in some states. Only the state of Mis- 
souri has turned down the filing. Fol- 
lowing 1s a summary of Mr. Leslie’s 
chronological report: 

Superintendent Julian Approves 

Alabama—Superintendent of Insurance 
Frank N. Julian approved a rate reduc 
tion plan applicable to defense construc- 
tion contracts, effective February 19. He 
also approved a filing of the National 
Council on Compensation Insurance for 
a 10% reduction in rates for non-stock 
carriers applicable to “National defense 
projects on which compensation and em- 
ployers’ liability insurance coverage is 
approved by or recommended by the 
Federal Government or any agency 
thereof,” effective February 27. For the 
sake of uniformity, the Superintendent 
approved application for stock companies 
of the same classification definition ap- 
proved for non-stock carriers. 
Virginia—Effective February 21, the 
Corporation Commission approved a 20% 
reduction in rates with 5% maximum 
acquisition cost allowance for stock com- 
panies for Government defense contracts 
on a cost-plus-a-fixed-fee basis. The 
following day the Commission approved 


a 10% reduction for certain non-stock 
companies. 
New York—A reduction of 20% in 


rates, with 5% maximum acquisition cost 
allowance for all carriers was authorized 
to become effective March 12, on de- 
fense projects approved or recommended 
by the Federal Government or any 
agency thereof, 

New Jersey—Effective March 24, a 
reduction of not to exceed 20% in rates, 
with 5% maximum acquisition allowance, 
was authorized for defense project com- 
pensation and employers’ liability ap- 
proved or recommended by the Federal 
Government or any agency thereof. In 
New Jersey, each company must make 
its own individual filing. 

Georgia—A 20% reduction in rates was 
authorized for all carriers, with maxi- 
mum acquisition allowance for stock 
companies of 5% was authorized, effec- 
tive March 31. 

Submit Specific Projects 

Indiana—Effective March 10, a rate 
reduction of 20% was authorized with 
2% maximum acquisition allowance pro- 
vided filings are made by _ individual 
companies on each specific project and 
supporting evidence is submitted justify- 
ing the reduction. The bureau will make 
such filings upon request. 

In Florida, Kentucky, Michigan, New 
Mexico, Oklahoma and South Carolina, 
all effective during March, National 
Council filings have been granted, in- 
volving a 20% reduction in rates with 
2% maximum commission allowance for 
stock companies and a 10% reduction 
for non-stock companies, 

In Colorado, Louisiana, Maine, and 


Maryland approval has been granted in- 
volving a reduction of 20% in rates with 
5% maximum acquisition allowance on 
specific national construction projects. 
If any new defense project arises in 
these states, pending approval of the 
council filing in Colorado and Maryland, 
the interested companies should make 
direct contact with the appropriate state 
rate supervisory authority. 


Pending in Six States 


In Colorado, Kansas, Maryland, New 
Hampshire, Tennessee and Texas, the 
National Council filings for a reduction of 


20% in rates with maximum acquisition 
allowance of 5% for stock companies 
and a 10% reduction for mutuals are 
pending, except that no stock company 
filing has been made to date in Texas. 


ZURICH’S COAST PROMOTIONS 
H. E. Berger former superintendent 
of underwriting, Los Angeles branch of 
the Zurich, has been promoted to the 
post of assistant manager. L. E. Hed, 
formerly with Fidelity & Casualty, has 
been made bonding superintendent and 
field assistant to Mr. Allen. 


FBI Agent Speaks Before 
Buffalo Insurance Club 


A. C. Schlenker, acting special agent 
in charge of the Federal Bureau of 
Investigation in Buffalo, was guest 
speaker at the April meeting of the 
local Casualty & Surety Club. 

Mr. Schlenker elaborated on how the 
bureau combats sabotage and espionage; 
how it is cooperating with local law en- 
forcement agencies in fighting this men- 
ace. President Ellsworth Buck presided. 

Hugh Russ, Buffalo attorney, will 
address the next meeting May 12. 
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Temptation “Time’s Sharecropper” 


Harvests Crop From Moral Weakness 


Claims Bureau not Only Blasts Organized Fake Rings but Must 


Look as Well to Snipers, Unorganized “Little 


Men,” Victims of Human Imperfections 


By Barent 


General Solicitor, 
Association of Casualty 


Temptation comes, sooner or later, to 
so many people who are really not of 
the hard-bitten criminal type. They are 
just ordinary, run of the mill citizens, 
“little people’ who have been unable to 
fit themselves into positions of security 
—who have become morally weary of a 
struggle against These are 
not evil people, necessarily. Their 
Creator did not cut their souls, beyond 
hope of grace, to the authentic pattern 
of the vicious criminal’s. They merely 
lack that toughness of moral fibre that 
bastions a man against “the slings and 
arrows of outrageous fortune.” When 
temptation dizzies them with its siren 
song, they succumb. And one of the 
most natural ways of slipping over the 
line into crime is to concoct a fake claim 
against a casualty insurance company. 

The Claims Bureau, anti-fraud division 
of the Association of Casualty & Surety 
Executives, has drawn up the siege guns 
of evidence which have blasted many an 
organized faked claim ring to bits. The 
members of these rings, convicted and 
imprisoned, are perhaps the major cas- 
ualties in the incessant war against 
fraud. But no less important, and no 
less indispensable, is the Claims Bureau’s 
daily campaign against the guerillas of 
fraud—the snipers, the occasional fraud- 
ulent claimants, who have found temp- 
tation too strong and have come to the 
erroneous belief that fraud is easy—and 
sate. 


adversity. 


Way of Transgressors 

It is one of the Claims Bureau’s most 
important tasks, though a less dramatic 
one than the smashing of organized 
fraudulent claim mobs, to demonstrate 
that the way of these unorganized trans- 
gressors is not easy and flower-strewn 
clear to the end. Hearing of the sudden 
punishment of one of these weaker ves- 
sels tends to toughen the moral fibre of 
innumerable fellow moral weaklings who 
might not otherwise be able to hold out 
against temptation. 

Let us, for example, consider the true 
case of Mrs. C. and her family. Origin- 
ally from a southern state, this lady 
had a husband, two daughters, a son-in- 
law and a grandchild. Five years ago 


she fell on some ice in the backyard of 
her home in a southern border state 
and injured her head and back. This 


was a pure accident unattended by legal 
liability on the part of anyone. 

Soon after, the family began to feel 
the pinch of hard times. They em- 
barked on a course of drifting about the 
Middle West in quest of work. But 
work was scarce, and really good, steady 
jobs were practically impossible to find. 

Turns Injury Into Asset 

Mrs. C’s old back injury now turned 
out to be an asset—indeed, a bonanza. 
It seemed to her a simple matter to 
claim that it was the result of a fall in 
a department store which carried a pub- 
lic liability insurance policy. For a time 


this dodge worked like magic. Mr. C, 
too, became a valuable collaborator in 
the presenting of the phony claims. 


This was indeed a beautifully simple 
way of replenishing the family treasury. 

For the sake of variety, between fraud- 
ulent personal injury claims, the C. fam- 
ily practiced another scheme which they 
learned was most effective with soft- 
hearted clergymen. 


Ah, yes—such peo- 


Ten Eyck 
Claims Bureau, 
and Surety Executives 


ple were fine targets for a plausible hard 
luck story, provided it was a sure fire 
tear jerker. The C’s used one which 
would have melted a heart of granite. 
They made small but steady collections 
on the strength of a story that they had 
been to Connecticut to bury a son, and 
needed money for gasoline to take them 
back home to the South. 

Last Summer the Claims Bureau 
learned that the Pittsburgh office of a 
casualty company had settled the claim 
of a “Mrs. Alice Douglas.” Her injury 
was alleged to have been received in a 
collision with a pushcart in the base- 
ment of a department store. It was 
also learned that a woman answering 
“Mrs. Douglas’” description was wanted 
by the Pittsburgh police on charges of 
defrauding clergymen. Investigation by 
a special agent of the Claims Bureau 
uncovered the whole story. 


Fraud Against Clergymen 


Arrested by the Pittsburgh police, 
“Mrs. Douglas,” who proved to be Mrs. 
C., was questioned by special agents. 
She confessed not only the frauds 
against clergymen but also her fraudu- 
lent personal injury claims in Pittsburgh 
and elsewhere. After serving a short 
term of imprisonment based on her plea 
of guilty to the Pittsburgh charge of ob- 
taining money under false pretenses, she 
was removed to Ohio and _ successfully 
prosecuted on a second charge. This 
time she was placed on probation for 
three years. Not a wicked woman, per- 
haps. Not an utterly lost soul. But a 
dangerous person whose exposure and 
punishment stand as an object lesson to 
others. 

Another moral weakling was John R., 
an eastern seaboard employe of a steel 
and scrap metal company. Early in the 
Summer of 1937 he was working away 
at his routine job, breaking up scrap 
iron. Intent on the task at hand, he 
did not see the pile of scrap beginning 
—slowly—to shift at the top. <A_ split 
second later there was a small landslide 
of metal. John R. could only gasp, and 
then heave a sigh of relief, as the clat- 
ter subsided and the mass of metal 
seemed to have slipped just past him. 
But not entirely past him, either. His 
right hand did feel queer. Looking 


FAS eee: COVERS 





REINSURANCE 





EXCESS UNDERWRITERS, Inc. 


JOSEPH P. GIBSON, Jr. 
PRESIDENT 


MORTIMER D. PIER 
SECRETARY 


Telephone: BEekman 3-1170 


90 John Street 


IN Tenn ola 4am Nn 





down he saw that there was a deep gash 
across its back from which the dark 
blood was pouring. 

First aid was followed by a month’s 
absence from work, with medical care 
and and compensation payments for 
temporary disability. During this month 
there was an informal hearing before 
the workmen’s compensation authorities. 
But the physicians for the insurance 
company and the state physician dis- 
agreed as to the degree of John’s dis- 
ability. Consequently, he was told to 
consult an attorney. 

Court Grants Award 

When he came back to work his stay 
was short, only a little over a week. A 
couple of weeks later his attorney filed 
a formal petition with the State Depart- 
ment of Labor, alleging that a tendon 
had been badly cut and that John R. 
could no longer close his hand, or ex- 
tend one of his fingers all the way. In 
due course the petition was heard and 
an award granted to cover the injury 
to the finger. 

But this was not the end. It all 
seemed so easy that John was tempted 
to go a lot farther. A few months later 
he had another petition filed, asking 
more money for loss of the use of his 
right hand, and impairment of his’ right 
arm as well. At the hearing he testified 
that the arm was practically useless. 
Graphically, he demonstrated how he 
could raise it only to waist level, with 
the left hand assisting and the right 
upper arm held tight against his body. 
Painfully, he acted out his labored fash- 
ion of striking a match to light a ciga- 
rette, matchbox held in his right hand, 
the arm woodenly extended. It was in- 
deed a sad exhibition. 

John’s case was firmly buttressed by 
the testimony of his physician, who said 
that use of his right arm had been total- 
ly lost, the paralysis being caused by 
traumatic hysteria. 

Deceived Own Physician 

But the insurance company offered 
proof to show that John R. was deceiv- 
ing his own physician. It was testified 
that he had been observed walking, 
swinging both arms in a normal man- 
ner, lighting a cigarette and putting it 
in his mouth with his right hand, using 
both hands to open doors—even throw- 
ing a heavy bag over his right shoulder 
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and holding it with his right hand. The 
climax came when motion pictures were 
introduced to corroborate this testimony 
of the insurance company’s investigator, 

Needless to say, the official who heard 
the case promptly dismissed the peti- 
tion. But afterward the facts were pre- 
sented to the Claims Bureau, which 
worked up the case for criminal prose- 
cution and turned it over to the county 
prosecutor. Before long John R. was 
arrested on a charge of false swearing, 
When the case came on for trial he 
didn’t even put the prosecution to its 
proof. John is now serving a peniten- 
tiary sentence of eighteen months and 
affording one more object lesson to those 
who are wondering if fake claim money 
isn’t easy to come by. 


The Most Unusual Case 


But the most unusual case is that of 
James F. This case, in fact, is just 
about unique. Alighting from a street 
car in a southern city, in the Autumn 
of 1939, James F. somehow got his left 
foot on the track and the rear wheels 
ground over it. With luck James might 
have got off with the loss of a toe, 
But the foot was so thoroughly crushed 
that when he finally left the hospital it 
had been necessary to amputate his leg 
just below the knee. Without much dif- 
ficulty he collected $600 in settlement of 
his claim. 

But there was a routine check of the 
Index System, nationwide card file of 
personal injury claims maintained by the 
Claims Bureau. This brought to light 
interesting information about James F. 
He had filed five separate clams in the 
last eighteen months. In fact, in a 
career stretching back through the 
years, he had presented eighteen claims 
which had netted him $1,700. 

Investigation by Claims Bureau spe- 
cial agents revealed that most of the 
“accidents” had been deliberately staged. 
Also, investigation of the case of the 
foot on the trolley track showed that 
James F. had used this “accident” a 
second time, against an insurance com- 
pany. He had made a haul of $250 (on 
an accident and health policy) on top 
of the $600, already collected. In his 
application to the insurance company, 
for the policy, he had lied in answering 
certain questions about prior medical 
attention, which rather embarrassed him. 
This trifling with truth was James F's 
downfall, as it supplied the basis for his 
indictment. 

A special agent interviewed him, load- 
ed with questions regarding the long 
string of claims James had _ presented. 
He would not admit that any of the 
accidents were faked. 


Judge Suspends Sentence 

In disposing of the case the judge 
decided to suspend sentence and _ place 
James F. on probation for a period of 
years. He felt, naturally enough, that 
the defendant had already paid a terri- 
ble price for his fraud. “But as James 
F. left the .courtroom the judge’s last 
words were ringing in his ears—a warn- 
ing that if he broke the law again with- 
in the next five years it would mean re- 
vocation of the suspension of his sen- 
tence. In plain English it would mean 
time in jail. 

3eyond any question there are still, 
and always will be, other Mrs. Cs, other 
John Rs and other James Fs. Each year 
temptation, crime’s sharecropper, will 


(Continued on Page 37) 
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Government Has Industrial Injury 


Form for Assured to Fill Out 


Added to the great bulk of statistical 
information required in connection with 
the insurance business are the requests 
of the United States Department of 
Labor for detailed data, relative to in- 
juries in plants, these forms being sent 
to the assured and they in turn being 
passed on to the casualty companies. A 
sample form is that which was sent to 
a knitting a in a Southern state. In 

it reads: 
= Confidential 

Industrial Injuries—Annual Summary 

Please report by April 1, 1941 
Disability. Number of disabilities. 

Fatal. Permanent: both arms, both 
legs, both feet, both eyes, other. Per- 
manent partial (including both loss of 
and loss of use: one hand, one leg, one 
foot, one thumb, one finger, two fingers, 
three fingers, four fingers, thumb and 
one finger, thumb and two fingers, thumb 
and four fingers, great toe, or any two 
or more toes, same foot; two great toes, 
one ear, loss of hearing, both ears, loss 

aring. crea 
cai total, resulting in disability 
of one day or more: Duration known, 
duration unknown. 
Remarks 

On the back of the page is the fol- 
lowing set of instructions for filling out 
the injury schedule. eh. Soe 

1. List only disabling injuries, includ- 
ing those involving _occupational dis- 
ease. A disabling injury is one which 
incapacitates a worker beyond the day 
or shift on which the injury occurred. 
Do not list cases which require first- 
aid or medical attention only, but do 
not involve disability. 

2. List every disabling injury, even 
if no compensation payment was in- 
volved. ae 

3, List the various types of injuries 
under the appropriate headings. When 
listing under “Other” in the “Permanent 
total” and “Permanent partial” sections, 
state in the “Remarks” section what 
the injuries were, such as disfigurement 
to face, silicosis, asbestosis, dermatosis, 


i 

4. Do not list any injury more than 
once.—Cases of injuries involving more 
than one part of the body, which might 
be entered in more than one of these 
classes, should be entered but once under 
“Other” and be explained in the “Re- 
marks.” 

5. Observe the following definitions: 

(a) Fatal—any injury which results 
in death. 

(b) Permanent total—An_ injury 
which permanently and completely dis- 
ablesa worker. Includes the loss or loss 
oftuse of both arms, or hands, or feet, or 
eyes, as well as one arm and one leg, 
one hand and one foot, etc. Com- 
binations of this type not called for 
specifically should be shown under 
“Other,” and explained under “Re- 
marks.” 

(c) Permanent partial—An injury 
which permanently but only partially 
disables a worker. Includes the total 
or partial loss or loss of use of an 
arm, hand, leg, fingers, etc. Any mul- 
tiple injuries resulting in this type of 
disability should be shown’ under 
“Other,” and explained under “Re- 
marks,” 

(d) Temporary total—An injury 
which disables a worker for a period 
of time, but does not result in any 
permanent disability. Do not list 
cases not involving time loss. For the 
cases for which the period of disability 
is known, list both the number of 
cases and the total time lost. Time 
lost is to be computed in calendar 
days of disability, including both the 
first and last days on which the in- 
jured was incapacitated. For the cases 
for which duration is unknown, list 
only the number of cases. 

6. If no disabling injuries occurred, 
write “none” under “Remarks.” 


7. If you have no record of your 
disabling injuries, state that fact under 
“Remarks.” 

8. If you have any doubt about the 
classification of any injuries, do not 
hesitate to write and inquire. 

9. Please return this report, whether 
or not your establishment had any dis- 
abling injuries. 





Problems Expected to Become More 
Acute as Defense Program Proceeds; 
World War Sabotage 
FE. L. Ballard of Underwriters Inspec- 
tion Bureau recently talked before the 
Frontier Chapter, American Society of 
Safety Engineers in Buffalo, emphasiz- 
ing the need for safety and greater pre- 
cautionary measures in business and 
manufacturing plants in view of the ex- 
pansion and speeding up of industry in 
connection with the national defense 

program. 

Mr. Ballard said safety problems will 
become more acute as the defense pro- 
gram progresses. He cited instances of 
sabotage, accidents, fires and explosions 
that occurred during the World War. 
Care in proper storing of materials in 
plants, guarding the property, precau- 
tions for emergencies and the right con- 
tacts between management and employes 
were among factors that he stressed as 
necessary for safety and smooth opera- 
tion. 





F. & D. DECLARES DIVIDEND 

The regular quarterly dividend of $1 
per share was declared by the Fidelity 
& Deposit at a meeting on April 9. The 
dividend is payable April 30 to holders 
of record on April 16. 
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tion of the Preferred. 





Cars of ‘= 


The Preferred Accident has throughout its 55-year 
career built up and maintained a progressive staff 
of agents in all parts of the country with whom its 
relationship has been friendly and mutually profitable. 


The cornerstone of the Preferred’s success has been 
gradual, steady growth, the emphasis being on 
careful underwriting in both field and home office, 
and a policy of claim settlements that builds good 
will among policyholders. 


That agents appreciate this program in its broad 
aspects is indicated by their long time representa- 
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Percy A. S. Rogers Reaches 
30 Years With U. S. F. & G. 


Thirty years of service with the 
United States F. & G. are being cele 
brated by Percy A. S. Rogers, assist- 
ant manager in its Newark branch office. 

Starting with the U. S. F. & G. as an 
office boy in its New York office Mr. 
Rogers made consistent advancement 
until he took leave of absence to enter 
the U. S. Army for World War service. 
After his discharge he returned to the 
New York office but soon transferred to 
Newark territory. He now holds the 
rank of assistant manager, next in line 
to Managers Schryver and Geyler. 

On his twenty-fifth anniversary a 
dinner was given in his honor at which 
Alonzo Gore Oakley, New York man- 
ager and vice-president, was toastmaster. 

Mr. Rogers is active in civic affairs 
being on the board of education of 
Irvington, N. J., and a prominent Mason. 


E. W. SAWYER’S NEXT TALK 
E. W. Sawyer, attorney, National 
3ureau of Casualty & Surety Under- 
writers, who is doing a lot of talking 
these days in an effort to familiarize 
agents and brokers with the compre- 
hensive liability policies, is scheduled 
to make his next talk on this subject 
at the Pennsylvania Insurance Days, 
June 4, in Bethlehem, Penn. 
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TOM HANLY DEAD AT 71 


One-Time Public Relations Director of 
National Bureau Had Had Busy News- 
paper Career; Also Member of Pa. Bar 

Hanly, 


National Bureau of Casualty & Surety 


Thomas B. who served the 


Underwriters several years ago as di- 


rector of public relations—also doing 
similar work for the Association af 
Casualty & Surety Executives, died 


\pril 13 at his home in Morrisonville, 


N. Y. He was 71 years old 
Tom Hanly came to the National 
Bureau shortly after the old morning 


“World” ceased publication in New York 
City. He had been its day city editor. 
His previous newspaper experience in- 
cluded assignments in New York and 
Baitimore, having started with the New 
York Times in 1896. He was a veteran 
of the Spanish-American war, the son 
of Major Sylvanus P. Hanly, a grad- 
uate of Dickinson College, Carlisle, Pa. 
Before entering newspaper work Mr. 
Hanly practiced law in Pennsylvania and 
served as district attorney at 
burg, Pa. : 


Blooms- 


Occupational Diseases 
(Continued from Page 33) 


fumes of his employment. Among other 
cases reviewed are the following: 


Death of Butcher 
Wolfe _vs. Brohman, New York Ap- 


pellate Division, in which it was held 
that the death of a butcher from pneu- 
monia contracted when he was compelled 
to stay in the cooler longer than usual 
was the result of an accident and was 
also an occupational disease. 

Blassingame vs. Southern Asbestos 
Co., Supreme Court of North Carolina, 
where the court awarded compensation 
for a pneumonia death, despite the find- 
ings of the Advisory Medical Committee 
that while the victim was affected with 
the early stages of asbestosis, the occu- 
pational disease was not a factor in 
causing his death. 

Moffett vs. Harbison-Walker Refrac- 
tories Co., Supreme Court of Pennsyl- 
vania, where the court denied -the right 
of an employe who was victim of par- 
tial disability from silicosis to maintain 
an action at common law. The statute 
denies compensation for partial disabil- 
ity. The court said: “We think it is 
clear that the legislature intended to 
bring all silicosis sufferers, whether par- 
tially or totally disabled, under the act 
and that by accepting the provisions of 
the compensation acts, an employe 
agreed to look solely to the act for 
compensation and to give up any remedy 
he might otherwise have had.” 


Barent Ten Eyck 


(Continued from Page 36) 
another sorry crop from the 
acres of moral weakness and human 
imperfection. But on the other side of 
the picture each year will produce its 
quota of convictions and sentences, to 
serve as object lessons. 

If only the warning of the judge, ring- 
ing in James F’s ears as he hobbled out 
of the courtroom on his one whole leg, 
could have burst through the walls of 
the building and echoed far and wide 
through the land, in the ears of all the 
moral weaklings, all the potential claim 
criminals! 


harvest 
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Gee Calls Accident Insurance 
Opportunity Line of Business 


Malcolm F. Gee, former special agent 
for the Aetna Life Affiliated Companies, 
now of McGee & Thielen, Sacramento, 
Cal., describes accident insurance as 
“the opportunity line of the insurance 
business today” in an article in the cur- 
rent issue of the Aetna-izer. 

His subject is “Do You Know the 
Three Principles of Selling Accident In- 
surance?” These he outlines as pros- 
pecting, knowledge of contract and sales- 
manship. 

In a business so varied as insurance, 
he says, every agent should have a leader 
line and accident insurance is an ideal 
one because it is different, it has a wide 
field and it is attractive. 

From the agent’s standpoint, he says, 
no line offers quite as much as accident 
insurance; it pays high commissions, in- 
volves very little detail and renews bet- 
ter than any other line of insurance. 

He sums up benefits to agents as 
follows: 

= 
Ideal Lead Line 

“It is an ideal lead line—helping you 
get new customers. 

“It pays a substantial commission— 
new and renewal. 

“It renews automatically — inherent 
superstition in all of us helps. 

“It turns up prospects for other lines.” 

In regard to prospects, he says that 
everyone is a prospect or at least a sus- 
pect. His advice to the agent is to 
start with his own files. “Your present 
clients in other lines,” he says, “are a 
potential gold mine of accident insur- 
ance prospects.” As a _ precautionary 
measure, he suggests the importance of 
going after them before somebody else 
does. While he says this source is prac- 
tically inexhaustible, due to the leads 
given by present prospects, the next step 
he advises is to join a club or civic 
group. Another good source of pros- 
pecting, he says, arises from payment of 


claims, because “the man to whom you 
have paid a claim is your best advertise- 
ment.” 

Answer Is Simple 

As to selling, Mr. Gee declares that 
the answer is surprisingly simple and 
consists of diligent application of the 
three following sales principles: 

“Learn your contracts. This will re- 
quire a very short time. 

“Plan your prospecting. Know some- 
thing about your prospect, his position, 
whether he is married, his family, etc. 

“Use the material furnished you and 
see the people.” 

The most important thing about sell- 
ing accident insurance, he says, is to 
mention it to everyone. As to presenta- 
tion, Mr. Gee says: 

“Naturally you can’t sell everyone, 
but one thing you can be certain of is 
that no one can honestly tell you he 
doesn’t need accident insurance.” 


Aiter choosing, the type of policy 
suited to the prospect, concludes Mr. 


Gee, it should be presented with “the 
three essential qualities of any type of 
selling—sincerity, enthusiasm and _ per- 
suasion. 

Opening the Interview 

“When you open the interview bear 
in mind what you are doing for your 
prospect. Review in your mind what 
would happen to him, to his family if he 
were seriously injured. Start to review 
the coverage as outlined on the applica- 
tion using your fountain pen to enthusi- 
astically emphasize your point. This is 
also necessary as you have the applica- 
tion out, and your fountain pen in readi- 
ness and the prospect has not had an 
opportunity to suspect or build up re- 
sistance, 

“As you start an interview, your man- 
ner should reflect sincerity. As you 
proceed further in your outline of cover- 
age show your enthusiasm. Your pros- 
pects will believe what they know you 
believe, and no more!” 





BIG BOOST FOR A. & H. 





National President E. H. Ferguson Calls 
It “Grand, Worthwhile, Growing 
Business” in Minn. Talk 

Accident and health insurance “is a 
grand and worthwhile business and a 
growing one,” E. H. Ferguson, Chicago, 
president of the National Health & 
Accident association, told members of 
the Twin City Accident & Health club 
at its recent dinner meeting in Min- 
neapolis, 

Mr. Ferguson, who is with Great 
Northern Life, stressed the value of 
association work, saying that in cities 
where there are local associations “busi- 
ness is good and the men in it are mak- 
ing money.” He predicted that premium 


income could be increased _ sharply 
through the program of the national 


and local groups. 

Tracing the growth of the association 
from a small beginning at Cleveland, Mr. 
Ferguson said the national organization 
now has affiliates in thirty cities. “It is 
in no sense a super group,” he ex- 
plained, “but rather the mouthpiece of 
the locals. Through our combined ac- 
tivities we are helping to protect the 
public.” 

Paul Clement, president, Health & 
Accident conference, said that “one of 
the best things about association work 
is its fellowship.” Both he and Mr. 
Ferguson spoke of the approaching na- 
tional meeting at Los Angeles. 


COOPERATE FOR CONVENTION 

The Los Angeles Life & Accident 
Claims Association has appointed the 
following committee to cooperate with 
the Accident & Health Managers Club 
of Los Angeles in entertaining the an- 
nual convention of the National Acci- 
dent & Health Association at Los An- 
geles, June 23-25: Larry Burford, Pacific 
Mutual Life; Ray Scofield, Massachu- 
setts Bonding, and Otis Healy, Hartford 
Accident & Indemnity. Dr, Robert W. 
Langley, noted heart specialist, appeared 
before the meeting of the association 
April 8 and showed his film depicting 
the action of the human heart. 





Court Rules Pneumonia 
Death Accident Result 


In an opinion delivered by Judge 
Joseph Stadtfeld, the Superior Court of 
Pennsylvania has .sustained recovery 
under accidental death provisions of a 
policy where the insured died from 
bronchial pneumonia while confined to 
bed by injuries suffered from a fall. 

The case was brought originally by 
Verna Johnson against the Kentucky 
Central Life & Accident in Philadelphia 
County Municipal Court. In the de- 
cision on appeal it was ruled that the 
efficient and proximate cause of death 
was a fracture of the femur which 
caused long confinement in bed, result- 
ing in pneumonia which would not have 
occurred but for the fracture. 


April 18, 194 








FOWLER TALKS ON A. & H. 





New Hampshire Association President 
Tells Kiwanians Companies Pro- 
vide Protection for All 
C. H. Fowler, president of the New 
Hampshire Accident & Health Associa- 
tion, spoke recently before the Laconia 
(N. H.) Kiwanis Club on “The Reduc- 
tion of Loss from Accident and Sick- 

ness.” 

He spoke on illnesses and home acci- 
dents, calling attention to the strides 
made by preventive medicine and the 
necessity of home accident prevention. 
He said that because the average individ- 
ual is slow to protect himself against 
financial loss from accident and illness, 
there has been agitation for compulsory 
health insurance to be administered by 
the Federal Government or state govern- 
ment with Federal aid. However, he 
cautioned the business men that each 
time the Government engages in some 
new form of business the closer it comes 
to all business. 

“I want to say frankly to you,” he 
said, “that the National Accident & 
Health Association, as a representative 
of which I am speaking today, is inter- 
ested in calling to your attention the 
fact that the many insurance companies 
comprising its membership—companies 
engaged in business just as you and I 
are—stand ready to provide for you and 
the rest of the American public the 
protection we all need against the loss 
that may result from accident or illness. 

“IT am not speaking in behalf of any 
individual company, nor am I personally 
trying to sell you any insurance, but I 
do want to bring to your attention the 
fact that right now the means is avail- 
able to protect you and your families.” 


AETNA MEN IN THE SOUTH 








Bryan, Bidwell, Knapp, Potter Conduct 
Richmond Meeting; Speak to 
Seventy-five Agents 
Field Supervisors A. D. Bryan, Clyde 
C. Bidwell and F. W. Potter, Agency 
Secretary E. C. Knapp and other of- 
ficers of the Aetna Casualty & Surety 
are conducting a series of sales meetings 
in the South. Recently they held a 
meeting in Richmond, Va., when sev- 
enty-five agents who report to the Rich- 
mond office of which Edgar N. Taylor 

is manager, were present. 

Mr. Bryan recommended concentration 
on existing customers, reminding the 
agents that it is less expensive to handle 
one account than two. Mr. Knapp ad- 
vised meeting non-stock competition by 
giving full value for commissions earned 
by the agent. Mr. Bidwell spoke on 
“new customer clues,” and Mr. Potter 
on the comprehensive liability coverage. 
Mr. Potter also conducted a panel ses- 
sion in which H. M. Baker, Richmond; 
G. W. Bond, Bedford, and R. B. Field, 
Gloucester, participated. 

The company men left Richmond to 
hold a similar meeting in Greensboro, 
N. C,, the following day, proceeding to 
Atlanta from there. 


Upholds $16,000 Verdict 
For Loss of Left Arm 


The Minnesota Supreme Court has 
upheld an award of $16,000 granted the 
5l-year old operator of a feed business 
at Fergus Falls for loss of his left arm 
resulting from the side-swiping of a 
truck against the car he was driving. 
This is the case of Jaenisch vs. Vigen. 

It was urged that the verdict was so 
excessive as to indicate that the jury 
was moved by passion and prejudice. 
3ut the high court held that the award 
was reasonable, in view of Jaenisch’s life 
expectancy and the nature of his busi- 
ness. 


MAKES COAST PROMOTIONS 

Ralph W. Gabriel, former city special 
agent, Los Angeles branch office, Hart- 
ford Accident & Indemnity, has been 
promoted to superintendent of produc- 
tion in that office. Otto Kloppenberg 
who has been in the A. & H. depart- 
ment of the office succeeds Mr. Gabriel 
as city special agent. 
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Merritt Will Conduct 
Panel on Management 


CHICAGO A. & H. MEETING 





Discussion to Center Around Problem; 
Confronting Home Office 
Agency Supervisors 





Francis L. Merritt, Monarch Life 
Chicago, chairman of the agency man. 
agement committee of the Health 
Accident Underwriters Conference yjlj 





FRANCIS L. MERRITT 


lead a group in a unique panel discus- 
sion at the agency management session 
of the fortieth annual conference meet- 
ing of the Health & Accident Under- 
writers Conference at the Edgewater 
Beach Hotel, Chicago, June 4. 

Participating in the panel will be J. 
W. Scheer, Jr., Inter-Ocean Casualty; 
Rex Edmunds, Fidelity Health & Acci- 
dent; R. L. Paddock, Time Insurance 
Co.; T. T. McClintock, Ohio State Life; 
John L. Elliott, Washington National, 
and S. Robert Rauwolf, North American 
Accident. 

The committee which is sponsoring 
this panel discussion, met in Chicago 
last week to complete its plans. The 
discussion will center around problems 
confronting accident and health home 
office agency supervisors. Every angle 
of agency management will be explored 
with special emphasis on such topics as 
recruiting, training, supervision of gen- 
eral agents and financing of new men. 

According to the announcement of 
Executive Secretary Harold R. Gordon 
of the conference, treatment of these 
topics in a panel discussion will be most 
interesting and will reflect the best 
methods of meeting these problems that 
are now in operation. 





FIX A. & H. MEETING COSTS 





Los Angeles Club Sets Scale of Rates 
for Events of National 
Convention 


A scale of over-all convention costs 
has been fixed by the Accident & 
Health Managers’ Club for the annual 
convention of the National Accident & 
Health Association to be held at Los 
Angeles, June 23-25. : 

For all of the scheduled events, 1n- 
cluding the golf tournament, annual 
banquet, sales congress luncheon and all 
convention sessions, the cost has been 
set at $9.50. 

For all events other than the golf 
tournament, the price will be $6; for 
the sales congress luncheon and all con- 
vention sessions, $3.50, for the conven- 
tion sessions only, $2. 

Walter E. Mast, Continental Assur- 
ance, 925 Lane Mortgage Building, Los 
Angeles, is in charge of hotel arrange- 
ments and will furnish information about 
accommodations upon request. 
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